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MARINE PEOPLE SEE 
BIG BUSINESS AHEAD 





Will Prepare for Extended Opera- 
tions After Peace Has Been 
Declared 





INITIAL MOVE BEEN MADE 





Formation of An Association of Under- 
writers Indicates Keen Interest 
in the World Movement 





BY GEORGE A. WATSON 

NEW YORK, July 3.—Benjamin 
Rush, president of the lately formed 
though as yet unnamed association of 
American marine insurance companies, 
is seeking additional members for the 
organization, and when a satisfactory 
number is secured a further gathering 
of the association will be held and all 





IOWA AGENTS NUMBER 


With this week’s issue of The 
National Underwriter appears an 
extra 16-page section covering 
the actions and addresses of the 
annual convention of the Iowa 
Association of Insurance Agents. 
It contains much of interest to in- 
surance men outside of that state 
as well as within. 











details in connection with its launching 
and operation arranged. 

While the foreign marine offices have 
long had a strong organization and 
have benefited largely because of it, 
the American institutions thus far have 
acted independently and without a com- 
mon aim. The rapid growth of marine 
insurance since the outbreak of the war 
and the need for supplying proper fa- 
cilities for continuing the business once 
peace is declared impelled home under- 
writers to create an organization that, 
properly functioned, would meet new 
conditions as they arose. 

Great Hope for America 


It is confidently expected that this 
country will again become a great 
maritime power and that the American 
flag, instead of being a curiosity, will 
be a common sight upon “the seven 


(CONTINUED ON PAGE 13) 














TH. 
fEtna (Fire) Insu. «nce Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. A Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 


part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 


Lappin Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


WM. B. CLARK, President L. O. ee Asst. Genl. Agent 
THOS: E. GALLAGHER, General Agent . IVES, Asst. Sec’y 








What is Worth Owning is Worth Insuring 


And in these days of War with 
all its possibilities for loss, prop- 
erty is more worth owning 
than ever. War prices make re- 
pairs and replacements more 
costly in case of fire. 








“America Fore” 


Adequate Insurance is a neces- 
sity today. American companies are second to none in 
strength, management, service and reliability. 


FIDELITY- PHENIX FIRE INSURANCE COMPANY of NEW YORK 
Cash Capital $2,500,000 
HENRY EVANS, President 


Home Office Managing Branch Offices 
80 Maiden Lane Famous f - Chicago, Montreal, 
New York Fair Dealing San Francisco 














EDWARD MILLIGAN, President 
JOHN B har 
GEORGE C. LONG, 
HENRY P. WHITMAN, IN har Soe er 
EDWARD V. CHAPLIN, Ass’t Sec'y 
s lus to Policy-holders . a - $ 9,756,000 
Total Losses Paid . ‘ < - 84,600,000 


Cash Capital - Three Million Dollars 


Reinsurance Reserved - $5,996,730 

Reserve for Outstanding Losses and all other nem 
Claims * e e +. 

NETSURPLUS < + +. « 6,746,963 


Total Assets - - $16,503,963 








UNIFORM FORMS ARE 
MEETING APPROVAL 





Chairman C. R. Tuttle of Joint 
Committee Tells Some of 
Main Features 





TALKS TO WISCONSIN MEN 





Insuring Public is Pleased With the 
Guarantee of Correctness Given 
by Companies 





Manager C. R. Tuttle of the North 
America, who is chairman of the uni- 
form forms committee, spoke before 
the Wisconsin field men last week on 


uniform forms, inasmuch as they wilt™ 


be put into effect in that state when 
the insurance department approves the 
book of rules. The book of rules will 
be the basis of all the forms and 
clauses. It will take the committee 
six weeks after the book of rules is ap- 
proved before it can get the uniform 
forms in the hands of local agents. 

Mr. Tuttle said that when the uni- 
form forms were applied in Michigan 
there was first a feeling that iocal 
agents preferred books of forms or cab- 
inets. An investigation was made of 
200 leading agents in the state and it 
was ascertained that 83 percent pre- 
ferred forms put up in pads. The uni- 
form forms committee sends out pads 
of 25 forms each and this is meeting 
with general approbation. 

Conservation of Paper 


Mr. Tuttle called attentioh to the 
great need of conserving paper and 
economy in handling supplies. He said 
it was found out that it cost companies 
something like $2 a year simply for 
supplying forms. Under the present 
practice this price has been cut down 
materially. All the forms are sent out 
by Uniform Printing & Supply Com- 
pany of Chicago, and each form carries 
the diamond trademark of uniformity. 
Mr. Tuttle predicted that if the war 
continued for five years insurance pol- 
icies would be printed on paper no 
better than that used by newspapers 
today. He said it was of the utmost 
importance that conservation be used. 
He called attention to the fact that 
local agents should not send in for 

(CONTINUED ON PAGE 13) 





NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 








| | United States Branch Statement January 1, 1917 
Total Assets - - - - - -  $9,186,914.00 (THESE FUNDS are held solely for the protection of 


policyhokiers and creditors in 
Net Surplus above all Liabilities in the the United States 


- 24 United States i en a 3,611,051.00 
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MICHIGAN FIELD MEN AT 
PORT HURON RALLY 


C. D. Livingston Elected President 
of the Union Organization 
at Annual Meeting 





MUCH GOOD FELLOWSHIP 





N. L. Spencer of the Pennsylvania 
is Chosen Head of State Fire 
Prevention Association 





UNION CLUB’S NEW OFFICERS 


President—C. D. Livingston, Royal Exchange. 

Vice-President—Martin rown, Commercial 
Union. 

Secretary—John Fletcher, Norwich Union. 


FIRE PREVENTION OFFICERS 


President—Norman L. Spencer, Pennsylvania. 

Vice-President—Wm. G. Titus, New Bruns- 
wick. 

Secretary-Treasurer—M. M. Hawxhurst, Ni- 
agara. 

Executive Committee—J. M. Allen, Michigan 
Commercial; S. T. Sheppard, National Liberty; 
F. W. Sullivan, National Union; D. R. Sim- 
mons, Firemen’s; J. W. Gregory, American 
Eagle; J. W. Curtin, Detroit F. & M.; Thor 
Schreiber, Sun. 

Publicity Committee—Geo. K. March, New 
Hampshire; A. N. McDougall, St. Faul; L. 
W. wnider, Concordia. 


PORT HURON, MICH., June 28.— 
Under blue sky and pleasant temper- 
ature the Michigan State Fire Preven- 
tion Association, the Michigan Under- 
writers Association, and the Michigan 
Field Club held their respective meet- 
ings at the Gratiot Inn, located on the 
: shore of Lake Huron this week. 

President Geo. L. Minskey started 
the ball rolling Tuesday evening with 
the seventh annual meeting of the 
Michigan State Fire Prevention As- 
sociation and showed that in spite of 
the work being somewhat eclipsed by 
necessary efforts on the conservation 
proposition, very gratifying results had 
been obtained during the year. Secre- 
tary M. M. Hawxhurst presented a 
detailed report which was well received. 
The association is in a fine financial 
condition, and is run on a _ business 
basis that not only reflects credit on 
the officers and committees, but also 
on the individual members who are 
responding in a much better manner 
when called upon for team inspections. 


Inspection Work 


In spite of the liberal amount of time 
devoted to conservation work, com- 
plete inspections have been made of 
Saginaw, Flint, Benton Harbor, Niles 
and St. Joseph. At this meeting there 
was an attendance of about 70 who 
were divided into two man teams and 
assigned to inspect Port Huron, Marine 
City and St. Clair, the work being all 
done on Wednesday. The usual pre- 
vailing defects were found in many 
buildings and the property owners and 
tenants appealed to as a patriotic duty 
in making improvements. 

Hugo “Sherlock” Dahlman of the 
state fire marshal’s office and F. “Wat- 
son” McOmber both gave some inter- 
esting information in connection with 
the arson situation in Detroit. A ris- 
ing vote of thanks was voted to the 
state fire marshal’s department for the 
very efficient work they are doing in 
the investigation of. fires of question- 
able origin. This deserving tribute 





was graciously acknowledged by Mr. 
Dahlman. 
The head offices were represented by | 





FRED S. JAMES 


UNITED STATES MANAGERS 
GENERAL FIRE ASSURANCE Co. 
OF PARIS, FRANCE 


URBAINE FIRE INSURANCE Co., 
OF PARIS, FRANCE 


OF LONDON, ENGLAND 





FRED. 


EAGLE & BRITISH DOMINIONS INS. CO., Ltp., 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 


GEO. W. BLOSSOM WM. A. BLODGETT 


S. JAMES & CO. 


123 WILLIAM STREET 


Cc. B. G. GAILLARD 
ASSISTANT MANAGER 


NEW YORK 








Frank M. Jones, assistant manager of 
the Sun; Chas. Reekie, 
Detroit Fire & Marine, and Wm. 
3enallack, general agent of the Mich- 
igan Fire & Marine. 

Mr. Jones spoke of the good work being 
done in conservation and fire prevention 
work all over the country and gave some 
interesting information of conditions that 
are prevailing in various sections. In or- 
der to keep Mr. Reekie and Mr. 
from an attack of ennui (pronounced new 
eye), the association assigned them to in- 
spect Sarnia, Ont., and they reported it 
“ary.” 

Mr. Benallack, as chairman of the sick 
and relief committee of the Blue Goose, 
read interesting letters from Sergeant 
Richard E. Vernor, Camp Custer, Mich.; 
Lieut. C. Arnold Grasse, who is in the air 


service at Fort Sill, Okla.; and Sergt. 
Thos. A. Barbee, who is “somewhere in 
France.” 


Field Clubs Meet 

The Michigan Field Club met for its 
regular monthly meeting, with President 
Stuart Morgan in the chair. There was a 
good attendance and nothing of vital im- 
portance other than the resignation of 
Secretary Geo. P. Kessberger, who leaves 
the Milwaukee Mechanics to go with the 
Citizens. It was decided that Mr. Morgan 
will act as secretary pro tem until a new 
man is elected. 

The Michigan Underwriters Association 
annual meeting and election of officers 
was held Wednesday evening. President 
A. F. Powrie opened with a brief address 
and thanked the members for their loyalty 
and support. Reports were made by the 
various standing committees, most of 
whom will be continued. 

teo. P. Kessberger’s resignation was 
accepted in the adjoining room and he 
was immediately elected to membership 
in the Union organization. 

Not Much Entertainment 


Harmony and goodfellowship prevailed 
at the meetings of the three organizations, 
and with a number of the ladies present 
to grace the occasion, the summer meet- 
ing will go into history as a pleasant gath- 
ering. Very little was provided or ex- 
pected in the way of entertainment, nor 
will there be during the period of the war, 
but a few of the golf devotees availed 
themselves of the courtesy of the Port 
Huron agents and played a few games of 
golf, and on Wednesday evening there was 
dancing. 


Capital Increased 
At a recent stockholders meeting of 
the Knickerbocker Insurance Company 
of New York it was voted to increase 
the capital stock from $250,000 to $500,- 
000, increasing the number of shares 
from 2,500 to 4,000. 


Tuttle Now Conservation Head 

Cc. R. Tuttle, western manager of the 
North America, succeeds W. H. Sage, of 
the Great American, as chairman of the 
western conservation committee. Mr. 
Sage has performed a large service in- 
valuable to the nation. He resigned a 
short time ago. 

W. B. Flickinger of the North Amer- 
ica is appointed vice-chairman. C. H. 
Coates of the National Liberty is made 
a member of the executive committee. 





WE WILL PAY MORE 


than the customary 
insurance accountant in an 


rate for a good fire 
office located at Chicago. 


Address 87- X, care The National Underwriter, Chicago. 


secretary, ' 


Benallack | 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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66 Broadway, New York 


Ek. F. PERRY CO., 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


Inc. 


HOME OFFICE ONES ATES 
FIRE INS. CO, 


=i 


“SERVICE” That's the Slogan of 
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... Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlemente 
We Can Supply Your Needs—Write Us 











ORGANIZED 1853 


The Girard F. & M. ‘company of Philadelphia 


JANUARY 1, 1918 


Cash Capital $500,000 Net Surplus $452,411.23 
Surplus to Policyholders, $952,411.23 


EASTERN DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 
D. H. DUNHAM, V.-PRES. H. M. GRATZ, PRES. NEAL BASSETT, V.-PRES. AND MGR. 
rae rt ne, E. ny bl 
- H. HASSINGER, SEC’ > W. T. BASSETT, ASS’T MGR. 
EWARK, NEW JERSEY PENNA. CHICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S "Comeany OF NEWARK 


JANUARY 1, 1918 


Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL BASSETT, V.-PRES. AND MGR. 


JOHN KAY, VICE-PRES. 
W. T. BASSETT, ASS’T 


A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY CHICAGO, ILLINOIS 
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WORK OUT GRAIN PLAN 


MAKE PERCENTAGE INCREASE 








Company Committee Finds It Neces- 
sary to Shove Up the Allotments 
to Provide Capacity 





The Underwriters Grain Association 


which has worked out the problem of 
furnishing adequate fire insurance to 
terminal elevators has completed its 
work so far as making reapportionment 
of percentages for each company is con- 
cerned. Under the first allotment of 
maximum value of $3,500,000 on a 


wooden elevator and contents it was. 


found that the returns sent in by the 
companies would not meet the require- 
ments. The Terminal Elevator As- 
sociation agreed to reduce the maximum 
liability to $3,000,000. The percentages 
were reapportioned and the committee 
of which George H. Batchelder is chair- 
man is sending out to the companies 
their new figures which will mean an 
increase proportionately according to 
premium income. 


Wooden House Problem 


The difficulty has been in meeting the 
insurance demands of the wooden 
houses. There are 26 wooden elevators 
with values running from $500,000 to 
$1,000,000; 47 running from $1,000,000 
to $2,000,000; 24 running from $2,000,- 
000 to $3,000,000; 8 from $3,000,000 up, 
the largest value being something like 
$3,500,000 or in a few cases $4,000,000. 
There was no difficulty encountered in 
getting adequate insurance on the fire- 
proof houses with steel and concrete 
tanks. Companies balked on taking 
any large percentage on the wooden 
houses. Naturally they had to base 
their maximum percentage on the poor- 
est elevator. However, under the agree- 
ment with the Terminal Elevator As- 
sociation the owners or operators must 
comply with all reasonable demands 
as to physical improvements. If this is 
not done the insurance will be cancelled. 
More companies and agents will par- 
ticipate in the grain business than ever 
before because in many cases hereto- 
fore a number of companies and agents 
could not get any insurance on the 
higher grade houses. 

Plan for Inspections 

J. W. Cochran of the Fire Association 
will act as attorney for the Underwriters 
Grain Association, which will be con- 
ducted in the nature of a Lloyds, the 
open cértificates running to him. In- 
spections will be made weekly or more 
often if necessary. In Illinois J. G. Hub- 
bell of the National Inspection Company 
of Chicago will take care of the eleva- 
tors in that state. In other states Mr. 
Cochran will arrange with the bureaus 
for their crack men to do the work. No 
special agents will be allowed in the 
houses for inspection purposes. There 
are about 125 houses to be looked after 
and the number may be increased to 150. 

So far as agents are concerned an office 
controlling an elevator line will receive 
10 percent on the entire line and 5 per- 
cent more from its own companies. 
Other agents will receive 5 percent from 
their companies. In the ‘excepted 
cities” the commission from an agent’s 
own companies will be more, usually 10 
percent. 

The details under Mr. Cochran’s super- 
vision will be worked out and looked 
after by Sécretary E. B. Hatch of the 
Western Union and Secretary Fred A. 
Rye of the Western Insurance Bureau. 


Re-insurance 


Strong mutual company 
will re-insure or write direct 
surplus lines of reputable, 
well managed mutuals in 
any state or Canada. For 
particulars address 85-V, 
care [he National Under- 


writer. 











ESTABLISHED 1824 
COVERAGES: Fire, Tornado, Explosion, War Cover, Sprinkler Leakage and Automobile Fire, 


PATRIOTIC 


ASSURANCE COMPANY, Limited 


A strong Agency Company under Sun Insurance Office backing and management. 
Good agency connections solicited where not now represented. 


Theft, Transportation, Tornado, Collision and Property Damage. 
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NEW YORK 
. J. GUILE, Manager 
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WESTERN DEPARTMENT 
76 W. Monroe Street, CHICAGO 
P. T. KELSEY, Manager 
F. M. JONES, Asst. Manager 





PACIFIC COAST DEPARTMENT 
SAN FRANCISCO 
C. A. HENRY, 
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CHANGES IN THE FIELD 


PROMOTIONS BY 


Herman Ambos, A. C. Meeker and Rob- 
ert H. Moore Have Been Appointed 
Agency Superintendents 


CONCORDIA 





President Gustav Wollaeger of the 
Concordia announces promotions fol- 
lowing the resignation of Agency Su- 
perintendent James M. Moran on ac- 
count of impaired health. Herman 
Ambos, A. C. Meeker, and Robert H. 
Moore are appointed agency superin- 
tendents. Mr. Meeker has been state 
agent of the Concordia in Indiana. He 
formerly traveled for the Teutonia of 
New Orleans in the middle west and 
later was state agent for the Cleveland 
National in the central western states. 
He is a son of the late Clarence G. 
Meeker, for many the wheel horse of 
the Concordia in Illinois and Indiana. 
Mr. Moore has been state agent of the 
North America in New York and pre- 
vious to that was with the Concordia 
in New York. Mr. Ambos has been 
with the Concordia as assistant agency 
superintendent. ‘He was formerly con- 
nected with the O. C. Kemp general 
agency at Chicago, later going with the 
western department of the Security at 
Rockford. ; 

All three men possess exceptional 
ability and have had a most valuable 
training. This gives the underwriting 
department of the Concordia a battery 
of men hard to excel. 





\ 
E. E. Olinger 


E. E. Olinger, special agent of the 
Queen in Oklahoma has been granted a 
year’s leave of absence to engage in 
Y. M. C. A. work in France. 





R. M. Foster 


R. M. Foster, who has been special 
agent of the Central National Fire of 
Des’ Moines in northern Iowa, has been 
appointed Indiana state agent of the 
company and is now taking charge of 
his new field. The company has been 
licensed in the state for some time, but 
has made no drive for agents or busi- 
ness and Mr. Foster will have the 





charge of planting the entire state. Mr. 
Foster is an aggressive field man and 
has been with the Central National 
since its organization, having returned 
to “the states” from Canada at that 
time. 





P. K. Ramsey 


P. K. Ramsey, has been appointed 
special agent for the Nebraska Na- 
tional of Lincoln, and will cover the 
North Platte territory. He was for- 
merly with the Thonkin & Ramsey gen- 
eral agency at Cleveland, Tenn. 





J. M. Shickley 


J. M. Shickley, who has been special 
agent of the Home in Nebraska for 
eight years, has been appointed state 
agent, succeeding J. K. Morrisson, who 
goes to Fremont, Neb., to enter the 
local and general agency business. 


B. F. Gilbert 


B. F. Gilbert has been appointed 
agent of the Philadelphia Underwriters 
in Iowa and Nebraska, with headquar- 
ters in the Arlington building at Oma- 
ha. He was formerly connected with 
the Scruggs general agency at Dallas, 
Texas, and has had both field and office 
experience. 








Ross McLaughlin 


Ross McLaughlin, who has been a 
local agent at Missouri Valley, Ia., has 
been appointed special agent of the 
North British & Mercantile, taking ef- 
fect July 1. He will be associated with 
H. N. Wood, state agent for Nebraska 
and make his headquarters at Omaha. 
He will retain an interest in his local 
agency. 





G. G. Buckwell 


G. G. Buckwell has been appointed 
special agent of the Home of New 
York in northern Misscuri with head- 
quarters at Kansas City. For some 
time Mr. Buckwell has been in the em- 
ploy of the Missouri insurance depart- 
ment checking up rates for the state, 
and for ten years previous to this con- 
nection was a local agent at Carthage, 
Mo. 


Death Penalty Law Repealed 


BATON ROUGE, LA., July 3.—The sen- 
ate has passed the arson bills introduced 





in the house by Col. T. Sambola Jones at 
the request of Mr. Campbell, state fire 
marshal, eliminating the death penalty 
as punishment for arson, a measure 
which the re marshals for the last 
twenty years are said to have fought for, 


Names Executive Committee 


J. Homer Gwinn, of the Firemens, the 
new president of the Wisconsin Insur- 
ance Club, has appointed the following 
executive committee: Fred F. Gordon, A. 
D. Baker & Co.; Henry Miller, Concordia; 
R. A. Hutchinson, A. D. Baker & Co.: R. 
H. Wieben, Milwaukee Mechanics; Wal- 
lace Mink, Netherlands. 


Iowa Notes 


A. M. Wyllie has purchased an inter- 
est in the agency of H. A. Heaslip at 
Keokuk, Ia. 

H. G. Lohmiller of Waterman & Loh- 
miller at Davenport, Ia., has enlisted in 
the motor section of the quartermaster’s 
department. 

The German Mutual Fire of Davenport, 
Ta., is expected to change its name, drop- 
ping out the “German,” at a_ special 
meeting called for July 6. 
J Arthur K. Coomes has purchased the 
interest of Ray Asay and other stock- 
holders in the Farmers’ & Merchants In- 
Surance Agency of Atlantic, Ia., and is 
now the sole owner. 


E. S. Phelps of Burlington, Iowa, the 
well known local agent and state agent 
of the North America, will take charge 
of the agency of J. E. Jamison while the 
latter is in military service. 

Most Loyal Gander James Bright of 
the Iowa Blue Goose predicts a fine at- 
tendance at the annual outing at Lake 
Okoboji this year. The arrangements 
are in charge of J. Clay Stuart, John D. 
Carpenter and H. Verne Meyers. 

Lieut. W. M. Brainerd, son of the late 
adjuster, M. C. Brainerd, and brother of 
L. M. Brainerd, special agent in Iowa for 
the Columbia Fire Underwriters, reserve 
military aviator, has been assigned to 
active duty as instructor at Kelly Field, 
San Antonio. 

Don C. Cook, of the Don C. Cook 
Agency, Cedar Rapids, Iowa, recently en- 
listed in the United States Marine Corps, 
and is now located at Paris Island, S. C. 
His partner, Miss Jennie M. Little, will 
continue to operate the business during 
his absence. 

Every. field man in Iowa will be in- 
vited to the midsummer splash of the 
Iowa Pond of the Blue Goose at Oko- 
boji, July 18 and 19. Special invitations 
are being mailed out by O. W. Follett, 
weilder of the goose quill. Special at- 
tendance is urged at the business meet- 
ing Thursday forenoon. 

W.N. Mintonys, field man for the Iowa 
National Fire of Des Moines, narrowly 
escaped death when a bridge gave way 
as he and his wife were hastening across 
the structure enroute in an automobile 
to the funeral of a neice. The accident 
happened near Lovilia, Iowa. Mr. and 
Mrs. Mintonye were seriously injured, 
but not fatally. 
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United States Deposits. 


Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
Immediate telegraphic binders given. 


MARSH & McLENNAN 
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“The Money-Saving Service” 


The Lloyd-Thomas Com- 
pany has been making ap- 
praisements eight years. 


Its President has been in 
the business eighteen years. 
Others of its officers and ap- 
praisers almost as long. 


Our staff is competent, 
honest, reliable and sober. 


We have made over five 
thousand appraisements in 


the Central West. This is a 


record breaker. 


Many of our clients are 
leaders in their line. 


Our appraisements show 
the facts and nothing but the 
facts. We certify them. 


We make a provable ap- 
praisement. 


We furnish an annual re- 
vision service at a very low 
cost. 


Our price for the initial 
appraisement and subsequent 
revisions is consistent, uniform 
and satisfactory. Always the 
same for a like service. 


We co-operate with the 
Agent and protect the interest 
of all concerned. 


We schedule the loss, for 
our Clients, on property cov- 
ered by our appraisements, 
without expense to them. 


We guarantee a satisfac- 
tory settlement, if insurance 
is properly carried on our 
valuation. 


Write us. 





























CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Milwaukee, Pittsburgh 
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WISCONSIN FIELD MEN 
AT LAKE DELAVAN 


R. E. Hiscox and Homer Gwinn 
Were Elected Presidents of 
the Organizations 


HAD SPLENDID MEETINGS 


G. F. Risley of the Hartford Fire 
Chosen Most Loyal Gander of 
the Blue Goose 


NEW OFFICERS FIELD MEN’S CLUB 


+ ced E. Hiscox, National of Hart- 
ord. 
nar J. McIntyre, Firemans 
und. 
Secretary-Treasurer—G. F. Risley, Hartford. 
Executive Committee (new members)—A. D. 
Yeaton, New Hampshire; F. L. Weineck, Sun. 
(Holdovers)—A. P. Skowrup, Fidelity-Phenix; 
Geo. R. Crosley, Western and British America; 
C. P. Helliwell, Queen; D. O. Stine, St. Paul 
Fire & Marine. 


INSURANCE CLUB 
President—J. Homer Gwinn, Firemans. 
Vice-Fresident—Frank E. Halle, National 

Liberty. 
Secretary-Treasurer—R. T. Gravenstine, State 
of Pennsylvania. 


NEW OFFICERS BLUE GOOSE 


Most Loyal Gander—G. F. Risley, Hartford. 

Supervisor—Geo. G. Wright, Mercantile. 

Custodian—R. A. Hutchinson, Michigan Com- 
mercial. 

Guardian—J. R. Sullivan, Wisconsin Inspec- 
tion Bureau. 

Keep Golden Goose Egg—A. D. Yeaton, New 


Hampshire. 

Wielder—Hillis C. Rhyan, Niagara. 

FROM A STAFF CORRESPONDENT 

LAKE DELAVAN, WIS., June 29th. 
—At the annual meeting of the Wis- 
consin field men this week steps were 
taken to suspend the operations of the 
Wisconsin State Fire Prevention As- 
sociation as a separate organization 
and have its work carried on under a 
joint committee of the Wisconsin Field 
Men’s Club and the Wisconsin Insur- 
ance Club. The fire prevention associa- 


tion will keep up its organization, so 
to speak, but its activities will be con- 
ducted by the two field organizations. 
It is proposed to have three members 
from each club and Judge J. E. Florin 
of the state fire marshal’s department, 
as the seventh member of the com- 
mittee to take charge. There are six 
officials of the fire prevention associa- 
tion, so that will give the president, 
vice president and secretary of each 
field club the opportunity of being 
elected as officers of the fire prevention 
association. It is thought that under 
this arrangement all the members of 
the two field clubs will be better pre- 
pared to participate in the fire pre- 
vention work. The expense allowance 
for the two field clubs will also cover 
the fire prevention work, so the dues 
of the fire prevention association will 
not be called for. The details of the 
new order will be completed at the 
annual meeting of the fire prevention 
association in October. 


Will Have United Backing 


The new plan was adopted at the 
quarterly meeting of the fire preven- 
tion association here this week with 
President E. O. Basse presiding. A 
special committee consisting of the 
presidents of the two field clubs and 
the president of the fire prevention as- 
sociation, worked out the plan and it 
was brought before the meeting. 
Through a joint committee the fire pre- 
vention work can keep pace with the 
other field activities and it will have 
the backing of the entire membership 
of the two clubs. 


Two Notable Addresses 


There were two notable addresses at 
joint meetings of the field men which 
were of more than usual interest. On 








Men Who Know How. 





IMPERIAL ASSURANCE COMPANY |. 


Agents are demanding from their companies service that is spelled 
with a capital “‘S.’” Back of the company must be Solidity, Sincerity, 
Ability, Modern Equipment, Courage, Consistency, Permanence, and 
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Thursday Clem E. Wheeler, manager of 
the Wisconsin Inspection Bureau, ex- 
plained the new “Blue Book,” which will 
go into effect July 15, this being the new 
schedule for fire rates to be used at cross- 
roads points and in unrated towns. This 
book has now been approved by the insur- 
ance department and will be mailed out to 
local agents this week. Mr. Wheeler said 
that the rating has been made as simple 
as possible. The book has a thumb index 
and the contents are cross-indexed. 

Mr. Wheeler explained that village and 
town mutuals will use the “Blue Book,” 
but that they will file their own rates, 
which will be a reduction from the stock 
companies’ rates. Usually these mutuals 
rates are 75 percent of the stock rate. 
Farm mutuals are not bound by the 
“Blue Book” in any way. 

Manager C. R. Tuttle spoke Friday 
morning on the uniform forms. As soon as 
the insurance department and the Wiscon- 
sin Inspection Bureau can come to an 
agreement on rules which will be the basis 
of many of the clauses, the uniform forms 
committee will be ready to start printing 
the forms. It will be about six weeks 
after the adoption of the rules to get out 
the forms. Mr. Tuttle also called atten- 
tion to the importance of cooperation all 
along the line, both by field men and local 
agents, in the use of these forms. 


Two Clubs Meet Separately 


W. B. Calhoun, of the North America, 
presided over the Wisconsin Field Men’s 
Club in a very able manner. Mr. Calhoun 
is one of the big field workers of Wiscon- 
sin, whose administration has met with 
success in every particular. President Cal- 
houn did not make an address, but George 
R. Crosley of the executive committee 
reviewed the work of the year. 

R. H. Wieben, of the Milwaukee Me- 
chanics, one of the old wheel horses, pre- 
sided over the Wisconsin Insurance Club’s 
deliberations in his usual efficient way. 
He closed two years as president at this 
meeting, and was given a rousing vote of 
thanks. In his address he said that the 
organization was seven years old; that it 
had been very useful and had accomplished 
much, 

The insurance club will go ahead with 
its plan of cooperation in the collection 
of balances, regardless of whether the 
field club joins in the movement or not. 
There has been more or less difference 
of opinion as to the collection of balances 
through committees, and it is understood 
that the plan will be put into effect for 
those that desire to cooperate. 


Will Inspect Madison 


At the fire prevention meeting it was 
announced that the National Board engi- 
neers would be out west in a few months 
looking over the army cantonments, and 
on this trip would make an investigation 
of the fire fighting facilities of Madison, 
Wis. It was stated in the meeting that 
the water supply and fire protection at 
Marshfield, Wis., had been improved quite 
a bit. 

There was much interest in the Blue 
Goose meeting, as there were two candi- 
dates put up for every office except one. 
This necessitated a large amount of bal- 
loting. Cornell H. Anderson, of the Home, 
most loyal gander, presided over the Blue 
Goose meeting. There were some stirring 
talks made, and considerable enthusiasm 
was aroused. C. R. Tuttle, of the North 





COMPANIES WIN CASE 
AUDIT SYSTEM BEEN UPHELD 


Attack Made by the State of Indiana 
Under the Antitrust Laws 
Knocked -Out 


INDIANAPOLIS, IND., July 2, 1918 
—Fire companies operating in Indiana 
under the auditor system were exon- 
erated of contempt of court in a ruling 
of Judge Clifford last week. This is 
the case in which practically all the fire 
companies operating in Indiana were 
prosecuted by the state for alleged 
violation of the injunction granted by 
Judge Weir in 1910. 

The decree of 1910 was modified in 
1915 by a decree entered in the superior 
court agreed upon by Attorney-General 
Milburn and William L. Taylor for the 
companies. The present suit was be- 
gun in February, 1917, by Attorney- 
General Stansbury, charging that the 
companies, through the auditor system, 
were violating the injunction and citing 
them for contempt of court. Last Sep- 








America, was present and urged all to do 
their part in the order. 

Many of the members drove in their 
cars from Milwaukee, doing some work 
en route. Superintendent of Agents John 
K. Walker, of the North America, who has 
a cottage at Lake Geneva, had Manager 
Tuttle as his guest and drove over to 
Delavan for the Blue Goose meeting, and 
the next day for the joint meeting. Frank 
F. Overlock, of the Commercial Union of- 
fice, has a cottage at Lake Delavan, and 
drove up in his car. Superintendent of 
Agents T. Erskine Mathews accompanied 
him. Other visitors at the meeting were 
Assistant Manager Montgomery Clark, of 
the Hanover; Manager H. L. Bogue, of the 
Wisconsin audit office; J. E. Florin, of 
the state fire marshal’s office. J. Henry 
Johnson, the well-known local agent of 
Edgerton, was at the hotel. At noon the 
last day a company of Madison agents, 
consisting of J. N. Hobbins, W. E. Main 
and P. O. Fish, together with Deputy In- 
surance Commissioner Kubasta, arrived 
and mingled with the crowd. Some of the 
field men entered into a golf tournament 
Friday afternoon. Ary A. Meyer, of the 
Globe of Pittsburgh, was elected a mem- 
ber of the insurance club. 

Two very efficient insurance women 
were at the meeting, Miss Fielding, who 
handles the detail work for the organiza- 
tions, and Miss Dillon, “right-hand man” 
for the Western Adjustment at Milwaukee. 

This was the first time the Wisconsin 
men had met at Delavan Lake. Hereto- 
fore their main meeting place has been at 
Green Lake. However the surroundings 
at Delavan were so attractive and the 
service of the hotel so satisfactory that 
it is likely the meeting next year will be 
held at the Highland. There was a large 
attendance at the meeting and the good 
fellowship was marked. 


tember he filed an amended informa- 
tion wherein thirty-six specific charges 
were made against the companies. The 
trial which was begun June 17 lasted 
one week and decision given last Thurs- 
day was to the effect that none of the 
companies had violated the original 
order as modified. e 


Audit System Is Upheld 


This case is regarded as particularly 
important at this time as Indiana was 
the first state to adopt the auditor system 
and is now the first state in which the 
validity of that system as relating to 
state anti-trust statutes has been brought 
to a court ruling. In the course of his 
ruling Judge Clifford stated: “Thus it 
will be seen that none of the specific 
acts, nor indeed none of the general 
averments, would be sufficient to amount 
to a violation of the injunctive order 
except upon proof of the unlawful com- 
bination or conspracy. Indeed, it is not 
contended in argument but what any 
one company had a right to establish any 
rate of insurance it saw fit and enforce 
the writing of that rate by its own 
agents, and cancel policies not written 
at that rate without in any way being 
a violation of the injunction.” 

As to the status of the auditors, the 
court said: “The court is of the opinion 
that the evidence does not establish the 
fact that the auditors were the common 
agents of the defendants, or any num- 
ber of them, and under the ruling re- 
quiring very strict proof of the violation 
of an injunctive order, especially where 
the meaning of that order is not clear, 
the court does not believe that the 
defendants or any of them are guilty of 
violating the injunction in employing 
the auditors, as it is shown they were 
employed by the evidence.” 

The court suggested that, as a pre- 
caution, records be kept of deviations 
from rates. 


State Failed to Make Case 


That the state failed to make its case, 
is evident by the declaration of the 
court that, “In only two instances was 
there even an attempt by the state to 
prove the facts where they were denied, 
and the proof in those two cases did not 
amount to proof that anything was done 
under a combination or in a concerted 
action. * * * The failure to prove or 
attempt to prove, so many of these in- 
stances, when challenged by a verified 
answer, forces the court to the conclu- 
sion that the relator when he verified 
the petition (on information) was de- 
ceived by someone whose motives were, 
to say, the least, questionable.” 

H. H. Klayer has been the constant 
advisor of the state in its attempt to 
convict the companies. 

Another strong point made by the de- 
cision is contained in the words of the 
ruling: “The court is unable to adopt the 
State’s theory that because of a uni- 
formity in rates he should infer a con- 
spiracy to maintain a rate and enforce 
that rate by penalties.” The closing 
words of the ruling are conclusive: 
“Each of the defendants will be acquitted 
and discharged.” The state talks some 
of asking an appeal. Judge Thomas 
Bates and S. S. Edgerton of Chicago also 
appeared for the companies. 
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CHICAGO AND SUBURBAN 


GRAIN GENERAL COVERS 


The conference committee of the 
Western Union has approved the fol- 
lowing: 

“Resolved, That the rule which in a 
sense prohibits the present system of 
coverage on line elevators be sus- 
pended; that at the fall meetings the 
governing committee’s report shall in- 
clude a recommendation for a specific 
form for the handling of this class of 
business, to receive consideration dur- 
ing the interim between the fall and 
spring meetings, and at the spring 
meetings in 1919 a mandatory rule and 
form be passed to cover such class in 
the future. 

This refers to the so-called general 
cover contracts under which the grain 
in country elevators is being written. 

aoe 











GETTING AN AGENCY PLANT 

The Tokio, which has recently begun 
writing fire insurance in the United 
States, with J. A. Kelsey in charge of 
the fire department, has been admitted 
to Illinois. H. W. Murray of Chicago 
is western general agent and is ap- 
pointing agents for the company. The 
old Aachen & Munich agencies in Chi- 
cago have been appointed agents for 
the Tokio, they being R. A. Napier & 
Co. and Waibel & Burns. The Tokio 
has made application for membership to 
the Western Union. It has applied for 
admission to all western states. 

* * 


UNIFORM FORMS 


_Uniform forms are now in use in In- 
diana, lowa, Kentucky, Michigan, Ne- 
braska, Ohio, Oklahoma and South Da- 
kota. They are expected to be ready 
for Minnesota Aug. 1. Those for the 
Rocky Mountain field, including Colo- 
rado, Wyoming and New Mexico are 
being printed. The forms for Missouri 
are also in process of being printed. 
The compilation of forms for Illinois is 
being made. Wisconsin is being held 
back until the insurance department ap- 
proves the book of rules. Kansas, 
North Dakota and Tennessee have not 
been taken up. 


* 

Daniel J. Gallagher, who has been chief 
accountant in the western department of 
the Firemens of Newark, has enlisted in 
the navy and is now stationed at Great 
Lakes, Il. 

* *K * 

Merrill W. Fugit. manager of the Cen- 
tral Underwriting Agency, will hereafter 
write excess lines in Cook county for 
the Pioneer Fire of Chicago, as well as 
in outside territory. 

* * * 

Louis H. Parker of New York, manager 
of E. F. Perry & Co., the well-known 
lumber insurance people, is visiting in 
Chicago. Mr. Parker for many years was 
western special agent of the Svea. 

* 


* x 

Frank A. Meinel, former assistant man- 
ager of the London & Lancashire, is in 
Chicago for a short visit. He has been 
living in Denver for the past several 
years. 

* * * 

Fred J. Sauter has been appointed 
Cook county manager for the Home Fire 
& Marine for all lines, including auto- 
mobile. This is the sixth company of 
which Mr. Sauter has been appointed 
manager for Cook county. 

* * * 

The Eliel & Loeb Co. of Chicago, 
which has not written business in the 
stock yards district for the past fifteen 
years, commenced writing in that lo- 
eality for its Pittsburgh companies on 


July 1, acting on the belief that the fire 
protection has been materially improved 
in recent years, . 

* 


At a meeting of the executive commit- 
tee of the Cook County Field Club this 
week, sentiment was expressed in favor 
of continuing the meetings throughout the 
summer. Much interest has attached to 
the business sessions of the organization 
recently, and at the regular meeting 
next week it will probably be voted to 
continue business sessions throughout 
the summer. 

* * * 

The Chieago Board will hold its quar- 
terly luncheon at the Fort Dearborn 
Hotel Monday. The quarterly business 
meeting will be held Thursday. 





Russia Still an Ally 
NEW YORK, July 3.—A letter has just 
been received by J. H. Doyle, assistant 
general counsel of the National Board, 
from William Phillips, Assistant Secre- 
tary of State at Washington, who writes: 
“I desire to state that the President, in 
one of his recent addresses, has referred 
to the Russian people as allies of the 
United States. Moreover, the government 
of the United States has not recognized 
the Bolshevik government, nor the treaty 
which was concluded by the Bolshevik 
with the central powers at Brest- 
Litovsk.” This is in reply to the position 
taken by Texas, which revoked the li- 

censes of Russian companies. 


Is Now Writing Tornado 


The Michigan Fire & Marine has started 
to write tornado insurance. The Michi- 
gan is one of the most popular com- 
panies, and it thus adds to the facilities 
of its agents. 


May Have American Company 


NEW YORK, July 3.—Christian Has- 
son, president of the Christiania General, 
is a New York City visitor. His company 
entered the United States early in the 
present year, transacting reinsurance 
only. Interests identified with the cor- 
poration may conclude to form an Ameri- 
ean direct fire and marine writing com- 
pany, though the matter has not yet been 
definitely determined. 





Virginia Notes 


The Home Fire & Marine of San Fran- 
cisco has been admitted to Virginia. 


Steps have been taken by Richmond, 
Va., to provide an additional supply of 
water whenever there is a fire in the 
downtown business section, as a result 
of the fire, June 23, entailing a loss esti- 
mated at $350,000. 


Since the law legalizing the operation 
of interinsurers became effective in Vir- 
ginia, six exchanges have applied for ad- 
mission. They are the Wholesale Grocery 
Subscribers at the Warner Inter-Insur- 
ance Bureau, Chicago; Lumber Manufac- 
turers Inter-Insurance Association, New 
York; Subscribers at Druggists Indem- 
nity Exchange, St. Louis; Subscribers at 
Reciprocal Exchange, Lumbermen’s Man- 
ufacturing Alliance, and Manufacturing 
Lumbermen’s Underwriters, Kansas City. 


Michigan Notes 


Port Huron, Mich., plans to add a 
motor driven fire engine to its equip- 
ment. 


Owners of frame buildings that are fire 
traps, located in the business district 
of Holland, Mich., have been ordered to 
raze the structures within two months. 


Horner Bros., large manufacturers at 
Eaton Rapids, Mich., have offered the city 
additional fire protection in the use of 
their electrically driven pump in times 
of emergency. It is suggested that the 
etiy lay a 4-inch main from the plant 
to the business center and water for this 
fire service will be drawn from the river. 





Henry Evans, president of the Conti- 
nental, Fidelity Phenix and American 
Eagle, has been elected chairman of the 
advisory committee of the Fire Preven- 
tion Bureau of the War Industries Board. 





Position Wanted in Statistical or Under- 
writing department by woman 25 years 
of age. University graduate. Four 
years’ practical experience as assistant principal 
and teacher of English and Mathematics in High 
School. $125 per month. Address 82-S, care 
The National Underwriter. 


COUNTER MAN WANTED. 


Wanted—Counter man in one of the important 
Chicago local agencies who is acquainted with the 
business in the city and has a good knowledge of 
insurance, This is an excellent position for the 
right man. Send full particulars as to experience, 
salary desired, age and so on. Address 1-P, 





care The National Underwriter. 





NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 














4 in Chicago, Cook County and the C.eater Metropolitan District. QThisinspec- 
| n sp }|™ & ti Oo n S torate very properly gauges the expectancy of fire risks and intelligently anticipates 





designed for the public weal. 
18 years in this field 


Office with Joseph C. Knigh 


t & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


events before they occur. QThe undersigned sells this talent to companies, agents 
brokers and the business public, herewith tendering co i 
Municipal Committees and all those who formulate insurance laws 


to all State Insurance Officiais, Legislative and 
—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire ™ 
Prevention Counselor 





The Superior Fire Insurance Co. 


A. H. TRIMBLE, Pres., 


Capital $300,000 


PITTSBURGH 
Incorporated 1871 


Assets $1,750,616.04 


EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $604,131.20 
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Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 


and Foreign companies and at Lloyds, London. 


RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 
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Chicago, Iii. 
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> THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


MARINE WAR RISK 

WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 





Affiliated with 


LETNA LIFE INSURANCE CO. 
fETNA CASUALTY & SURETY CO. 
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TEXAS MEETING HELD 
BELK AGAIN MADE PRESIDENT 
Assurances Given That Local Agents 


Will Soon Be Given Graded Com- 
missions by Companies 





NEW OFFICERS ELECTED 


President—Craig Belk, Houston. 
First Vice-President—F. M. Burton, Galves- 


ton. 

Second Vice-President—Travis Lambert, Port 
Arthur. 

Secretary-Treasurer—C. R. Yanch, Houston. 

Executive Committee—D. M. Craddock, 
Dallas, chairman; C. W. Ragland, Paris; Ray 
Jenis, Victoria; C. H. Walton, Fort Worth; 
Sam Lattimore, Port Arthur. 

Legislative Committee—W. L. Stiles, San 
Antonio; Scott Fulton, Van Alstyne; O. H. 
Millican, Austin; G. M. Seay, Dallas; Fred 
Offenhauser, Texarkana. 


HOUSTON, TEX., June 29.—Craig 
Belk of this city was reelected presi- 
dent of the Texas Association of In- 
surance Agents at today’s meeting. He 
has served the association well and the 
agents down here desired him to be at 
the helm another year. President Belk 
announced yesterday at the meeting 
that Commissioner Austin had assured 
him that he would review his former 
decision barring Russian reinsurance 
companies from the state. Owing to 
the lack of reinsurance facilities the 
situation here was greatly complicated 
by Commissioner Austin’s decision. 
The agents feel now that he will look 
favorably on the companies and that 
they will be licensed. 


Resolutions Passed 


_ The convention went on record favor- 
ing the repeal of the anti-technicality 
law and the valued policy statute. An- 
other resolution passed favors the 
amendment of the  anti-coinsurance 
clause and the promulgation of rates 
based on the proportion of insurance 
carried to value, giving credit for co- 
insurance clauses. 

The local agents feel now that they 
will get the graded system of commis- 
sions for which they have been work- 
ing for some time. President Belk 
stated that while on a recent trip to 
head offices he had brought up the sub- 
ject with company authorities and he 
believed that favorable consideration 
would be given to the demands of 
agents and that a new system of com- 
missions would be put into effect in a 
short time. The convention com- 
mended the administration of the Texas 
rating law and the state rating com- 
mission. the sentiment being that the 
men administering the law are con- 
scientious and doing everything in their 
power to give satisfactory service. 


Addresses Were Given 


At the opening of the convention 
President Belk extended the welcome, 
the response being made by Franklin 
Williams. F. W. Offenhauser of Texark- 
ana, former president of the National 
association, read a splendid paper on the 
work of the association, reviewing its 
twenty-one years of progress. President 
E. M. Allen, of the National association, 
was present and told of its activities. 

On the afternoon of the first day the 
visitors took a trip down the ship chan- 
nel, a stop being made at the Universal 
shipyards. 

On the last ’day resolutions were passed 
favoring the graded system of commis- 
sions and urging the companies to put 
the scale into effect as soon as possible. 
Resolutions expressing sympathy with 
the National association were passed. 
Another resolution favored the organiza- 
tion of local exchanges. The agents were 
pleased to learn that the Washington 
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authorities consider insurance work es- 
sential, so that it will not be placed in 
the “work or fight” order. 


Field Men Present 


Today’s session was devoted chiefly to 
a consideration of fire prevention and a 
number of field men were present. Dr. 
William S. Jacobs gave a talk on “Help 
Win the War.” President Allen was 
again called on and gave an add«ess, 
appealing especially to the field men. 
The convention adjourned to one of the 
theaters, where two reels were shown, 
through the courtesy of the Underwrit- 
ers Laboratories of Chicago. P. P. Tucker 
of Dallas, one of the field men, gave a 
talk. T. F. Baker, chief inspector for 
the state rating commission, also spoke. 
Both Galveston and San Antonio are bid- 
ding for the next meeting. 

“ravens & Cage, the well-known gen- 
eral agents at Houston, tendered the lo- 
cal agents a boat ride, the destination 
being Black’s Sea Food retreat on _ the 
coast. An elegant repast was served. 


Report on Sprinkler Loss 


_ The St. Louis Fire Prevention Bureau 
has made a report on the fire that caused 
a $125,000 loss to the Medart Patent Pul- 
ley Company in St. Louis, June 23. The 
fire started on the second floor of this 
building in the north end. The sprinkler 
system in this section was shut off and 
the face plate of the dry valve had been 
removed. It seems that some repairs had 
been going on in the building which ne- 
cessitated the closing of the dry valve 
and removing some of the sprinkler 
pipes. The fire gained great headway. 
Sprinkler heads in the three remaining 
systems opened and checked the fire. 





Will Exclude Prorata Clause 


As a result of the conference between 
L. W. King, rate supervisor of the Min- 
nesota insurance department, with the 
farm writing companies held in Chicago 
this week, it was decided to eliminate 
the prorata clause formerly included in 
farm policies written in Minnesota. This 
applies to the lower and ordinary grades 
of live stock. The prorata clause will 
continue to apply to the better grades of 
stock. Minnesota is the first state to 
object to the use of this clause, the de- 
partment taking the position that it oper- 
ated against the best interests of the 
average live stock owner. There was 
some discussion at the conference of the 
advisability of using the average clause 
instead of the prorata clause on the more 
valuable animals. A plan combining the 
best features of the two clauses will be 
worked out and put into operation. 





New Federal Tax? 


Fire insurance men are interested in 
the suggestions which were made at a 
hearing of the committee on ways and 
means now considering the new war 
revenue law to the effect that a federal 
tax of 10 percent be levied on all pre- 
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RULING ON TRADING WITH THE ENEMY ACT 











The correspondence shown below be- 

tween the Northwestern National Fire 
and the alien property custodian con- 
cerning the federal requirements as to 
certificate of citizenship and place of 
residence of loss claimant is of interest 
to fire companies. 
_ We understand that some of the fire 
insurance companies are waiving the cer- 
tificate as to citizenship and place of 
residence of loss claimants where the 
claim is less than $100. 

We will be pleased to have your assur- 
ance that such action meets with your 
approval. 


Our chief difficulty in securing the in- 
formation is on the trifling claims, say 
under $25. 

Thanking you in advance for the cour- 
tesy of your ruling in the matter, etc, 


In reply to your letter, you are advised 
that the trading with the enemy act does 
not contain any distinctions as between 
large and small amounts of indebtedness 
to persons of “enemy” status, and it is 
incumbent upon insurance companies, as 
well as other persons or corporations, to 
report to this office every amount pay- 
able to or for the benefit of any person 
who is an “enemy” or “ally of enemy” 
within the meaning of the act. 





miums payable abroad on business placed 
with foreign concerns. It has been stated 
that such premiums aggregate $50,000,- 
000, and are at the present time largely 
made up of ocean marine business. 


Convention Date Changed 


The annual meeting of the National 
Association of Insurance Agents at Cleve- 
land, Ohio, has been changed to Oct. 9-11, 
instead of Oct. 10-12. This will be much 
more convenient, inasmuch as the last 
day of the old plan came on Saturday. 


Miscellaneous Notes 


Charles Becker, local agent at Pleas- 
ant Plains, Ill., died last week. 


H. C. Rehm has purchased the Avery- 
Fast Agency Company of Colorado 
Springs, Colo. 

Clintonville, Wis., has awarded con- 
tracts for the construction of 5,000 feet 
of 6-inch water mains. 


W. F. Oatman, local agent at Dundee, 
Tll., who was also president of the Oat- 
man Condensed Milk Company, is dead. 


The Indiana Blue Goose will hold a 
“family gathering” at the Indianapolis 
Canoe Club next Monday evening. 

The pumping station at Muskegon, 
Mich., with 12,000,000 gallons capacity, is 
overworked and a fourth pump must be 
installed soon. 

Robert C. Mitchell, for years identified 
with the building industry of Cleveland, 
O., has entered the insurance business as 
vice-president of the Coughlin & Pritch- 





ard Company, general agent of the Na- 
tional Surety Company for northern 
Ohio. 

A. L. Peacher, a prominent insurance 
man, has become postmaster of Fort 
Smith, Ark., temporarily, succeeding Wm. 
J. Johnston, who has resigned. 

Louis H. Schweer of Cincinnati, state 
agent of Fire & Marine Underwriters, 
has been unable to leave his home for 
the past week on account of a severe 
attack of rheumatism. Mr. Schweer 
hopes to be out again soon. 


Although conserving that much of the 
plant already installed, the mayor of 
Boston has announced that work on the 
high pressure system for the congested 
district will not be advanced to be avail- 
able for service the present year. 


Charles V. Johnson, deputy insurance 
commissioner of Texas, has ruled that 
insurance agencies employing sub-agents 
and solicitors without license subject the 
main agency to forfeiture of license. The 
new ruling covers the entire phase of 
sub-agencies. 

Walter Crandall, local agent of Hart- 
ford, Wis., has taken a position in a war 
work industry at Milwaukee in order to 
“do his bit,” but expects to continue his 
business at Hartford, having arranged to 
take off one day a week while during the 
remainder of the time his office will be 
in charge of a young lady. 





The Dean Schedule is a tool in the 
hands of those who know how to use it. 
If you desire, THE NATIONAL UNDERWRITER 
will tell you how to make it a tool. 
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OLD CAUSES STILL HERE 


In the statement for the press an- 
nouncing the publication of Part I of 
the annual report of the New York in- 
surance department there was the fol- 
lowing regarding the increase in losses 
through fires: 

“While under present conditions in- 
creased losses, to some extent, are to 
be expected, owing to the heavy in- 
crease in the manufacture and storing 
of dangerous war munitions and sup- 
plies and to activities of pacifists, spies, 
native-born traitors and pro-Germans, 
with incendiary proclivities mainly ex- 
ercised for the purpose of impeding 
our government in its war preparations 
and the sending of foodstuffs to our 
Allies, still an increase of $30,000,000 in 
losses over 1916 and more than $84,000,- 
000 over 1915 can only be accounted for 
in full by crediting a material portion 
of them to carelessness and negligence, 
which in many cases might well be 
termed criminal, and some means 
should be found to treat as such.” 

That this large increase or even a 
considerable portion of it is attribut- 
able to incendiary origin is not borne 
out by the facts as ascertained by the 
NATIONAL Boarp. . It will be remem- 
bered that some time ago the NATIONAL 
Boarp tabulated and analyzed all the 
important fires from April to Dec. 30, 
1917, these noted in the published re- 
ports as having caused a loss of $100,- 
000 or more—and found that in nearly 
95 percent of the fires cited there was 
no proof of an incendiary origin and 
in nearly 90 percent there was no rea- 
son even for suspicion. In the state- 
ment accompanying its analysis the 
NATIONAL Boarp said: 

“It must also be remembered that 
much incendiarism cannot be classed 
as part of a German propaganda. There 
were many incendiary fires during 
every year preceding the outbreak of 
the war, and doubtless there will be in 
the years which shall follow its close. 

This statement is not intended to 
minimize the necessity for precautions. 
Over-alertness in such a matter is bet- 
ter than under-alertness. There is a 
degree of value in the tendency to view 
with suspicion every fire causing de- 
struction of munitions or supplies, un- 
til its cause has been investigated. But 
it is necessary to avoid hysteria, and 
in this sense, the data obtained is re- 
assuring. First and last, these statistics 
furnish a basis for a good deal of in- 





teresting thought at this juncture. 
Whatever may have been the cause of 
those fires the result in each case has 
been the destruction of supplies, and 
of facilities needed by the United States 
in the conduct of the war. War-time 
conditions have brought about a great 
increase in natural hazards, due to 
hastily enlarged facilities, night and 
day shifts of workmen, employment of 
inexperienced labor, crowded storage 
space and general high pressure cir- 
cumstances. Such increase of hazard 
should, of course, be accompanied by 
corresponding increase of precautions, 
for the direct crime of incendiarism is 
only one degree more dangerous than 
the contributory dereliction of failure 
to take proper precautions. 








INTERESTING DECISION 

THERE has been much interest in the 
case brought by Joun A. Eckert & Co., 
New York brokers, against the PATHE 
Freres. Exert & Co. handled the in- 
surance.for the PATHE concern. After 
the policies had been put in force and 
run for a short period they were can- 
celled by the assured, who paid the 
short rate premium. 

The broker contended that he was 
entitled to his full commission. The 
claim was made that there was an im- 
plied contract between the assured and 
the brokerage concern whereby it be- 
came the duty of the former’ to take 
and pay for the policies before exer- 
cising any right of cancellation or other- 
wise. The assured contended that the 
insurance law gave absolute right of 
cancellation. 

The appellate division of the supreme 
court of New York has held in favor 
of the assured. The question as to when 
a broker earns his commission has al- 
ways been a disputed one. Until this 
decision was handed down no court of 
superior jurisdiction has ever passed 
upon the broad issue. The court held 
that the assured had the right to cancel 
and that he was under no obligation to 
pay the broker the commission that 
would have come to him had the pol- 
icies run to expiration. 








SALESMANSHIP NEEDED 


At one of the points in Wisconsin 
that was struck by the recent tornado 
there was a magnificient Catholic 
church demolished that cost something 
like $45,000 or $50,000 when it was 
erected, but which could not be re- 
placed today for less than $65,000 or 
$75,000. Notwithstanding these values 
the church was insured against tornado 
for only $1,000. 

It would seem the agent handling 
this line was extremely derelict in his 
duty. He certainly did not show to the 
church people the peril that confronted 
them in case of a tornado loss. It is 
such cases as this that show the need 
of real salesmanship. Even a small 
twister that did any damage would 
likely have harmed the church prop- 
erty for more than $1,000. It would be 
well for local agents to go over their 
business, find how much insurance is 
carried, and then go out and write larger 
lines where property owners are not 
adequately covered. After the damage 
is done property owners are very likely 
to hold the agent responsible for not 
revealing the true facts to them. If 
the agent does, however, and the pol- 
icyholder is underinsured, it is then 
his funeral. 








Personal Side of the 
Insurance Business 





Fred H. Simons, Illinois state agent 
of the Pennsylvania Fire, was quietly 
married three weeks ago. His bride 
was Miss Ann Seelidge of Chicago. 
The happy couple are making their 
home at the St. George hotel in Chi- 
cago. 


L. S. MacEnaney, managing under- 
writer of the Columbian of Indianapo- 
lis, has taken to the woods for a 
month’s vacation. He will spend July 
at Topinabee, Mich., on Mullet Lake. 
Mr. MacEnaney is traveling light. He 
is taking a special suit of old clothes, 
which he expects to don within fifteen 
minutes after he lands and nothing but 
a visit from the president will get him 
into city duds until fifteen minutes be- 
fore train time on the way back. There 
is a large colony of insurance men on 
Mullet Lake and Mr. McEnaney ex- 
pects to cut in on the fish stories. 


With the retirement of Samuel J. Pip- 
kin from the head office secretaryship 
and general managership of the Atlas 
of London, there passes from the arena 
of British insurance affairs one of its 
strongest figures, and a man held in 
the highest esteem, not alone by his 
associates across the water, but by 
many company executives in this coun- 
try to whom Mr. Pipkin is well known. 

Beginning with the Atlas as a junior 
clerk in 1870, Mr. Pipkin later went 
with the Commercial Union, returning 
to his first love as its chief officer sev- 
eral years later. Under his direction 
the company established branch offices 
throughout the world, and extensively 
and profitably developed its business. 
Some ten years ago one of the power- 
ful rival corporations in London in- 
vited Mr. Pipkin to assume its general 
management upon practically his own 
terms. When the offer was rejected 
the company in question planned a mer- 
ger with the Atlas principally to gain 
the services of Mr. Pipkin. The deal 
was all arranged, and would have been 
consumated had not Parliament re- 
fused to sanction it. 

Energetic, resourceful and far-sighted, 
Mr. Pipkin belongs to that group of 
strong men who have placed British un- 
derwriting institutions upon the envi- 
able plain they occupy in the world of 
affairs today. 

J. M. Stredelman, Jr., who was a gen- 
eral inspector for the Michigan Inspec- 
tion Bureau with headquarters at Grand 
Rapids, has joined the National Army. 
He is now located at Ann Arbor taking 
a special engineering course to fit him 
for special government work. 

Charles D. MacKenzie, who recently 
resigned as Iowa and Nebraska state 
agent of the Fire Association, to be- 
come manager of the Illinois Audit Bu- 
reau, which will soon be established, 
arrived in Chicago this week to take 
up the preliminary work of organizing 
the bureau. 

George L. Mager has resigned as as- 
sistant secretary of the Western Fire 
of Pittsburgh. He has been connected 
with the company in various capacities 
for 14 years. 

Superintendent of Agents J. W. Knox 
of the United States department of the 
Netherlands at Chicago, was stricken 
in his office the other day in Chicago 
with a hemorrhage and for a time his 
condition was regarded as very critical. 
He is now on the road to recovery. 

E. W. McDiarmid, an engineer em- 
ployed by Earls & Johansing of Cin- 
cinnati, has gone to Pittsburgh to take 
a special course in ordnance testing. 
After studying for several weeks, Mr. 
McDiarmid will be assigned to duty 
either in Pittsburgh or in some other 
part of the country, probably for am- 
munition testing. Mr. McDiarmid has 
been connected with the insurance 














WILLIAM A. SCANLON 


National Underwriter Fieldman Now 
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business for several years as a special 
inspector for the Grain Dealers Mu- 
tual, the Westchester and more re- 
cently as an engineer with Earls & 
Johansing. He is a graduate of Armour 
Institute and is well qualified for the 
position which he is taking. 

Foster B. Saunders, assistant super- 
intendent of agencies of the London & 
Lancashire and Orient in the west, will 
travel in Wisconsin for some time in 
association with State Agent Carl E. 
Hilbert. Mr. Saunders is somewhat 
run down in health by close application 
to office duties and desires to get out in 
the open for awhile. Mr. Saunders is 
one of the best informed insurance men 
in the business and owing to his large 
experience in the office he will be a 
valuable man to get in touch with 
agents. At the annual meeting of the 
Wisconsin Field Men’s Club last week 
Mr. Saunders was elected a member. 


Andrew M. Nelson, assistant man- 
ager of the Commercial Union in the 
west, is celebrating his advent into the 
Conglomerated & Concatenated Order 
of Cook County Grandfathers by tak- 
ing a month off by going on an auto- 
mobile trip through Wisconsin and 
Minnesota. Mr. Nelson has not yet 
been inducted into the order in a formal 
way, but on his return the distinguished 
president, Thomas E. Gallagher of the 
Aetna, will decorate him with elaborate 
ceremonies, M. C. Rathburn, chief 
examiner of the Liverpool & London & 
Globe having been elected as cloak 
bearer. The reason for this event is 
the eight pound son born at the home 
of Mr. and Mrs. Raymond T. Nelson 
of Peoria, Ill. Mr. Nelson is special 
agent of the American Eagle. 


Miss Abbie B. Gantz of Chicago, 
Librarian of the Fire Underwriters 
Association of the Northwest, the Fire 
Insurance Club of Chicago and Chicago 
Board of Underwriters has resigned to 
go with the Insurance Field on Sept 1. 
Miss Gantz will travel in middle west- 
ern territory representing both the 
business and editorial departments. She 
has been librarian of the Northwest 
Association for the past ten years. 
When she assumed charge the library 
consisted of only 300 volumes, and at 
the present time is made up of 5,000 
volumes thoroughly indexed and classi- 
fied. 

Miss Gantz is a woman of charming 
personality, and is representative of 
the best type of business woman. She 
has an extensive acquaintance among 
fire insurance men in the west. 


THE PERIOD 


How patient is tre pe-ri-od, 
And oh, how nicely bred, 
Because it never interrupts 
Till everything is said. 
—Gus M. Wise, Mo. 
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General News of the States 








OHIO AND WEST VIRGINIA 


WEST VIRGINIA GATHERING 








E. H. Easley of Bluefield Becomes 
New Head at Meeting Full of In- 
terest and Enthusiasm 





President—E. H. Easley, Bluefield. 

First Vice-President—J. iller, Fairmont. 

Second Vice-President—E. E. Cooke, Charles- 
ton. 

Third Vice-President—E. P. 
Parkersburg. ‘ 

ourth Vice-President—R. L. Hutchinson, 
Mt. Pleasant. 

Fifth Vice-President—J. F. Land, Bluefield. 

Secretary-Treasurer—J. N. Hendrix, Wheel- 
ing. ‘ 

Executive Committee—D. W. Patterson, 
Charleston, chairman. 

Grievance Committee—C. W. Thornburg, 
Huntington, chairman. 

Organization Committee—R. P. 
Charleston, chairman. 

Legislation Committee—F. H. Pollock, Wheel- 
ing, chairman. 

Conference Committee—W. S. Lindamood, 
Parkersburg, chairman. 


Chancellor, 


Devan, 


CHARLESTON, VA., July 1.— 
At the annual old of the West 
Virginia Association of Local Insur- 
ance Agents, held hete last week, E. 
H. Easley of Bluefield was elected 
president, succeeding F. R. Bell, Jr. 
Retiring President Bell gave an able 
address, outlining the accomplishments 
of the past year and the various com- 
mittees made their reports. 

Commissioner Darst of this state was 
one of the principal speakers. His ad- 
dress was followed by that of A. W. 
Neale of Cleveland, O., a former presi- 
dent of the National association, deal- 
ing with the conditions confronting the 
business. He spoke of how the fire 
companies had taken care of the in- 
creased demand for indemnity. After 
adopting resolutions pledging support 
to the government in all its war work, 
adjournment was taken to the country 
club for the banquet. 





PREPARING FOR CONVENTION 





Committees Named on Arrangements 
for Meeting of National Associa- 
tion of Insurance Agents 





CLEVELAND, OHIO, July 1— 
Committees to look after the different 
features of the annual convention of the 
National Association of Insurance 
Agents have been selected by the Fire 
Insurance Club of Cleveland. The re- 
ception committee, of which Thomas 
H. Geer is chairman, has not yet been 
completed. Mrs. Will J. Beggs is the 
chairman of the ladies’ committee, 
whose members are yet to be selected. 

The convention will he held Oct. 9, 
10 and 11, but as yet the general com- 
mittee is not ready to announce the 
hotel. It has been suggested that, for 
the present, all correspondence be ad- 
dressed to the secretary, Will J. Beggs, 
and it will be referred by him to the 
proper committees. This, it is be- 
lieved, will prevent delays and compli- 
cations. 

Committees, other than as above men- 
tioned, are: 

Registration—Ford A. Drake, chair- 
man; A. S. Forsch and Miss Gertrude 
M. Dresser. 

Program, printing and publicity—C. 
O. Ransom and Henry Frankel. 

Entertainment — Walter J. James, 
chairman; Albert Rees Davis, A. H. 
Bedell, A. H. Shotter and G. D. Mc- 
Gwinn. 

Hotels and transportation—Thomas 
C. Goss, chairman; Joseph A. Kysela 
and C. X. Schlaudecker. 

Automobiles—Raymond M. Weil, 





Minneapolis 


sentation. 





JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & 


Insurance Company 


MINNEAPOLIS, MINNESOTA 
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WALTER C. LEACH, 


We can tell them to you. 








chairman; 
Henry. 
Badges—L. E. Falls, chairman; L. G. 
Rosenstock and George W. Phypers. 
Casualty and surety division—O. G. 
Strong and H. D. Pritchard. 


B. C. Hinig and A. W. 





Exodus of Specials 


CINCINNATI, O., July 3.—Within the 
last six months one-third of those listed 
in the last Ohio hand book as _ special 
agents residing in Cincinnati have moved 
to other cities or gone into other branches 
of the business. Those who remember 
when one could walk down the street in 
Cincinnati Saturday or Monday and meet 
a special agent every half black are now 
finding it difficult to see half a dozen of 
them in the city over the week-end. The 
latest Cincinnati field man to leave the 
city is H. E. Boning of the Milwaukee 
Mechanics, who has gone to the home of- 
fice as a superintendent of agencies. Just 
at present George Diebold, of the Na- 
tional Union is taking a rest of several 
months and since the first of the year 
the following men have gone to Cleveland: 
James H. Hall, of the Sun; John M. New- 
berger, of the Atlas, and J. C. Wharton, 
of the Sun. H. C. Bingham, formerly spe- 
cial agent for the Atlas, is now in the 
service of the Ohio Inspection Bureau in 
Cincinnati. 





Cincinnati Consolidation 


CINCINNATI, O., July 2—An important 
consolidation of local agencies took effect 
Monday when the agencies of Earls & 
Johansing and Frank J. Blain were in- 
corporated as the Earls-Blain Company, 
with a nominal capital of $5,000. F. J. 
Blain is president and William A. Earls, 
treasurer. The new agency will have its 
office at 1201 First National Bank build- 
ing, the office formerly occupied by Mr. 
Blain. The combined premium income 
will make the new office one of the larg- 
est agencies in the city, representing 14 
fire companies, the American Surety, New 


York Plate Glass, Globe Indemnity and ¢ 


Fidelity & Casualty. 

Difficulty in securing clerical help and 
the economies to be effected were the rea- 
sons for the consolidation. The new firm 
is launched with the good wishes of the 
local fire insurance fraternity in Cincin- 
nati. 





Improving Fire Protection 


The Philip Carey Company of Cincin- 
nati is greatly improving its plant fire 
protection by buying chemical machines, 
extinguishers, and other necessary appa- 
ratus, all of which is in charge of a fire 
chief, formerly a lieutenant in the Cincin- 
nati fire department. A fire department 
in the plant is to be trained by the chief, 
special badges will be furnished to the 
men and special inducements will be of- 
fered for services in his protection unit. 
All yard hydrants are being placed in 
first-class condition and equipment will be 


regularly inspected. In addition to keep- | 


ing all apparatus in first-class order, much 
attention will be given to fire prevention 
work throughout the plant. 





Ohio Notes 


The Home Fire & Marine, which has 
just entered Ohio, has appointed William 
Klappert & Co. of Cincinnati local agents. 

Charles E. Curtis and Frank H. West- 
meyer, has dissolved partnership as in- 
dependent adjusters at Toledo, O., and 





will hereafter operate independently. 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates'to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING FIRE 


INSURANCE COMPANY 
oP WHEELING, Ve 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres 
F. RIESTER, Secy. OSCAR E. "STRAUCH, Asst. Secy 
E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 


Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 


Cincinnati Underwriters 
121'East 3rd St., CINCINNATI, O. 


Eureka F, & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 





Capital - . . - $250,000.00 
Assets - - . 942,227.90 
Surplus to Policy Holders - 624,198.79 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C.BARTON, Asst.Secy. R.B. HEATON, StateAgt. 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 


Capital- - - - - - - - $300,000.00 
Surplus to Policy Holders - 378,923.38 
Assets - - - - = = = = 708,299.89 
Losses Paid to date - - - 6,517,084.28 











THE 
GEORGE E. WOOD CO. 
84 WILLIAM ST. “es New Yor«K City 
GENERAL AGENTS 


Western Assurance Co. 


Toronto, Canada 


State of New Jersey and New York 
Suburban Territory 























Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - 


TORONTO, CANADA 


(FIRE AND INLAND MARINE INSURANCE) 


United States Branch, 1st January, 1918 


GIN ana a, aids dardn ga coas aocecacuac da 4adeasqudadaqradudsedqataxsndccadaqueaeess 1,419,245.79 
Surplus.. eee cccece Pererer Tere ere 8 712,927.36 


” Total losses paid ii in 1 United States from 1874 to 1917, inclusive, $25,298, 472. ‘00 
W. B. MEIKLE, President and General Manager. 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
Wewant good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Ilinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK, INSURANCE COMPANY 


Home Office: - 


- Shelbyville, Illinois 
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CENTRAL WESTERN STATES 


ILLINOIS FIRE REPORT OUT 








Shows Decrease in Losses During Past 
Year Compared to 1916—Features 
of Record 





A report on the fire losses in Illi- 
nois for 1917 has been prepared by 
John G. Gamber, Illinois state fire mar- 
shal, who is also head of the division of 
fire prevention of the department of 
trade and commerce in Illinois. The 
report makes a comparison with the 
figures of 1918. 

In submitting his material, Mr. Gam- 
ber draws attention to the fact that by 
systematic inspections and rechecking 
of orders for improvement of defects 
found in cities and rural communities 
the fire losses in the state last year de- 
creased over $700,000. Over 22,000 in- 
spections were made during the year, 
the largest annual number on record in 
the department’s history. 

In 1917, 14,655 fires entailed a loss of 
$12,771,570, comparing with 15,692 fires 
with a loss of $13,485,083 in 1916. 

In elevators and grain warehouses a 
decrease of $732,000 in losses is shown. 
Granaries show 27 less fires, and a de- 
crease of $33,000 in losses, while grain 
and hay in stacks show a falling off 
of 92 fires and a-reduction in loss of 
$27,000. This decline in hay and grain 
fires reflects the excellent inspection 
work done by the department’s men. 

In only a few classifications does the 
loss ratio show an increase in 1917 over 
the previous year, and taking into con- 
sideration the increase in values in 1917 
it is safe to assume that more than $1,- 
000,000 worth of property and foodstuffs 
were saved through the effort put forth 
by Mr. Gambler and his associates in a 
fire prevention campaign. 

The 1917 figures show East St. Louis to 
have a per capita loss of $7.44, Freeport 
$4.05, Elgin $4.00, Decatur $3.49, Rock 
Island, $3.42, Jacksonville $2.98, Cham- 
paign, $2.77, Springfield $2.49, Peoria $2.41, 
Moline 26, Galesburg $2,17, Evanston 





~A 


26 
$2.03 and Streator $2.02. 


LARGE ATTENDANCE ASSURED 








Wisconsin Agents Will Hold Annual 
Convention at Milwaukee the 
Coming Week 


MILWAUKEE, WIS., July 2.—An 
attendance of more than 200 local 
agents from all parts of Wisconsin is 
expected at the annual convention of 
the Wisconsin Association of Insur- 
ance Agents July 9 and 10, in the audi- 
torium of the Milwaukee Board of Fire 
Underwriters. Unusual interest is be- 
ing taken in the sessions because of 
the nature of this year’s program. 

The convention will be called to or- 
der by President Frank Hoffmann, 
Manitowoc, Wis., at 10:30 o’clock Tues- 
day morning. The principal address 
will be given by H. H.- Friedley, state 
fire marshal of Indiana, on “Fire Pre- 
vention.” In the afternoon, Commis- 
sioner Cleary, of Wisconsin, ex-officio 
state fire marshal, will deliver an ad- 
dress. His topic has not yet been an- 
nounced. The annual executive session 
will follow. August Rebhan, Milwau- 
kee, will make the report of the legisla- 
tive committee, as chairman. In the 
evening the Milwaukee Board will ten- 
der the visiting members and guests a 
dinner and entertainment, the place of 
which will be announced at the morn- 
ing session. 

F. C. White, New York, general 
agent of the New York Underwriters, 
will talk on “Use and Occupancy In- 
surance” at the opening of Wednesday 
mornine’s session. “The Relations Be- 
tween Agents and Companies” will be 
discussed by James F. Joseph, Chicago, 
former special representative of the 
governing committee. President Allen 
or Secretary Miller of the National as- 
sociation are expected to speak at the 
afternoon session on Wednesday, which 
will conclude with the election of offi- 
cers and the transaction of unfinished 
business. Frank Fassold, superintend- 


ent of the Milwaukee Board, is secre- 
tary of the Wisconsin association, and 
his wide acquaintance among _ local 
agents and his active work in behalf 
of the convention are expected to make 
it the most successful that has ever 
been held in this state. 


NEW BOOK NOW GOTTEN OUT 


Wisconsin Inspection Bureau Will 
Send Out Rating Schedules for 
Small Towns and Cross Roads 


The Wisconsin Inspection Bureau 
will put into effect July 15th the new 
“Blue Book,” as it is called, it being the 
revised schedule for making rates on 
merchantile risks, schools, churches, 
logs, lumber, private dwellings, barns 
and garages, hotels, cheese factories, 
manufacturing plants and other mis- 
cellaneous risks not specifically rated, 
located in cross roads and other un- 
protected towns where the bureau has 
published no rate. Rates are also 
published on boats, boat houses, and 
summer cottage properties regardless 
of location or protection. There has 
been much confusion as to rates on the 
latter items and the new book will 
clear up that. 


Arranged in Convenient Form 


The book is arranged in convenient 
form, elaborately cross indexed with a 
thumb index and examples in the back 
of the book to show how rates are made. 
Probably the most confusing part of rat- 
ing buildings will be getting the exposure 
charge, although this is not difficult if 
one applies his mind to it and works out 
an example or two. The schedule will 
apply on mercantile risks where there ,are 
three buildings or less, or where buildings 
are more than 60 feet apart. For rows 
of buildings more than three, separated 
by spaces less than 60 feet, the diagram 
must be sent to the inspection bureau and 
rates will be promulgated by it. 

One of the new features is if the in- 
ventory and iron safe clause is not at- 
tached to policies covering contents, a 
charge of 15 cents must be made, but 
the clause must be signed by the assured. 
The insurance commissioner held that fre- 
quently an assured did not understand 
this at the time of the loss, and hence in 
order to avoid all controversy his signa- 
ture to the clause must be obtained. If 
the three-fourths limitation clause is not 
attached to contents policies a charge of 
10 cents is made, but this clause does not 
have to be signed by the assured. 


Cheese Factories 


There has been much competition and 
rate cutting on cheese factories, but in 
the new “Blue Book” the basis rate for 
frame, iron clad or brick veneered build- 
ings and contents is $1. On hollow con- 
crete block or tile the rate is 80 cents, and 
for brick or stone 70 cents on building 
and 80 cents on contents. 

A new feature for summer cottages is 
the summer occupancy clause. Where 
this clause is used, if it is a brick build- 
ing, there is a deduction of 5 cents on 
building and 5 cents on contents. For 
frame the deduction is 10 cents on build- 
ing and contents. The clause reads as 
follows: 

“It being optional with the assured and 
the assured having elected to accept a 
summer occupancy clause in this policy, 
in consideration of a reduction in rate, 
it is a condition of this contract that the 
within described building or buildings 
shall be occupied by the assured or the 
assured’s immediate family during a part 
of the year.” 

If there is a permanent occupancy 
clause, the regular dwelling schedule for 
the locality can be applied. There is 
nothing in the clause that states how long 
the assured has to occupy a summer cot- 
tage, so this will be a matter of settle- 
ment at the time of the adjustment. The 
subject was left open at the request of 
the insurance commissioner. 





Federation Heads Confer 


At a conference of the officers and 
directors of the Insurance Federation of 
Illinois held this week it was decided to 
increase the dues to $2 a year for all 
members. Formerly office clerks were as- 
sessed but $1 annually. 

Plans for increasing membership were 
discussed. It is felt that strenuous ef- 
forts will be made to secure state insur- 
ance at the coming session of the legis- 
lature. An executive secretary will be 
appointed shortly to conduct a member- 





ship campaign throughout the state. 
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Buckeye National Fire 


Insurance Co. 
Capital ...............:..-0ee2eee e+ - $100,000 


«Writing Business Through Ohio Agents 
ECONO 








Conservative Underwritin: 
MIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AGENTS WANTED! 














F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $330,600 
An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 

















Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS, - - - - - - $2,486,446.48 
A.C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 














’ Soliciting excess and surplus lines throughout the country. 
Warranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 


J. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis. 




















THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
Organized 1876 INSURANCE COMPANY Mansfield, Ohio 


Total amount at risk, $5,400,588 Net cash surplus, $72,167.32 
Total cash assets, $111,768.47 Contingent assets $205,391,13 
Writing a general classification Auto fire floater department 


1 deeibenln to pelea 
S. N. FORD, President Annual dividends to polcyholiers =. w. Da YARMON, Sestotacy 


E. J. Forney, Pres. J, M. Cook, Sec’y. 
Incorporated 1873 . 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 








Dayton Mutual Fire 


ON 
Insurance Co., oto 


B. C. COLEMAN, Secy. 


Conservative and Careful 








Management Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 








An Agency Company 











Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 


ORGANIZED 1905 














The Western Insurance Co. The Union Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - - $900,000 Combined NetSurplus - - - $733,076 

Combined Assets - - 8,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 
E. W. CLINTON (Reliable Agents"Wanted in FISH & SCHULKAMP 
State Agent Pennsylvania, Ohio, Illinois General Agents for Wisconsin 





4828 LaFayette Ave. 2 
Norwood, Cincinnati, Ohio end Wisconsin.) Madison - Wisconsi® 
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IN MISSOURI VALLEY FIELD 


CAN NOT USE THE CLAUSE 





Missouri Supreme Court Rules the Co- 
insurance Clause Out of the 
Smaller Cities 


JEFFERSON CITY, MO., July 2.— 
The Missouri supreme court has re- 
fused to compel the insurance superin- 
tendent to approve and permit the co- 
insurance clause in cities of less than 
100,000 population in this state. The 
Missouri Inspection Bureau brought 
mandamus proceedings against the de- 
partment to compel it to approve the 
clause. The constitutionality of Sec- 
tion 7023, R. S. 1909, which is the co- 
insurance section, but not applicable to 
cities of 100,000 or more, was attacked 
as unconstitutional. It was contended 
that if the act is not unconstitutional it 
was repealed by implication by the rat- 
ing act, which was passed subsequent 
to the anti-coinsurance act. The valid- 
ity of the anti-coinsurance section was 
attacked on the ground that in exempt- 
ing cities of 100,000 or more, it created 
discrimination between the large and 
small cities. 

The court held that the legislature 
had the authority to make the popula- 
tion distinction which occurs and which 
justified the classification. The court 
says that it cannot say that “there ex- 
ists any sufficient repugnancy and in- 
consistency as to work a repeal of Sec- 
tion 7023, by that implication, arising 
from the express repeal of inconsistent 
acts and parts of acts thereof by the 
rating law.” 

The Missouri Inspection Bureau 
granted coinsurance credits to some 
eighteen towns outside of the large 
cities, and these have been used by the 
companies. Under the decision of the 
court the coinsurance clause cannot be 
used in these outside cities, and doubt- 
less credits will be withdrawn for the 
contribution clause. 





Clause Been Approved 


The Kansas department has approved 
the clause submitted by the Central 
States Fire to overcome interest of 
enemy alien: 

Important Notice.—This policy shall 
be absolutely void and of no effect as to 
the interest of any enemy alien of the 
United States, or any ally thereof, 
whether such interest be as assured, 
owner, trustee, mortgagee, assignee or 
otherwise. 


Gordon Given a Farewell 


Upon the eve of his departure for St. 
Louis, where he will make headquarters 
in the future, Samuel T. Gordon, special 
agent of the Caledonian, and his popular 
wife were the victims of a surprise party 
at Kansas City one evening last week. 
A delegation of Missouri and Kansas field 
men, accompanied by their wives, dropped 
in without warning and presented them 
with a handsome silver tea service as an 
evidence of their regard and esteem, the 
gift being accompanied by the autographs 
of the donors, 44 in number. 


Eleven Districts in Iowa 


DES MOINES, July 2.—Secretary P. J. 
Clancy of the Iowa Association of Insur- 
ance Agents will probably follow the 
geographical lines laid down by the Iowa 
Bankers Association and divide Iowa into 
two groups for purposes of organization 


and membership. There will be eleven | 


such groups, the same number as con- 
gressional districts, although not coinci- 
dent with the latter. Secretary Clancy 
says that a vigorous campaign for new 
members will start about Oct. 1. 


Joys of a State Fund 


OMAHA, NEB., July 3.—Believing that 
hail loss adjustments allowed by Adams 
county, Nebraska, adjusters, may have 
been too large, the insurance department 
has held up $6,000 of claims for damage 
to crops and is investigating. The claims 

















F. H. Hawley, Presiden 


CHAS. L. HECOX 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


je oe apc rh cee aaa ues $4,266,724 
bi ee tere Creer aes 276,728 
Reserve for Reinsurance..................- 2,523,332 
TRRSSBB 5 6.05 5 ccc cence Weiland adcetudiees - 155,556 
NGO SeIGONNEG <<< 6 on cise cc cece secs tesweenae . 1,473,483 
Increase ......... asceecs Clea 


W. E. Haines, Secretary 


LE ROY, OHIO 


, Manager Western Department, Chicago 














were filed by Adams county farmers un- 
der the new hail insurance law of the 
state. Under the law $10 is the maxi- 
mum award allowed per acre for damage 
to crops. In some of the Adams county 
instances the maximum was allowed by 
the adjusters. 


Hail Premiums Heavy 


Companies writing hail insurance in 
Nebraska have done an enormous busi- 
ness this year. This in spite of the 
activity of local mutuals and the Ne- 
braska state hail fund. Losses so far 
have been unusually light, and appar- 
ently the hail business in Nebraska is 
going to show a nice profit this year. 
The Nebraska National of Lincoln re- 
ports that its hail losses have aver- 
aged 17 percent so far this year. 


Lincoln’s Fire Equipment 


The city of Lincoln has recently in- 
stalled an aerial ladder truck at a cost 
of $12,000, which is equipped with a 
water tower from which a line of hose 
can be attached for fighting fires in the 
sixth, seventh and eighth stories of sky- 
scrapers. The city expects soon to com- 
pletely motorize its fire department by 
the addition of a 1,000-gallon motor 
pump. Then the last horse in the de- 
partment will have to go. Chief Som- 
mer, a seasoned fire fighter, says that 
Lincoln has a very complete department 
for a city of its population and the ap- 
paratus is nearly all modern. Lincoln’s 
highest block has ten stories. 





Retailers’ Kansas Changes 


TOPEKA, KAN., July 2.—Van B. Hig- 
bee, state agent for Kansas for the 
Retailers Fire of Oklahoma since the 
company began business in Kansas, has 
resigned to go into the army service. 
His brother, L. E. Higbee, who has been 
general agent for northern Kansas, has 
also resigned to engage in other work. 
J. P. Slater of the Oklahoma City office 
has come to Kansas and is temporarily 
in charge of the business until a state 
agent is definitely appointed. 





Kansas Losses Less 


TOPEKA, KAN., July 2—The Kansas 
fire loss in May was $150,000 less than 
in the same month a year ago, according 
to the report of the state fire marshal. 
The losses in May, 1918, from 198 fires 
totaled $227,437, while in May, 1917, there 
were 243 fires, loss $378,529. The com- 
parative report shows that the propa- 
ganda work of the fire marshal is effec- 
tive, every month of the year showing 
a reduction in the number of fires which 
may be termed purely carelessness, such 
as defective chimneys, handling matches, 
open fires, smoking, rubbish and litter. 
This means that people are being more 
eareful in the handling of combustibles 
and in making examinations which would 
prevent fires. While the fire losses have 
not shown a decrease in property values 
each month, it may be pointed out that 
several disastrous incendiary fires kept 
the average unusually high. 





Davis Made Assistant Manager 


F. O. Davis has been appointed as- 
sistant manager of the Hawkeye & Des 
Moines Department of the Firemans 
Fund at the headquarters in Des Moines. 
Mr. Davis was formerly connected with 
the old Hawkeye and then was with the 
western department of the Continental 
in Chicago. Later he returned to Des 
Moines to become office manager of the 
Des Moines Fire. He has been asso- 
ciated with the Hawkeye & Des Moines 
Department since the Fireman’s Fund 
took over the business of the old com- 
pany. He succeeds R. S. Howell. 





. PALMER, President : 
£ b. TANDRUS, V.-Pres. & Man’g Urderwriter 


C. O. DAVIS, Vice-Pres. 
F. H. ALDRICH, Counsel 
L. K. HENNES, Treasurer 


W. A. ELDRIDGE, Secy. 
H. R. VERNOR, Asst. Secy. 


THE INTER-STATE FIRE INSURANCE CO. 


ETROIT, 


OF D 
Capital fully paid $259,150.00 


MICHIGAN (Organized 1913) 


Assets $591,109.81 


i 310,064.33 
Surplus to policy holders $310,068.27, 





The Central Manufacturers’ Mutual 
Insurance Company 


VAN WERT, OHIO 


ORGANIZED 1876 





Cash Assets, over $900,000 


: Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


c. A. L. PURMORT, Secretary 








6sth ANNUAL STATEMENT 


Capital - - = = © © @ 1,900,983.08 
Assets (to protect policy holders) = = $ 500,000.08 
Net Surplus to policy holders - 5,574,008.68 
Net surplus to stockholders - ~~ 2,650,983.09 


STUART MORGAN, State Agent, Michigan, East Lansing 


CASHMAN & EVANS, Gen’l Agents, 


N. T. 


JULIAN, State Agent, Ohio and West 


Colorado, Denver 


Va., Columbus 


F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 


P. P. WIPPELL, State Agent, 
H. F. WATERMAN, State Agent 


Illinois and Wisconsin, P. O. Box 226, Chicago 
Missouri, Kansas and Oklahoma, Kansas City, Mo. 


E, S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 








IOWA STA 


DES 


INSURANCE COMPANY 


TE LIVE STOCK 


MOINES, IOWA 





Insure Against Death From Accident or Disease 





FOR DEVELOPM 


WANT REPRESENTATIVES 


WM. CROWNOVER, President 


ENT OF NEW TERRITOR} 
GEO. W. GUTH, Secretary 











F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


K. DENT, V. Pres. M. D. L. RHODES, Secy. 








MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 








he 








_ 


TERRITORY OPEN 


WRITE 
TODAY 


ST. PAUL 





LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TWENTY PER CENT COMMISSION. 


805-6 Pioneer Bldg., St. Paul, Minn. 


IN ALL NORTHWEST STATES. 


MUTUAL HAIL & CYCLONE INS. CO. 














CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


BERT BUCKLEY, Secretary. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 
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SOUTHWESTERN STATES 





NORTHWESTERN STATES 





APPEAL NOW TO WASHINGTON 





Managers of the Russian Companies 
Take Up Question of Revocation 
of Texas Licenses 


NEW YORK, July 3—Appeal to 
Washington has been made by the 
United States managers of nine Rus- 
sian insurance companies whose au- 
thority to operate in Texas was re- 
“cently withdrawn by Commissioner 
Austin, of that state. 

The first intimation the companies 
had of the action of the commissioner 
was contained in daily newspaper dis- 
patches, the accuracy of which Mr. Aus- 
tin later confirmed. 

When the offices applied for renewal 
licenses early in the year, their appli- 
cations were accompanied by certified 
checks covering required fees. The 
checks were promptly cashed, and al- 
though the licenses were never issued, 
the interested managers properly as- 
sumed they would be allowed to con- 
tinue business for another twelve 
months; hence their surprise at the 
commissioner’s drastic move. 

Contending that it is beyond the prov- 
ince of any state official to declare what 
powers are at war with the nation, and 
that such function lies solely with the 
federal authcrities, the Russian company 
men have ignored the Texas commis- 
sioner in insisting upon fair treatment, 
and instead have presented their appeal 
to the Washington authorities. 

Frankly, Texas business has not been 
so profitable to the offices as to call for 
any serious regret upon their part should 
they be permanently barred from the 
Lone Star state. What they fear, how- 
ever, is that other state commissioners 
might be tempted to emulate the exam- 
ple of Mr. Austin and thereby create a 
real grievance. 

Moreover, the refusal to relicense the 
reinsurance companies will work a real 
hardship to the direct writing offices with 
whom they have treaties, and whose 
business in Texas is extensive. Should 
the commissioner persist in his present 
attitude the agency companies will be 
compelled to recast their line limits in 
the commonwealth, the citizens whereof 
may find themselves short of sufficient 
indemnity. 

That the action of the Texas commis- 
sioner has embarrassed the federal ad- 
ministration which just now is doing all 
within its power to show friendship for 
the Russian people goes without saying, 
for in all probability the news of Mr. 
Austin’s slap at the Russian companies 
was promptly telegraphed across the 
Mexican line and relayed to Germany to 
supply the government of that country 
with excellent material for its anti- 
American propaganda in the one-time 
land of the czars. 


Special Meeting Called 


LOUISVILLE, KY., July 2—A special 
meeting of the Kentucky Fire Under- 
writers’ Association has been called for 
July 9, to discuss several important mat- 
ters, one being whether or not it will 
be wise to continue the organization, 
since so much of its authority has been 
taken over by the Kentucky Actuarial 
Bureau that there is doubt as to whether 
the association should be continued. This 
question was taken up last fall, but it, 
has since developed that the companies 
are not especially interested in continu- 
ing the work, which costs about $1,200 
ayear. A meeting of the executive com- 
mittee was held June 25, at which it was 
decided to call a special meeting and 
then take up the matter of the future of 
the organization. It is understood that 
tentative resignations of some of the 
officers have been made, but it is believed 
that the matter will be straightened up 
at the meeting and that the organization 
will continue as heretofore. 





Nebraska Notes 


Dudley Gallagher, in the balloon sec- 
tion of the aviation corps, was a guest 
at the weekly luncheon of the Nebraska 
pond of the Blue Goose at Omaha Mon- 
day. He was formerly with the North 
British. 

L. H. Thompson, formerly of the Lin- 
coln Safe Deposit & Trust Co., insurance 
department, at Lincoln, Neb., is now 
manager of the Liberty theater at Camp 
Dodge. Mr. Thompson is well fitted for 
this work, having been for several years 
prior to engaging in the insurance busi- 
ness treasurer and assistant manager of 
the Oliver theater, the largest and finest 
playhouse in Lincoln. 





GRAIN LOSSES ARE FAR LESS 


Inspection of Elevators and Mills 
in the Dakotas Has Resulted in 
Decreased Fires 


FARGO, N. D., July 2.—Fire losses 
on grain elevators and food storage 
warehouses have shown a decided de- 
crease since inspection of those prop- 
erties by the state fire prevention 
association of Dakota in October, 1917. 
In a great many instances, these ele- 
vators and store houses have been re- 
inspected from time to time. What was 
formerly an alarmingly increasing loss 
ratio on the class in question, has now 
been reduced to a very low loss ratio, 
so much so, in fact, as to have attracted 
the attention of the underwriters, who, 
with government officials, comment 
most favorably upon the subject. It is 
entirely probable that another general 
inspection of this class of risks will 
take place all over the country before 
winter sets in again. 


Early Crops Reduce Exposure 


FARGO, N. D., July 2.—Crops in the 
west and northwest are anywhere from 
ten days to three weeks ahead of the 
normal season instead of behind a like 
amount of time, as they were a year ago. 
The result is that the exposure under 
hail policies is considerably reduced and 
that will help materially in making the 
hail insurance records for the year satis- 
factory. Farmers will likewise have 
less chance of losing any of their crops 
by the various uninsurable hazards by 
reason of this shorter growing season, 
and the harvest should be greater than 
it has been in years. The consequence 
will be a bigger volume of small grains 
to insure on the farms and in the coun- 
try elevators than the fire and tornado 
insurance companies have had in several 
seasons. 


Swamped With Business 


MILWAUKEE, WIS., July 2—The Wis- 
consin audit office has been overwhelmed 
with tornado dailies since the recent storm 
in the southwestern and central western 
parts of Wisconsin. Following the storm 
local agents wrote a large amount of new 
business. Field men of a number of com- 
panies went into the devastated territory 
and assisted the local agents. Some com- 
panies increased their tornado premiums 
thousands of dollars because of these 
storms. All the field men were busy in 
this district adjusting losses and stimu- 
lating new business. The audit office did 
remarkably good work in view of the in- 
creased demand upon its time and facili- 
ties. In many cases it was found that 
a small amount of tornado business was 
earried.. It took this storm to bring prop- 
erty owners to a realization of their peril. 


Dakota Crop Conditions 


Crop conditions in North and South 
Dakota are unusually promising. Insur- 
ance men are of the opinion that property 
owners generally are enthusiastic over the 
prospects for a bumper crop. This enthu- 
siasm communicates itself to business 
men who are placing their lines and en- 
gaging in new construction work on the 
strength of crop prospects. If the big 
crop anticipated is realized, business con- 
ditions in the Dakotas will be unusually 
good next year. 


E. J. MacDonald Bereaved 


E. J. MacDonald, Minnesota state agent 
for the North British & Mercantile, is 
in New York City enroute, after attending 
the funeral services of his mother at her 
late residence in Manchester, N. H. 


State Fund Defeated 


BOSTON, July 1—An effort to amend 
the constitution of Massachusetts so as 
to allow authority to the legislature to 
create a state fire insurance fund and 
enter upon the business of fire insurance, 
was effectively killed in the constitutional 
convention the past week. The measure 
had passed its first reading by a _ safe 
margin and seemed in a fair way of being 
finally adopted. Active work on the part 
of insurance interests brought about the 
defeat of the amendment on its second 
reading by a vote of 82 to 36. 


The Central National Fire has been 
licensed in New York, with George Shev- 
lin of New York City as general agent. 
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NEWS FROM THE EAST 


MARINE RATES AGAIN NORMAL 








Submarine Flurry Along the Atlantic 
Coast Is Over and Insurance Cost 
Is Reasonable 


NEW YORK, July 3.—In the ab- 
sence of further reported sinkings by 
the German submarines, for a time op- 
erating along the Atlantic Coast, rates 
for marine insurance have dropped to 
normal, and no unusual demands are 
noted in the business. It is reported 
that the government will shortly take 
over the Cape Cod canal, which be- 
cause of its comparatively narrow chan- 
nel and swift current has not been as 
freely used thus far as it was hoped 
would be the case. Once under federal 
control the cut will undoubtedly be im- 
proved and vessels will travel the route 
in preference to the long circuit about 
the hook. This will add to the safety 
of traffic, as well as reduce the distance, 
factors that will be given due credit in 
the naming of new marine tariffis. 

The New York State Barge Canal is 





being used extensively for the ship- 
ment of grain from the Buffalo eleva- 
tors to seaboard, and to still further in- 
crease facilities a considerable number 
of wooden and some cement barges are 
being built under government orders. 
Use of the canal relieves congestion 
upon the railways to a considerable ex- 
tent and wherever possible traffic is be- 
ing deflected to that channel. 


R. A. Corroon’s Company 


NEW YORK, July 3—The New York 
Equitable Assurance Company will be 
incorporated under the New York laws 
to transact all forms of fire and marine 
business. The company will have a 
capital stock of $100,000 and a paid in 
surplus of about $200,000. When fully 
organized the company will take over 
the business of the Equitable Under- 
writers of New York. The incorpora- 
tors of the New York Equitable are: 

R: A. Corroon, J. F. Corroon, William 
Wick, T. A. Duffey, Aaron Naumburg, 
W. Eitengon, Antonin Chapal, Philip C. 
Donner, Ferdinand Jarrigeon, Jeremiah 
Healy, E. H. Fischer, Robert van Ider- 
stine and Wendell P. Barker. 


Secretary William B. Burpee of the 
New Hampshire Fire, whose son, Capt. 
Benjamin P. Burpee, was reported miss- 
ing after an engagement in France sev- 
eral weeks ago, has received word that 
his son is a German prisoner and is 
working in a German war hospital. 








Home Office: Suite 804 Merchants Bank 
Indianapolis 





“‘ Fire Insurance as You Would Write It’’ 


The Merchants Fire Insurance Co. of Indiana 
A Stock Company) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 
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MOUNTAIN AND COAST FIBLD 


FLEET TO BALFOUR, GUTHRIE 








Well Known San Francisco Firm Are 
Made General Agents for Five 
Companies 





SAN FRANCISCO, CAL., July 3— 
Balfour, Guthrie & Co., have been ap- 
pointed general agents of the Pacific 
department of the Caledonian, Amer- 
ican of Newark, Rochester Department 
and the Camden Fire. George O. 
Hoadley, who has been in charge of 
the interests of these companies, will 
hereafter be the fire manager for Bal- 
four, Guthrie & Co. 

To the foregoing list will be added 
the Union Insurance Society of Can- 
ton. Balfour, Guthrie & Co., now 
handle marine business for the Union. 
The new arrangement will become ef- 
fective Oct. 1. This places Balfour, 
Guthrie & Co. in a strong position, and 
enables them to offer the best of facili- 
ties. 





Perry Enters Field Work 


John Perry, formerly a Pocal agent at 
Aberdeen, Wash., but for the past three 
years serving at the front in France 
with the first Canadian contingent, has 
been appointed special agent for the 
Union Assurance and Law Union & Rock 
in eastern Washington, Montana and 
northern Idaho, with headquarters at 
Spokane. Mr. Perry was discharged from 
service early this year and is the posses- 
sor of a British military medal. 





Pacific Coast Notes 


The Fireman’s Fund and the Home Fire 
& Marine report a promising growing 
grain insurance season. 

J. B. Levison, president of the Fire- 
man’s Fund, recently left for a motor 
trip in the high Sierras. 

G. A. Archambault is making his initial 
trip through the San Joaquin Valley iw 
the capacity of special agent of the auto- 
mobile department of the Home Fire & 
Marine. 

The well known firm of Fowler & 
Whitehouse have recently been appointed 
agents for the Home Fire & Marine at 
Tacoma, Wash., Dooly & Co. has secured 
the Portland, Ore., agency. 

W. S. Alexander, auditor for the United 
States Fidelity & Guaranty at San Fran- 
cisco, and with the company for the 
past twelve years, has resigned to en- 
gage in the general brokerage business. 

Maryland Motor Car has entered Ari- 
zona, where it will be represented by 
Managers Cator & Schroder of Los Ange- 
les, who also have the company for south- 
ern California and the United States Fi- 
delity & Guaranty for both fields. 

Assistant Secretary H. P. Blanchard of 
the Fireman’s Fund has just returned 
from his semi-annual visit to the Pacific 
Northwest, where he was formerly spe- 
cial agent before his appointment as 
assistant secretary. He reports particu- 
lar activity in shipbuilding and manu- 
facturing lines throughout that section. 


MARINE PEOPLE SEE 
BIG BUSINESS AHEAD 


(CONTINUED FROM PAGE 1) 


seas.” The present federal shipbuild- 
ing program, in the development of 
which satisfactory progress is now 
being made, will insure large additions 
to our marine service, and it is taken 
for granted that Congress will enact 
legislation, once the war is over, that 
will permit the continued employment 
of the vessels in competition with those 
of the other great powers of the world. 


« Will Follow the Flag 


The markets of South America, which 
are rapidly growing in number and im- 
portance, are regarded as_ legitimate 
fields for our manufacturers and mer- 
chants, many of whom are now taking 
forward steps to establish branch offices 
at strategic paints both along the At- 
lantic and the Pacific coasts. 

As insurance should “follow the flag” 
the American marine writing companies 
figure on representation at Rio de 
Janeiro, Buenos Ayres, Montevideo, Val- 
paraiso, and other leading South Ameri- 
‘ean cities, granting thereby the same fa- 
cilities for writing risks and settling 
losses possessed by the great British and 
‘other continental country corporations. 

American companies have not been as 
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favorably inclined to marine insurance 
as have the institutions of the old world, 
hitherto. There has been a wonderful 
revival of interest in this form of indem- 
nity during the past four years, however, 
and underwriters see no good reason why 
having now gained a substantial footing 
in the business, they should not only 
hold what they have but aggressively 
seek other fields for conquest. 

The formation of the new American 
association is the initial move in a far 
reaching plan, the completion of which 
will make our companies serious factors 
in the marine insurance business of the 
world. 


UNIFORM FORMS ARE 
MEETING APPROVAL 


(CONTINUED FROM PAGE 1) 


small driblets of supplies at odd times, 
but periodically should make a requisi- 
tion, so that their needs could be sup- 
plied for some months. He said that 
the expense of dispatching supplies to 
agents now costs more than the supplies 
themselves. 


Competition Over Forms 


Mr. Tuttle called attention to the fact 
that one of the main arguments against 
uniform forms is the fact that it takes 
away from the agent his ingenuity and 
ability in getting up forms. Mr. Tuttle 
said that however clever and ingenious an 
agent would be in getting up a form, 
some other agent would go him one bet- 
ter. Therefore it was simply a matter of 
competition in forms, leading to liberality 
and ambiguity that should be entirely 
eliminated. He said that this form of 
competition simply meant that men were 
spending time and effort to defeat the 
provisions of the standard policy. Mr. 
Tuttle contended that agents and com- 
panies owe a duty to the people. They 
should get out fair and liberal forms and 
refuse to discriminate between the large 
and small, the wealthy and poor, the high 
or low. . 


Meet Conditions of the Masses 


He said that the uniform forms com- 
mittee had endeavored to meet the con- 
ditions of the masses. It had gotten out 
forms that will fit risks that are usual. 
Special forms can be devised for unusual 
risks or very large ones. When such risks 
become common enough for a form the 
committee will get one out. However, the 
ingenuity of agents can be exercised in 
the way of writing the unusual lines. Be- 
fore a form can be adopted it must re- 
ceive the unanimous vote of the commit- 
tee. Mr. Tuttle said that the uniform 
forms represented the best that the com- 
mittee was able to prepare.’ It is the re- 
sult of the joint meeting of minds of 
experienced men who have gotten infor- 
mation from every possible viewpoint. He 
asserted that when the committee finds 
that forms can be improved it does not 
hesitate to revise them. If any one can 
suggest a form that will meet the case 
in a better way the committee will be 
glad to have it. The purpose of the com- 
mittee is to give coverage that is fair, 
equitable and liberal, that will mean con- 
currency and will avoid litigation. 


Trademark of Uniformity 


The diamond trademark on these forms 
guarantees that the contents are correct. 
When an examiner in an office sees a form 
of this kind he does not have to read it 
over. He simply passes it. Mr. Tuttle 
said that many of the largest policy- 
holders today are demanding uniform 
forms with the trademark on, because it 
assures them that this form is acceptable 
to the insurance people and is a sign of 
stability and correctness. He stated that 
in many localities where local agents had 
balked at uniform forms it was later 





found that many of the assured had de- 
manded them. He does not see any ad- 
vertising value in having a company’s or 
agent’s name at the end of the form. He 
does not think that the assured to any 
extent looks over these forms, simply 
knowing that they are insured in a cer- 
tain company and that a certain agent 
handled the business. 

Individuality is eliminated in these uni- 
form forms. Mr. Tuttle said that there 
are 115 forms that will be used in Wis- 
consin for fire and tornado business. 





Direct Business in Iowa 


The Iowa National Fire of Des Moines, 
which is entering Illinois and other states, 
will not do any direct business outside of 
Iowa. It is entering all the states in the 
United States for reinsurance purposes. 
On June 1 the company had written $94,- 
000 in direct premiums. This is the same 
amount that it wrote up to Sept. 1 last 
year, so it is going ahead in good shape. 
Its loss ratio is below normal. 


Wallace Is Recuperating 


Lloyd S. Wallace, Wisconsin state agent 
of the Pennsylvania Fire, has been very 
ill for the last six or seven weeks, threat- 
ened with pneumonia. His ailment devel- 
oped into some affliction of the ear. Mr. 
Wallace is able to be about, but is not in 
a condition to attend to his field work. 





Want State Building Code 
DES MOINES, IA., July 3—The collapse 


of the Ruff Drug Company’s building at 
Sioux City, with a loss of life of close to 
fifty people and property loss of several 
thousand, speaks eloquently in favor of a 
state building code for Iowa. Senator 
Kimball of Council Bluffs prepared a 
bill for such code at the last legisla- 
tive session two years ago, but it was 
defeated. 


Nurnberg Enters the Service 


Harry C. Nurnberg, a member of the 
independent adjusting firm of the Tolles- 
Bort-Nurnberg Co. of Milwaukee and Be- 
loit, has gone to the Municipal Pier in 
Chicago, where he will go in training for 
the navy. Mr. Nurnberg is a bright young 
man who worked for Mr. Tolles as an 
adjuster before he entered the firm. 


Illinois Notes 


D. E. Beaty, manager of the Cutting 
Insurance Agency of Jerseyville, IIl., 
claims a state record for premiums on 
hail insurance on growing crops. For 
two months he has written $4,800 in pre- 
miums on this class of business. 


Cc. J. Zippreth of Hardin, Ill., has sold 
his agency to Carl Gordon. Mr. Zip- 
preth is entering military service. At 
Findlay, Ill., Lloyd C. Westervelt has sold 
his agency to William Melcher. Mr. 
Westerveldt is also entering military 
service. 


Adams & Boyle, Little Rock, Ark., have 
moved to the Boyle building, an 11-story 
office building, bought by John F. Boyle 
two years ago. 
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SOME TORNADO FREAKS 


STRANGE FANCIES OF STORM 





Field Man Finds Some Unique Results 
From the Recent Twister That 
Visited Wisconsin 


MILWAUKEE, WIS., July 2.—A 
field man who has been through the 
district in Wisconsin recently visited 
by tornadoes, found some very curious 
freaks due to the wind. In a small vil- 
lage near Lone Rock a new brick 
Catholic church had a spire 75 feet high. 
The tornado blew the church away and 
left the tower practically unharmed. 
Here the engineer of the elements 
played a fearful joke on insurance men 
who have always had a chill at sight 
of the word steeple on a daily report 
for tornado insurance. 

A Ford, called by some an automo- 
bile, was standing in the street of Lone 
Rock. The storm gently lifted the 
body off and carefully slid it down 
street out of the way and took the 
chassis about half a mile and rolled it 
into a round mass about which one 
could nearly put his arm. 


Hired Man Sought Safety 


At another place the hired man on a 
farm saw the twister coming, and think- 
ing the orchard would be safer than 
the barn, ran for it. He got there the 
same time the wind did and wrapped his 
arms around an apple tree, hung on for 
dear life. The wind started the farm 
machinery down hill after him and one 
piece came so close as to catch his cloth- 
ing, and in an instant his costume was 
something less than that of a Greek god. 
Other machinery tangled him up so he 
was helpless, though not injured. He 
was obliged to remain on exhibition until 
the storm was over and he could be 
helped out. 


Only Left the Shoe 


A group of farm buildings built on a 
hill with the house on top and the other 
buildings down the side and around the 
foot in the shape of a tilted horseshoe, 
caught the fancy of the big ‘‘pusher,” so 
it came over the hill, took all these 
buildings and passed on in the direction 
whence it came. One little open shed 
was left about the middle of the “horse- 
shoe.” The horse barn was built in the 
side of the hill, having three sides only 
of lumber. The wind took the barn and 
left the horses there unharmed except 
for a scratch on one, probably made by 
a nail. 

Then here is a problem for students 
of U. & O. A country store was shunted 
out into the street, but not wrecked so 
the owner could not continue business. 





Losses of the Week 





"THERE have been an unusual num- 
ber of losses on the preferred classes 
recently. Losses have not been heavy, 
but there have been numerous small 
claims on the better classes of risks. 


Boyne City, Mich, } 1—There is 
a loss to the sawmill of W. W. White, 
estimated at from 15 to 25 per cent. In- 
surance— 


COTIBORS' ns $6,500 Fid. Phen. ..$ 4,000 
Germania .... 1,500 L.& L. & G.. 12,500 
| ae 4,000 National ..... 28,000 
Palatine .... 8,500 Westchester . 9,500 
Man. Lumb...64,000 

* * 


Ft. Wayne, Ind., July 29.—There is a 
50 per cent loss to the stock of C. T. 


Pidgeon Millinery Co. Insurance— 

Continental ..$5,000 Scot. U. & N..$2,500 
Westchester . 5,000 Conn. ........ 2,500 
a 7,500 Amer. Eagle.. 2,500 
Palatine ..... 3,500 Equitable ... 2,500 
Pe Be Oss EOD Fe OO: cscs 5,000 
Nor. Eng . 2,500 London ...... 2,500 
_ as ae 5,000 Caledon 2,500 
Gt. Amer..... C00 MOvAl .oicccs 5,000 


St. Louis, Mo., June 25.—Fire in the 
one and two-story brick and frame build- 
ing, No. 76 and 84 Dock street, owned by 
the Hafner Manufacturing Co., occupied 
by the Werthan Bag Co., Inc., as burlap 
bag warehouse, caused an 80 percent 
loss. Frame addition and contents de- 
stroyed. Stock of first floor of brick 
building practically destroyed and con- 
siderable damage to stock in basement. 





Serious damage to building. Insurance on 
buildings and contents, blanket form, of 
buildings “A,” “B” and “C” 


eee 5.000. Frmns. Fd...$5,000 
Nat’l-Ben F.. 5,000 Netherlands - 5,000 
Palatine ..... 5,000 State of Pa.. 5,000 
Cleve. Nat’l... 5,000 Dubuque . 2,500 
Fire Ass'n... 5,000 Frmns. Fd 2,500 
Netherlands 2,500 Newark ; 2,500 


Palatine “ . a 
2,500 Queen ....... 7,500 


New Haven.. 
State of Pa.. 


St. Paul. 2,500 Sun Und..... 2,500 
Insurance “on stock in puildings pe 
“EB,” “F” and “G,” owned by Werthan 
Bag Co.: 
A ae $ 2,500 City of N. Y.$ 1,500 
Amer. Ea... 2,500 Germania... 2,500 
Nat’l Un.... 2,500 Westches. 2,500 
3 eee 2,500 Citizens 2,500 
Hartford 5,000 National ... 2,500 
Com’!l Un . 2,500 Westches. .. 2,500 
Royal 260. 10,000 Great Amer. 3,000 
Hanover .. 2,500 Niagara 2,500 
‘f & “ae .. 2,500 Nat’l Lib 2,500 
C ity ‘of N. 2,500 Nat’l Un 2,500 
Prov. aus.” 2,000 VWnion. ..... 2,500 
Sprefld. .... 8,000 No., Eng 17,500 
Com’l Un... 2,500 Phoe., Eng.. 5,500 
Sprefld. 2,500 Westches. 2,000 
Agricul. 2,500 Nat’l-Ben F. 2,500 


State of Pa. 5,000 Netherlds. .. 5,000 


Security .... 5,000 General -. 5,000 
Frmns. Fd.. 5,000 Fire Ass‘'h... 5,000 
Cleve. Nat’l.. 5,000 Atlas 5,000 
Sun Und.... 5,000 London .... 2,500 
Fid.-Phen 2,500 Norw. Un. 2,500 
Queen ...... 17,500 Ins. Co. A. A: 5,000 
Phe., Paris 2,500 Farmers .... 2,500 
error rr 5,00 

* 


* * 

Akron, 0., July 1.—Loss by fire on the 
plant of the Summit Lumber & Building 
Co. late last week is estimated at 50 per 
cent. Insurance, covering buildings, 
stock and machinery on general form, is 
as follows: 


Westchester .$1,000 Standard ....$ 500 
Am. Cent..... 1,000 Springfield .. 500 
Mass. F. & M.. 1,000 Fire Asso..... 500 
Gran. State... 1,000 St. Paul ..... 500 
eee 1,000 Phoenix — 500 
L& L. & G... 1,500 Phoenix Ct.. 500 
Prov. Wash... 1,500 Equitable ... 500 


Mill Own. Mut 2500 Minn. Im. Mu. 500 


Pa. Mill. Mut. 1,500 Fidelity-Phoe. 500 
Pa. Lum. Mut. 2,500 Royal ...«... 500 
Millers’ Mut.. 2,500 Ohio Mut. ... 500 
Ind. Lum. Mut. 2,500 Mansfield .... 500 
Cent. Mfg. Mu. 2,500 Lumb. Mut.... 2,500 
Ins. Ex. Und. 1,000 Lumber Mut.. 2,500 
Palatine .... 500 


*x * * 

Sioux City, Iowa, July 1.—There is 
some controversy as to whether the fire 
companies are liable for the loss caused 
by the collapse and subsequent fire of 
the Ruff Company store and adjoining 
buildings last week. Some are main- 
taining that the building was wrecked 
by an explosion but it is felt that this 
theory may be disproved by investiga- 
tion. It is probable that the losses to 
the fire companies will not be as large 
as were at first estimated. The com- 
panies involved on the various buildings 
are shown below. 

Western Iowa Company, building— 


No. Amer....$ 2,500 National . - $2,500 
BOGAN. 66:00:50 10,500 Home ...... 7,500 
Connecticut . 4,000 
Baumont-Braunger Market Co.— 
Buialo «sos. $6,000 Fidelity-Ph. .$1,000 
U. S. Fire 35200 MBGBEOR. 26.2.0 750 
Home: .. ... 1,000 
Oscar Ruff So.—Drugs— 
Mech. & Trad. yo Connecticut .$3,000 
Northern .... 2,000 Rhode Island. 4,000 
WIRBATA 2.4%4% 1,000 Ben Frank.... 2,500 
Fire ASE... 1,000 U. S. Fire....$1,000 
West. Ont 2, Amer. Alli.... 1,500 
Gy AINE, 6:00:03 2,000 N. Y. Und..... 1,000 
St, Paul sie 1,000 National ..... 2,000 
Westchester . 1,000 Springfield .. 1,000 
Po ee 1000 Home ....... 1,000 
Franklin .... 2,000 Boston ...... 2,000 
Queen ....... 2,000 
Sol Frank, Tailor— 
MMMEOD. So caud cies son wees naan aesace $ 250 
Wilcox Studio— 
eae ok. NO ee ee $1,000 
‘Joe Schiller, Fruits— 
ROR i Sie oa ics Bik co alc shee ei rete ee $500 
Phil Landry, Tailor— 
NN, Re Ror WEA 56S ook daes ec wonre $600 
Hester C. English, Photos— 
Hartford -- $1,250 U. S. Fire.... 1,000 
Chain Grocery & Meat Co.— 
Ben Franklin $1,500 Queen ...... $3,000 


Rhode Island. 1,000 

Kilgour, Maynard & Mulholland, Shoes 
Ben Franklin. $1,500Atlas 
Bt, Selo ns ss 1,000 Iowa State... "1,000 

* * 

New Philadelphia, O., June 29.—There 
is a 10 per cent loss to the coal tipple 
of the Scott Coal Co. Loss to items 2 
and 3 under general form insurance. 





Queen ....... $5,000 Penn. Fire...$5,000 
Fid. Phenix.. 5,000Springfield .. 6,000 
Prov. Wash... 5,000 

*x* * * 


Green Bay, Wis.—June 28.—The loss 
to the Northland Lumber Co. is esti- 
mated at $67,150. Loss to items 1 to 9 


under general form. Insurance— 

L. & L. G... $13,500 National ..... $4,000 

Home N. Y... 10,000 Nor. Eng. ... 3,500 

Springfield 5,000 Fire Assn. 2,500 

| a a 5,000 N. B. & M.. 2,500 

Hartford 4,500 Aetna ....... . .2°500 
* KX 


Dubuque, Ia., July 1.—The loss to the 
Alfred Hauser Confectionery Co. is esti- 
mated at total. There are other losses 











402 FORD BLDG. 
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A. C. NELSON 


ADJUSTER OF AUTO LOSSES 
All Losses given my PERSONAL Aitention 


DETROIT, MICH. 


THOROUGH 
INVESTIGATIONS 











to adjoining buildings. Schmitt, Man. Co. 
sustained at a 20 per cent loss. 
* * * 

Oklahoma City, July 1.—A _ tornado 
caused a loss estimated at $500,000. The 
storm covered a wide area, and as a re- 
sult hundreds of tornado claims are com- 
ing in to the loss department. - 

* *K * 


Sherman Tex., June 24.—A total loss is 
reported on the Cherry plant of the Pitt- 


man & Harrison Co. Insurance— 

HIANOVer ....:..< $1,000 National ..... "Seas 
Ni@GATa <..4.. 500 Great Amer... 8,500 
eee 1,000 Orient ....... 7,500 
Westchester. 3,500 Com. N. Y.... 2,500 
Amer. Cent 5,000 Ph. Und...... 2,500 
St; PAW os6:c ,000 Natl. Lib 2,500 


Amer. All: ...:.<2; Mutual companies 
Fire Assn. ... 3,500 are involved to the 
Northern .... 2,500 extent of $100,000. 
Continental .. 


Chicago, Ul, June 20.—There is a 50 
per cent loss on the stock of merchan- 
dise owned by The Union Insulating Co. 
Insurance— 

Lon. & Lan...$2,500Pa, Fire...... 1,250 
Clev. Natl... 1,250 : 
* x 

Peru, Ind., June 25.—Fire destroyed the 

Eisaman & Richer sawmill and lumber 





yard with a loss of $20,000. The plant 
was on government contracts. 
*« 


* Ok 
Toledo, O., June 28.—A $2,000 loss is 
reported on the German Evangelical 
church on Nebraska Ave. 
* * * 





Webb City, Mo., June 28.—There is an 
$11,000 loss to the Baltic Mining Co. In- 
surance— 


Niagara ..... $1,000 N. Y. Und. ...$1,000 

Fid. Phen . 2,000 Scot. U. & U... 1,000 

U. B. & M. . 1,000 Aetna ....... 1,000 

RS 22bedane 1,000 London ...... 1,000 
* * * 

Markesan, Wis., June 30.—There is 





a total loss to the hotel and contents 

owned by H. A. Berndt. A line of $8,500 

insurance is involved, as follows: 

Fireman’s Fd.$2,500 National ..... $2,500 

Hartford - 1,000 New Hamp.... 

La Cross Mut. 750 Shey. Mut.... 750 
* * 

St. Louis, Mo., June 23.—There is a 60 
per cent loss to the Medart Patent Pulley 
Co. 

* 


* 

Bay City, Mich., June 28. 
occupancy loss to the Aladdin Co. is es- 
timated at about $25,000. Insurance— 
Citizens ....$25,000 Amer. Alli. .$40,000 
Phila. Und. . 25,000 Nor. Amer. . 10,000 
Auto Ct. .... 25,000 Fire. Fd..... 10,000 

















Mr. Agent 





Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks — 


NEUTRALOCK 








Inquire about our Protected Commission arrangement. 
It’s for your benefit. 


Holloway Sales Company 


2101 Michigan Avenue, CHICAGO 
PHONE CALUMET 4492 

















General Agents Wanted 








LTO., OF LONDON, ENGLAND 
Surplus United States Statement, 


liability is unlimited. 











INDEMNITY MUTUAL MARINE ASSURANCE CO. 


$ 461,101 
Surplus Home Office Statement - - 11,727,022 


UNITED STATES “LLOYDS,” NEW YORK, N. Y. 
$830,150 
In addition to this each subscriber’s 


Automobile Insurance 





THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Surplus - - -,- $1,348,076 
THE TOKIO MARINE INSURANCE CO., 
LTD., OF TOKIO, JAPAN 
Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


APPLETON & COX, Attorneys 
3 South William St. 


NEW YORK 


AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 
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GET AFTER NEW YORK AGENTS 





Attack Is Made on Smith-Case Com- 
pany Men for Placing Liability in 
Unauthorized Company 





NEW YORK, July 2.—J. P. Budde, 
New York manager for the Smith-Case 
Company, has been convicted of violat- 
Ing section 1199 of the penal code, 
which makes it a misdemeanor to aid 
an unauthorized company to do busi- 
ness in this state. Sentence was de- 
ferred till after the case pending against 
F. Clark Smith, president of the Smith- 
Case Company, shall have been tried. 
Meanwhile Budde, Clark Smith and S. 
L. O’Brien, the Brooklyn representative 
of the Smith-Case Company, who is al- 
so under arrest, are out on bail. 

These cases arose out of the activities 
of the Smith-Case Company of Newark 
and 80 Maiden Lane, New York, in 
writing automobile liability at the old 
rates for the Commonwealth Casualty 
of Philadelphia, a nonadmitted com- 
pany. The Smith-Case Company is the 
legally licensed New York agent for 
the Sterling Fire and Patriotic Fire, un- 
der cover of which they have slid 
through some $60,000 of premiums for 
the Commonwealth, most of which has 
been written since they opened this 
New York office about the middle of 
last March. J. P. Budde, New York 
ree a and - = pe Brooklyn 
representative, bot old regular 
York brokers’ licenses. - — 
. More than 200 New York brokers are 
involved in this case. Their statements 
regarding their connection with the 
Smith-Case Company are being re- 
ceived by the insurance department and 
the final decision of the superintendent 
in their cases will depend on what ex- 
planations they may be able to give as 
to their transactions with the Smith- 
Case Company. 


TRANSPORTATION FLOATERS 





Coverage for Goods Shipped on Truck 
Trade Routes Soon to Become 
Important Problem 





Automobile truck trade routes have 
apparently come to stay. There are in 
the east, particularly out of New York 
City, many trade routes and numerous 
commercial fleets which carry merchan- 
dise from Greater New York to the 
surrounding cities daily. A number of 
manufacturing concerns in the east are 
shipping their products by automobile 
trucks, where the destination is not too 
remote. A truck route has been estab- 
lished between Youngstown, O., and 
Pittsburgh, Pa., and an Indianapolis 
agent says that 254 trucks leave Indian- 
apolis daily for nearby points. This 
condition has grown out of the inabil- 
ity of the railroads to quickly handle 
freight, the apparently permanent 
freight congestion, and the increased 
production. of manufacturers of prod- 
ucts of almost all kinds, 

While the insurance of merchandise 
in transit on truck routes has become 
more or less common in the east, little 
or no business of this character has 
been written in the middle west. East- 
ern automobile underwriters complain 
that their loss ratios on this class have 
been extremely high, and an effort is 
now being made to arrive at more ade- 
quate rates. Agents in the middle west 
have frequently submitted business of 
this character to the western depart- 
ments, but, in nine cases out of ten it 
has been declined. 

This transportation floater business 
will ultimately yield a revenue of great 
importance, although the hazard is diffi- 
cult to measure. For instance, the au- 
tomobile underwriter must know whether 
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I 
nsurance Company of" oun 
NORTH AMERICA | se 
i‘ : Assets Over 
PHILADELPHIA $23,000,000 
Men Who Know 
Applications for automobile insurance in the Insurance Company of NorthfAmerica 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 
PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 
the company is covering new or sec- Motor Notes C. Bird Gould of Des Moines, Iowa, 


ond-hand goods, the maximum value of 
each load, and whether the trucks travel 
in fleet or singly. The latter is impor- 
tant for the reason that in making a 
long trip a fleet of cars might be housed 
in a garage over night, and the carry- 
ing company would thus have heavy 
values subject to one fire. The char- 
acter of the goods carried, unless 
shipped from one factory, would vary 
considerably, and the expiration of poli- 
cies of this character would have to be 
closely marked. Companies writing 
this business in the east say that usu- 
ally only sketchy estimates are fur- 
nished by the assured of the actual 
value of the property; that in many 
cases no readjustment clause is in- 
cluded; and the policy is renewed with- 
out inquiry as to whether the total value 
of the amount shipped has increased; 
whether the condition of.routing has 
changed and other important factors. 
Because of the increased demand on 
the part of agents the subject of the 
writing this class of business will he 
taken up at the next meeting of the 
Western Automobile Underwriters Con- 
ference. 





Permit Mutual to Continue 


DES MOINES, July 3—Efforts of the 
Iowa department to declare the Automo- 
bile Trade Mutual of Des Moines insol- 
vent and have the business placed in the 
hands of a reeciver have come to naught. 
Judge Utterbach found that under the law 
there is no insolvency, permitted the fur- 
ther assessment of 25 percent to meet 
losses, dissolved a temporary injunction 
which barred the further continuance of 
business with present officers in charge 
and ruled that a reserve fund of between 
$9,000 and $10,000 may be used in pay- 
ment of claims. Lr 

Objections to the assessment of policy- 
holders to meet losses were overruled: 
Two sets of officers have been “rowing 
over control of the concern. The present 
ones were sustained as legally elected. 





New Iowa Company 


Iowa has a new automobile insurance 
company. The Interstate Automobile In- 
surance Company is its name and articles 
fited with the secretary of state at Des 
Moines give the capital stock at $200,000 
and the head offices as Rock Rapids. In- 
corporators are E. A. Towne, H. T. Hampe, 
Cc. W. Bradley, J. J. Maloney, Simon Fisher 
and E. J. Riegel. These men are not 
strangers in Des Moines insurance circles. 
The company will work in South Dakota, 
Iowa, Minnesota and Nebraska. 





Recover Fourteen in a Bunch 


OMAHA, NEB., July 2.—Fourteen stolen 
automobiles, most of which had been 
reported to Omaha agents for insurance, 
were recovered at West Point, Neb., by 
police last week. Three men were ar- 
rested. The police say the automobiles 
were stolen in Omaha, changed slightly, 
taken to West Point, advertised and sold 
to farmers about that town at low prices. 
The number of stolen automobiles in 
Omaha is neither lower nor higher than 
last year. 


S. Goodwin Wright, manager of the 
automobile department of the Phoenix of 
London, is in Nebraska on agency busi- 
ness. 

The Racine Mutual Automobile, Ltd. 
has been incorporated at Racine, Wis. 
A. Sedderson, Martin Christianson, John 
G. Leuker, and others being named as 
incorporators. 


manager for the U. S. Fidelity & Guar- 
anty, has taken into that office the state 
agency for the Maryland Motor Car Co. 
of Baltimore. 


The American Mutual Motor Insurance 
Co. has been organized at Janesville, 
Wis., by 25 business and professional men 
to engage in the general automotive ve- 
hicle coverage. 








DIRECTORY OF INDEPENDENT ADIUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


IOWA 





ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Exchange, \ emnet 


Phone Wabash 254 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 


BEN. C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 





Well’s Building, Quincy GEORGE C. GILL, Mgr. 


KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 
ADJUSTERS of FIRE, TORNADO, HAIL, 


FT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
+ FIRE, TORNADO and AUTOMOBILE 

LOSSES ADJUSTED - 
HUTCHINSON > + KANSAS 


| MICHIGAN 
FREDK. M. CHAMPLIN 


| 629 Michigan Trust Building Grand Rapids, Mich 
juster of Fire Losses 











ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank oes Champaign, Ill. 
Western Union or Long Dist. Phone (Office 147, Res. 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. : 
518 W. Jefferson Springfield. Illinois 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


R : 
62 S. Chi St., Galesburg, Ill. 
. Hazlett W.A. 





H. F. Arnold F. Bartlett 
Fire and Automobile Losses. 
IND, ILL. KY. TENN. 


I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, —_ Automobile and Inland 
arine 





KANSAS 
B. R. BOLINGER 
Fire, Tornado, Hail and Automobile 


osses Adjusted 
Bucklin Kansas 


| MICHIGAN—OHIO—INDIANA 

] HORACE L. SPICE 

Suite 919 Dime Bank Building 

Detroit, Michigan 

ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
503 Bee Bldg. Phone Red 5848 Omaha 


N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


WESTERN FIELD 
INSURANCE ADJUSTMENT CO. 

C. W. Crossan G. W. Shirley H. Q. Fowles 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. Michigan 














Room 1, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 


EXPIRATION BOOKS FOR AGENTS 
Order on Approval 
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ADJUSTER OF FIRE LOSSES—ALSo AcTS IN AN Apvisory CAPACITY TO Loss 
SUPERINTENDENTS AND EXAMINERS CONCERNING LOSSES AND/OR FORMS 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
January 1, 1915........ 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606 .00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 





’ THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 


Newark Fire Insurance Company 


Newark, N. J. 
107 Years of Successful and Continuous Operation 


Writes’Fire, Marine, Tornado, 
Automobile (Full Coverage), Rent and 
Use and Occupancy Insurance 














d to do busi: in practically all States in the 











Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


Li 
Union and British Columbia. 











National Diberty 


Insurance Gompany 
of Ameiva. 


‘SUCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1659, 


STATEMENT JANUARY 1, 1918 
Cash Capital - = $1, 000, 000.00 
Asstts - - - $8, 509, 763.64 NetSurplus - -  $1,986,731.93 
Liabilities- - - 5,223,031.71 Surplus for Policy Holders 2,986,731.93 
HEAD OFFICE : ‘62 WILLIAM ST., NEW YORK 

















INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 


> nf UD Raa: 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ine from agents desiring to represent us. 











GEORGE E. FEENEY, President L.S 
EDWARD T. LYONS, Secretary-Treasurer A.M 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


|: eee Managing Underwriter 
WAGNER, Supt. of Agencies 


Assets ... ‘2% 
Surplus to Policyholders ‘ 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIAFIREKORIE.N'T 


INSURANCE COMPANY INSURANCE 
OF MILWAUKEE, WIS. COMPANY 

















F HA 
Total Assets, Jan. 1, 1918. . .$3,115,504.64 Oo RTFORD, CONN. 
Capital Stock |.........s0..5 750,000.00 A;G. McILWAINE. Tr 

e. e e > - Pr d 
NR peer rere 1,664,365.49 re a “_ 


Surplus to Policyholders. 1,106,374.34 


CHARLES E. DOX » Manager 
ie WESTERN DEPARTMENT 
Writing 


Fire Tornado | 39 S. La Salle St., Chicago, Ill. 
Sprinkler Leakage See 








; SAM B. STOY, 


Manager 





PITTSBURG UNDERWRITERS 
Cemmonwealth B 


GEO. R. DAVIES, Manager UNDERWRITTEN BY Idg., Pittebusg, Pa. 


Fire Insurance Co. Humboldt Fire Insurance Ce 
National-Ben Franklin Tasurance Ce. " ' Teutonia Firs Insusance Ce. 
Combined Capital, $1, 700, 000 ‘Assels, 5, $8988 6 89,607 Surplus to Policyholders, 3,645,418 


E. Volbrecht, Columbus, Ohio, Special Agent for Ohio 
ents for Illinois and Indiana 
is., General Agents 


Eliel & Loeb C tae any, Indianapolis, Ind., General 
” Pish & Schulkam; for Wiseonsta 


New Agents Solicited. De 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, —_— 
ASSETS - ° 
SURPLUS TO POLICYHOLDERS  - - ~~ 








$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 





Representatives solicited 


RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE _ ze-wsurance unperwarree 


11 SO. LA SALLE ST. 
a eee 























Detroit National Fire Fusurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 


Join the forces of a live, active, growing, a backed western compan: 
sive, yet operating along sound j fines. Li icensed in New York, New pa ;, Cae: 
ticut, Massachusetts, Maryland, indians Pennsylvania, Vigeinia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















> Merchants National 
Five Insurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


Orin 
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NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY | 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1917 


Total Assets, $1,154,721 Capital, $400,000 
Net Surplus, $229,915 
OFFICERS 
TI TS as rs aiw'obia iereresdate. cin dieidis ae we eee Re ee President 
NOTIN FIs GREER RIN 6 0555565 0.0:0:56600 6 cee escei ies onc Vice-President and Manager 
Maes, irs UMN NM RO 55s) 0:6 016.6145. e104: minora esses Stale eiremigr eae Vice-President 
BSS GS MNP Ra os: j0:0;0:0:9js:cie%e.osielo: «Sie ieie aie Siaicie esis eee Vice-President 
WILLIAM COLLINS..............00- Treasurer and Assistant Secretary 
AA, 5s AGT BSON ase os ecdiennsaieosmammacseeseseeee Assistant Secretary 





Rents Use and Occupancy SAN FRANCISCO 
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wants Good Men YLLINOIS LIFE iNSURANCE UOMPANY 77 


Will Pay Them Well 


WPHICAGO 


JAMES W. STEVENS, President 


ILLINOIS 
COMPANY 
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TWENTY-SECOND YEAR No. 27 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JULY 4, 1918 


$3.00 per Year, 15 Cents a Copy 








GREAT ENTHUSIASM AT 
NORTHWEST CONGRESS 


President A. F. Colwell Presented 
Splendid Program at Annual 
Meeting at Fargo 








MUCH HELPFUL MATERIAL 





Addresses and Discussions Inspiring to 
All in the Business—Next Con- 
vention at Duluth 





FARGO, N. D., June 29.—Life under- 
writers of Minnesota, Wisconsin, Ne- 
braska, and the two Dakotas, met here 
this week 300 strong, at the annual two 
days meeting of the Northwest Life 
Congress. 

The Congress was welcomed to Fargo 
by "V. R. Lovell, representing the 
mayor. A. C. Larson of Madison, Wis., 
former secretary of the National Life 
Underwriters Association, made re- 
sponse. The formal program opened 
with the annual address of President, 
A. F. Colwell of Fargo, to whose 
ability and energy the success of the 
Congress this year is so largely due. 

Colwell Gives Able Address 


Mr. Colwell declared the time has 
arrived when life insurance is being 
called upon to be the economic saviour 
of the nation, and the principles which 
it has taught to the people of this 
country for nearly a century are being 
thrown upon the stage of action so 
they may be better understood, conse- 
quently be utilized to a greater degree 
for the advancement of mankind. In 
the six states which the congress em- 
braces, there are 20,000 licensed agents 
in life underwriting, representing over 
200. companies. There are 17 life 
underwriters associations with a mem- 
bership of 1,039. He deplored the 
small percentage of agefits in associa- 
tions, and said that at least half the 
licensed agents. should be members. 


Advocates an Organization 


He advocated the employment of 
some capable man to devote his entire 
time to organization work. In organiz- 
ing on such a large scale, however, he 
warned. against accepting the clever 
hand of greeting that might be offered 
for political work. He spoke of the 
great work life agents have accom- 
plished for the government, especially 
in the sale of Liberty bonds, while the 
insurance companies have done their 

(CONTINUED ON PAGE 12) 





Northern Assurance Company 


Detroit, Mich. 
CLARENCE L. AYRES, President 





This company has had a steady and consistent 
growth since it started. It has not been a plunger. It 
has not sought to cover the earth. It has paid its way 
as it traveled along. 


Agents these days want life insurance stability. 
They want to represent a company that carries no in- 
terrogation point after its name. 


The Northern Assurance was conceived in the right 
spirit and has been maintained as an institution ex- 
pressing the best in life insurance. 


It has nothing to conceal. It speaks for itself. It 
has some excellent territory for men who achieve and 
who have pride in the company they represent. 


Turn the searchlight on the Northern Assurance 
and you will find everything sound. 


Fine openings in Ohio, Michigan and Pennsylvania. 
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LEWIS WOULD EXTEND 
SCOPE OF WAR BUREAU 





Measure Introduced by Illinois 
Senator Would Insure All 
Workers in Country 





ELIGIBLES NOT DECIDED 





Board to Determine Who May Be 
Permitted to Avail Themselves 
of the Protection 





WASHINGTON, D. C., July 2.—To 
protect employes of the government 
engaged in war work and work im- 
perilling life and health, Senator J. 
Hamilton Lewis of Illinois has intro- 
duced in the senate a bill which amends 
and greatly enlarges the provisions of 
the war risk insurance ‘act. 
ure is as follows: 


“The provisions of the act and all its 
benefits are to be extended and applied 
to and conferred upon all workmen 
and laborers engaged in war work in 
behalf of the United States government 
where such work imperils or injures 
life or health. 


Would Cover Everybody 


“All other laborers and workmen en- 
gaged in any other work in the United 
—" of America which imperils their 
ife. 

“That the boards or agency empow- 
ered under the law of the war risk in- 
surance to decide upon the qualifica- 
tions or availability of soldiers for the 
enjoyment of insurance is hereby 
authorized to decide as to what persons 
come within the meaning of laborers 
and toilers engaged in work, or what 
persons are those engaged as laborers 
and toilers wherein life and health are 
imperiled. That no person not a citizen 
of the United States, or who has not 
declared in good faith his intention to 
be such, shall be entitled to the enjoy- 
ment of the provisions of this act. 

“That any person who by conduct 
or expression shall be shown to be dis- 
loyal to the United States or unworthy 
of citizenship shall not be entitled to 
the benefits of this act. 

“That any person or persons who, 
after having been declared worthy of 
the benefits of this act shall by conduct, 
actions or expressions show themselves 
as disloyal to the United States, shall 
promptly be dropped and forbidden the 
further enjoyment of the provisions of 
this act and the said board of agency, 
which by law is permitted to decide 
those who are within the provisions of 
the war risk insurance law, is hereby 
authorized to pass upon and decide the 
question as to the fitness or unfitness 
to either enjoy or further enjoy the pro- 
visions of this’ act, and such board or 
agency shall be the agency to determine 
upon the truth as total charges of dis- 
loyalty that shall be made as to the ap- 
plicant or person enjoying the benefit 
of insurance under this act.” 

The bill was referred to the commit- 
tee on finance after having been read a 
second time. 


The meas- 














PAN-AMERICAN LIFE INSURANCE 
a A COMP AN pt Mon re i) alten Cbs. Mer. 


Insurance in Force (over) $40,000,000.00 
Total Resources (over)  5,250,000.00 
The recent merger of the Meridian Life with the Pan-American heaps: has meee gree up several rich and important territories in the South 


and North Central section, which will be assigned to and ihspiring an agency organization of high 
grade men. A rare secdibdig as anaietame so-aaee aaa: ae an independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 














HOLD 2-DAY GATHERING | OFFICES ARE RELIEVED German Mutual Life of St. Louis 


Name to be changed as soon as formalities can be complied with) 
ANNIVERSARY IS CELEBRATED | HELP PROBLEM IS GRAVE ONE A Purely Mutual Company with an Honorable Record of 60 Years 
Sante over ~~ and a —— Million. Has some good general agency territory still open in the 
































State of Misso' As Strong as the Strongest. As Good as the Best. 
Midland Mutual Agents Present Presi- | Decision of Government Not to Extend FREDERICK H. KREISMANN,Prest.. EDWIN J. MEYER, Sec.and Treas. A.L. AMBLER, Supt.of Agencies 
dent Thompson With Big Sheave the Draft Ages Will Be a 
of Applications Big Convenience HE ACID TEST Capable Agents Wanted 
he gy 1 a high 
iberality laces ts IS high on the list 
COLUMBUS. O., July 2—The NEW YORK, July 2.—Company Service and ome See 
twelfth anniversary oi the Midland | officials felt decidedly relieved when it Low Cost Pe 
Mutual Life was celebrated with a din- | was announced frome Washington that J. C. CAMPBELL, State Agent S. W. Cor. — Sts., COLUMBUS, OHIO 
ner and agency meeting Friday and | legislation looking to increasing the rk a 
Saturday. The agents presented Presi- | draft age to 40 years, would go over un- 





dent W. O. Thompson with applica- | til fall, and might not be seriously taken 


tions for $412,000 insurance, which had | up until next year. In its present form A R e al 0 p p 0 rtu nity for the Right Man 


been secured within three or four days | the draft has hit the insurance offices 


previous. The total for the month was eo all are —— = —_ = A GOOD OLD FASHIONED 
with inexperience nelp, and if their : 

At Tuttle, manager for northern | forces are to be still further depleted stil dimat eaneiancuasel 

Ohio, did the honors as toastmaster, | the situation would be highly embar- Providing Good Commissions and Liberal Expense Allowance 
and the first speaker was T. S. Fox, rassing, to say the least. Should the 
general agent in Mr. Tuttle’s office, who | #8° a ck ce ae es er = FOR 

nance : : : vanced from o 40 years, the call wi oe . . 
: or ca hoa gorse — ach ‘ito ‘tee watiee Gal at Twenty Counties in Michigan with Headquarters at Grand Rapids 





been under the tutelage of Melvin | 2™0n8 the most experienced division 


Young of New York. The class con- | "eads. THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


ee E. S. ALBRITTON, Supt. of Agencies, SAINT PAUL 


who are learning both the theory and 


practice of the profession. Most of | is that men beyond 31 are usually mar- 
them have already demonstrated the | ried and have family responsibilities, 


value of the training they are receiv-'! hence their chances for exemptions are A U SS U DI G POLIC 
ing by writing business in fair amounts. | far greater than those of nee et age. B SINE B IL N Y— 
Gives Company’s History Meantime fore-handed managers are THE future financial worth of the children of today de- 
seeking to secure and intensively train pends upon the thrift seed sown now. {Our Child’s En- 


Dr. E. J. Wilson, chief medical ex- | young women, so that in case of need dowment policy plants the idea. Sold to ages 1 to 15 years, 


aminer at the home office, was on the | the office work will not be altogether without medical examination full face value paid for death 
program for “Origin and Ideals of the ' neglected. 


: : between 20 and 30, becomes an endowment policy at age 30. 
Midland.” He gave a brief sketch of A temporary measure of relief, too, Liberal cash loan and surrender values are provided—A 
the history of the company, but in- | is supplied by the large number of high quick seller to every one with children. Opers the way for 
ferred that all the men have a pretty ' school pupils released for the vacation 


The consoling feature in the matter 




















err : f : larger policies to the whole family. Liberal contracts for 
vivid recollection of the main events] season, and available for short-term agents in Minnesota, Michigan, Montana, Wisconsin, North 
that brought it into rng oer iia a employment. and South Dakota. 

“Twelve Years in the Fie ith the a a 
Midland” was the subject discussed by | =|] «SURETY FUND LIFE INSURANCE COMPANY 
E. P. Tice, of Tice & Jeffers, who came | of the development of strength and Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 
to Columbus 12 years ago Friday and | character that is under way. 
became the first agent of the company. — edie ale 
Writing business was a little discourag- a a ee 








ing = first, 7 —_ as the si mag had J. D. VanScoten, superintendent of “ . 
neither rate book nor sample policies. | agencies, presided at the business meet- Th G d Lif | M Think 
e was some time oe they — ing Saturday forenoon and the follow- e 00 e hsurance an S 
rom the printer and the rates used | ing program was presented: “How to 3 , 

were typewritten on sheets of paper. | Secure and Develop Prospects,” K. I. This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 
Mr. Tice said that present conditions, | Dickerson, Tice & Jeffers agency: WE ARE NOW READY FOR BIG ORGANIZATION WORK 
which cause people to think, are open- | “How and Where to Secure Business W ARE NOW RBADY FOR A BIG PRODUCTION. 


ing the way to new business and it will | Under Present Conditions”; 1, “In the WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 
become easier all the time to write ap- | Country,” H. S. Foote, C. M. Mc- 


aya : Weh good exists. Do fit the oppo: ? 
plications. Pheron, E. C. Janson and Dan T. Hiser; rope. a eecneigeicnanniaed 
Trained Men Needed 2, Business Insurance, H. P. Jeffers.|] THE KANSAS LIFE INSURANCE COMPANY 
: O. C. Norton, C. W. Stillson and J. O. 
Secretary George W. Steinman asked Newcomb; 3, “Insurance for Women,” TOPEKA, KANSAS 
the men to put all their problems up| Mrs. Nellie Johnson, Miss Anna May W. H. EASTMAN JOHN H. EDWARDS 
to the office and open the way to closer | Clerk, Miss Edna Richmond and Miss Secretary President 





cooperation. Dr. W. O. Thompson, | Myrtle Leighley. 
president, not only spoke of “The Mid- 
land of the Future,” but the future of 
business in general. Trained men, he The Federal Reserve Bank of Boston 


* P b h f has purchased the building at 95 Milk 
Said, are going to be the leaders of the | street, in the heart of the insurance dis- 
future and life insurance must have | trict, occupied by the Mutual Life of New 


that kind of men. Men in the service | York. The building is a six story, mar- 


: : : : ble front block, with a 230-foot tower 
are getting a drill that will prove in-| ana was built by the Mutual Life shortly 
valuable to them in the future, because | after the Boston fire. 
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OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 


FAVORABLE POLICIES 
SERVICES TO AGENTS 











FLANDERS LIFE (AND ACCIDENT SERVICE 


sierere el A progressive Company with progressive 
A sti, wri in he nvatiin of ince be le emake reports on insurance applicants 


ale death claim reports oo cw investigations 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organised) 
WM. H. FLANDERS, Mgr. Central Office INDIANAPOLIS, IND. 


methods. We offer an opportunity to a reliable 


man who can secure 100 applications during 
twelve months. 
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wri os Fine, say! 


GIVE ME THAT 
250* ONE AND 


= _ ILL GIVE YOU 
$1500 IF YOU 
DIE WITHIN \. 32, 
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OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 

PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 
FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 


WRITE US TODAY—We have territory open and best commissions. 
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W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 




















Aetna Life’s Service Flag 


The Aetna Life is flying a service flag from its home office building that is 32 
by 21 -<" Bag size and contains stars for 545 employes who are in their country’s 


service. he flag bears the inscription, 
try’s oR es 


“Every star means an Aetna-izer in the coun- 
Morgan G. Bulkeley, Jr., son of the president, and captain of a machine 


gun company, and Rawdon W. Myers, captain in the same battalion, are represented 


on the flag. 





Des Moines Company Moves 


The Abstainers and General Life In- 
surance Company has not moved its 
home offices from Des Moines to Fort 
Dodge, as was recently reported by the 
newspapers of that city, but has moved 
its executive offices there during the 
stock selling period, according to O. H. 
Davidson, first vice-president of the 
company. 

The charter of the Abstainers and 
General Life locates its home office and 
principal place of business at Des 
Moines and this can not be changed ex- 
cept by amendment of its articles, Mr. 
Davidson said. The former offices of 
the company in the Valley National 
Bank building have been closed for the 
present and new offices will be secured 
upon the return of the company to Des 
Moines. 


John G. Moncrieff, president of the 





company, is now in charge of the com- 
pany’s affairs at Fort Dodge, where 
many of the stockholders and a large 
number of the directors of the com- 
pany make their homes. Fort Dodge 
newspapers have published the state- 
ment that the company was to locate 
in that city permanently. 





Cannot Write Children 


Attorney-General Ford of Montana, 
in an opinion to Insurance Commis- 
sioner R. G. Polandi, rules that frater- 
nal orders cannot write juvenile insur- 
ance in that state. He says that while 
the law does not refer specifically to the 
subject, yet the fraternals are limited 
to writing insurance on members and 
that the latter are limited in age to 
from 16 to 60 years, so these orders 
cannot write on children. 





City Manager Wanted 


An exceptional opportunity is open to the right 
man to handle a city agency at the home office 
of a young, Southern company which is doing an 


active business. 
as well as agency man. 


Must be good personal producer 
Salary, commission or com- 


bination contract. Married man preferred. Good 


references. 


Strong local leads furnished. 


Address 77-N, care The National Underwriter, 


Chicago 








Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 
Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











State Mutual Life Assurance Co, of Worcester, Mass. 


INCORPORATED 1844 
SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
policyholders and agents. 


Our motto is SERVICE to policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 
B. H. WRIGHT, President D. W. CARTER, Secretary 

















Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 
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Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Piapiihe 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 














The big and broad circulation of THE 
NATIONAL UNDERWRITER means that help 
wanted ads in it get results. 
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IN INDUSTRIAL FIELD 
ACTIVITIES OF PRUDENTIAL 
Live Wire Agent in Rural Section 


Lands Good Sized Ordinary 
Policy 





Some canvassers in rural sections 
have the notion that insurance in 25,000 
blocks can only be sold in the big cities. 
N. C. Snyder of the Kingston, N. Y., 
district knows better. Only a couple 
of weeks ago, while traveling through 
the country territory around Saugerties, 
he landed a prospect of $25,000. The 
insured lives in a place of only a few 
hundred inhabitants. Luck? Not a bit 
of it. This agent had already cleaned 
up $67,000 in the group of little towns 
that he operates and is confident of 
passing the $100,000 mark for the first 
six months of 1918. The agent who 
had the debit before him wrote during 
his last year of service (1915-1916), 
exactly $12,000, which goes to show that 
it is the man and not the territory that 
counts. 

There is no doubt about the “live 
wire” make up of Richard Fitzgerald 
of the St. Catharines, Ont., district. 
During the four months that he has 
been in the service he has drawn a 
steady line of special salary and his in- 
dustrial increase has averaged nearly 
90 cents per week; of course Mr. Fitz- 
gerald is a writer of ordinary, he is 
counted on for a regular issue, as his 
work has established his reputation in 
this respect. 

Succeeding Assistant Superintendent 
H. C. Boyle, who was transferred to 
Toledo, Ohio, W. H. Lehman was pro- 
moted from an agency May 20 and 
placed in charge of the Bryan, Ohio, 
assistancy. Under his aggressive su- 
pervision sound progress is being re- 
ported from this detached point of the 
Toledo district. 

On May 27 J. H. Waterman was ap- 
pointed assistant superintendent to fill 
a vacancy in the Cincinnati 1 district. 
There is every reason to believe that 
he will be equally as successful in his 
new sphere of operations as he was in 
his agency work. 

The agency record of R. C. Fuller, of 
Vincennes. Ind., having brought him 
into the “lime light,” his promotion to 
an assistancy was not unexpected. Mr. 
Fuller assumed charge in Vincennes, 
June 10, and gives evidence of his abil- 
ity to successfully lead a staff of Pru- 
dential workers against the ranks of 
the uninsured. 

Prudential representatives in the De- 
troit 1 and 2 districts are doing excellent 
work in the production of ordinary busi- 
ness; as a result, a large number of agents 
have been credited with issues each and 
every week this year. 

One of the Easton, Pa., representatives, 
A. S. Edelman, who has been continu- 
ously in the Prudential’s employ since 
Feb. 4, 1896, believes in keeping his ac- 
count in prime condition. For the week 
of June 17 the gross arrears amounted 
to 4 percent and the gross advance pay- 
ments to 343 percent of the weekly debit. 

Progressive methods followed by J. H. 
Wynn when an agent in St. Louis 1 
brought him to the front of the eligibles 
and he has been rewarded. by promotion 
to the position of assistant superintendent 
at Bonne Terre, Mo., detached from St. 
Louis 2. 

Assistant Superintendent Walter J. 
Chmura of Springfield, Mass., has been 

credited with a large actual industrial in- 
crease for the first 25 weeks of 1918, his 
ordinary returns are very favorable and 
the condition of debit encouraging. 

With arrears of 6 percent, advance pay- 
ments of 537 percent and a good record in 


AGENCY MANAGER 
WANTED—A strong, progressive 
Southern Company wants a live, en- 
ergetic man, experienced in agency 
work to take position of agency manager, 

ood position for right man. Address 








industrial and ordinary production, Wil- 
liam B. Munn of the Erie, Pa., district, 
is congratulated upon the work he is do- 
ing, and the fact that he soon expects 
to celebrate his twentieth Prudential an- 
niversary. 

William Bell and William Hamilton, 
who conduct agencies in the Philadelphia 
1 district, have drawn special salary every 
week this year; besides their fine indus- 
trial records, they are doing good work 
in ordinary and are also displaying ability 
in maintaining a good condition of debit. 
In recognition of commendable work as 
an agent in Salt Lake City, Utah, William 
G. Comin was recently promoted to an 
assistant superintendency in the Portland, 
Ore., district. 


The Public Savings of Indianapolis 
shows total increase in 25 weeks of 
$2,553,911. The total increase in 1917 
was $2,129,819. 





Association Activities 











Wheeling, W. Va—Officers for the 
coming year were elected at the annual 
meeting last week, as follows: President, 
Roy B. Naylor; vice-president, J. B. Bren- 
nan; second vice-president, C. H. Brown; 
secretary, Percy R. Callahan; treasurer, 
George Baird. 

The address of the retiring president, 
Hiram M. Taylor, will be printed and sent 
to all life men in the state. 


* * * 


Peoria, IH.—The association held its 
annual outing last week. Delegates from 
the Galesburg, Bloomington, Decatur and 
Springfield associations joined in the an- 
nual entertainment. Fred W. Potter, state 
superintendent of insurance, was present 
and made the principal address. The next 
meeting will be held in October. 


* K * 


Denver, Colo.—Oscar:C. Watson, man- 
ager of the Mutual Life in Colorado and 
Wyoming, was elected president of the 
Colorado association at.its annual meet- 
ing last week. Other officers elected in- 
clude J. T. Allen, first vice-president; S. 
W. Townsend, second vice-president; J. V. 
Crone, third vice-president; A. Norman 
Dempsey, secretary-treasurer. The Colo- 
rado association is in a flourishing condi- 
tion, and now has a membership number- 
ing slightly over 100. 


* K 


Portland, Ore—‘“A Woman’s' Work in 
Life Insurance” was the topic of Mrs. 
Helen R. Marks, one of the representatives 
in Portland of the Mutual Life of New 
York, at a recent meeting. The fact that 
women have actually experienced the 
benefits of life insurance, and because of 
that fact they speak from the heart when 
they make an appeal for the protection 
of home and family, cause the members 
of that sex to be peculiarly fitted for the 
task of selling life insurance, Mrs. Marks 
believes, and she pointed out instances 
where her theory has been proved in prac- 
tice. The woman agent meets few rebuffs, 
she states, and she pays a high tribute to 
western chivalry. 

* * 


Madison, Wis.—At the annual meeting 
the following officers were elected for the 
coming year: President, A. P. Gasser; 
first vice-president, J. C. Kuck; second 
vice-president, Mrs. H. T. Park; secretary, 
Fred F. Frusher; treasurer, C. T. Miller. 
A. C. Larson and C. M. Kremer will repre- 
sent the association at the Northwest Con- 
gress at Fargo, N. D., June 27-28. 


* OK OK 


Lincoln, Neb.—Thirteen members of the 
Lincoln Life Underwriters’ Association 
went to Omaha last week to meet Law- 
rence Priddy, president of the National 
Association. President Priddy discussed 
rebating and “twisting” and hammered 
the discreditable members of the profes- 
sion hard. At the close of his address 
he took the applications of sixteen life 
men as members in the National Asso- 
ciation, which included all of the non- 
members at the meeting. The Lincoln 
men were guests of the Omaha Life Un- 
derwriters during the meeting. 














AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 




















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets EE ET PET 
Insurance in Force ae incawd beuddadeliaecad wus 24.398,839.06 
376,482.48 


lew Continuous Maths Income Policies. 
Splendid opportunities for AGENTS: in many sections of 0) We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 











A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Vahues, 
makes an Insurance Proposition which in the sum of all ts Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 




















Y, care The National Underwriter. 





Indiana N ational Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D.“RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 
Address 
Elon A. Nelson 
President 
Chicago 


Home Office Building 
Chicago 











THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Ayents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
— directly with the Home Of- 

ce. 


We invite correspondence. 
PROVIDENT INSURANCE 
COMPANY 
BISMARCK, NORTH DAKOTA 











HOTEL WISCONSIN 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Reoms—400 with Bath] 
A.E.COPELAND, - Manager 




















POINTS IN SELLING BUSINESS 











BUCKNER of the New York Life 

in discussing the question, “What 

Is the Hardest Thing to Do in Selling 
Life Insurance,” says: 

An inspector of agencies was holding 

a meeting of salesmen in his office. He 


\/ BUCKNER of the THOMAS A. 


| had prepared the program himself. It 


contained only one subject. 

“What is the hardest point in selling 
one of our policies?” 

One by one the salesmen had been 
called on to answer the question. Their 
replies were summed up in the state- 
ment of the country agent which was 
acquiesced in by his city brethren. 

“The sticking point is to get the 
prospect to sign the application. I can 
approach them all right; it isn’t hard 
to get them interested in what I have 
to say, but when it comes to putting 
their name in black and white at the 
bottom of an application a great many 
of them balk.” 


Should Be Thoroughly Convinced 


“Why, of course,” said the Steady 
Application Writer, who had been get- 
ting applications every week consecu- 
tively for a couple of hundred weeks, 
when he began to talk. “But it’s a 
mighty good sign when a man hesitates 
to sign his name. If a prospect signs 
without any trouble, you want to look 
out for him. He may have some ulte- 
rior motive for wanting the insurance. 
He may want it worse than the com- 
pany will want to give it. He may 
know something about himself that 
leads him to want to get in quick—and 
you find out later after spending time 
and effort on the case that his appli- 
cation is turned down. At any rate it 
is safe to be skittish of the signature 
that comes too easy. A man who agrees 
in writing to pay out annually $50 or 
$100 or more for many years without 
being thoroughly convinced that he is 
getting a good bargain is either a fool 
or a knave. I never like to find a fel- 
low who is too easy to sell. 


Too Much Talk Indulged In 


“It’s usually hard to get a respon- 
sible man to sign and I hope it always 
will be. Every one of us has enough 
cancellations and enough bother over 
irresponsible signatures. And if all one 
had to do was to ask a man to sign an 


application ’twould be so easy there’d 


be no fun in it—and no money. But I 
have a few suggestions which may help 
you to bring the good, hard-headed 
business man up to the point of appli- 
cation, 

“T believe too many talk right on past 
the signing point. I began to get more 
applications signed when I began to 
assume and take for granted, after hav- 
ing accumulated enough facts to make 
what I had to say worth while, that the 
man would sign the application if given 
the opportunity. And they do. 


Keep Control of Conservation 


“A great many writers lose applica- 
tions by not keeping command of the 
conversations themselves. 

“Tyo all companies have this clause 
about dividends, or this one about dis- 
ability benefits?’ a possible buyer may 
ask, when you are in the midst of your 
argument, 

“If you stop to answer that or any 
other similar question then, the pros- 
pect will lose the run of your argu- 
ment and most of its force. The thing 
to do when a man breaks in with al- 
most any question is to say, ‘Yes, Mr. 
Smith, I'll tell you about that in just 
a moment, as soon as I finish explain- 


ing this point. I’ll give the full details 
about every clause to be in your policy.’ 


Attention Must Be Concentrated 


“Then keep right on with your reg- 
ular talk and ten to one,before you fin- 
ish he will have entirely forgotten the 
question. The fact is that it is hard for 
any man to keep his mind concentrated 
on any one subject, and for some men 
it is almost impossible. It is the busi- 
ness of the insurance writer not only 
to keep his own mind concentrated on the 
question in hand, but to force the man 
he is trying to insure to also concen- 
trate his mind. 

“A writer who cannot dominate and 
direct the conversation on a subject 
which he is supposed to know all about 
will not succeed in getting many appli- 
cations signed. 


Catch Psychological Moment 


“A great many signatures are lost 
by doing too much talking. It is the 
greatest art of the salesman to know 
when to seize what the scientists call 
the psychological moment for present- 
ing the contract for signature. The 
psychological moment is that moment 
when the possible customer, influenced 
and moved by the salesman’s argu- 
ments, has reached the point where all 
possible objections have been met or 
overbalanced by the weight of advan- 
tages presented to him. There is no 
rule for telling when that moment ar- 
rives. The insurance writer must de- 
termine it by study and by experience. 


Have No Delay 


“Once the application has been 
signed, have the medical examination 
take place, if possible, within an hour, 
or with the least delay possible, while 
the case is warm. Make it a rule that 
examinations do not go over to the 
next day. Your duty to the applicant 
is also to see that he gets his insur- 
ance as soon as possible, so as to have 
the protection. 

“The way to get an application signed 
is first to be right on the dot if you 
have an appointment (get an appoint- 
ment each time if you possibly can); 
assume that the man needs and wants 
and will take the insurance if properly 
explained; then dominate and control 
and direct the conversation until the 
psychological moment has arrived and 
the application has been presented and 
signed. Then get the man examined at 
once and the policy issued and placed 
without waiting for a reaction, or for 
the man to become lukewarm and tired 
of his bargain.” 








News About Companies 








Commonwealth Life, Omaha, Neb 
The annual meeting of the $100, 000 club 
of the ee will be held at Fairmont, 
Minn., Aug. The company closed the 
first half Of 318 with the business well 
in excess of the same period in the pre- 
vious year. It is making its principal 
drive for business in the rural districts, 
and owing to the unprecedented crop con- 
ditions and high prices, is able to keep its 
production ahead of last year’s record. 


The Delta Mutual Life of McGehee, 
Ark., an assessment company, has been 
granted permission by the State Insur- 
ance Commissioner, to transact business 
in Arkansas. 


The Midland Mutual of Columbus has 
appointed Perce J. Dings at Sylvania, 
Ohio; Ralph Emmons at East Rochester, 
Ohio; George S. Polley at Bellevue, and 
George W. Lee at Richwood, Ohio. 











Insurance to Cover 
Inheritance Taxes 


Is opening new fields 
to Provident 


Agents 


Men are insuring not only 
to protect their families, 
} and to protect their busi- 
| ness, but also to protect 
their estates. 


Write for information. 
THE PROVIDENT 


Life.and Trust Company 
of Philadelphia, Pa. 


Founded 1865 




















15,000 PEOPLE 


.Wrote us last year, in answer to 
our advertising, for an illustra- 
oa of the Fidelity “Income for 


e. 
This Direct Lead Service 
helped tomake 1917 the best year 
in Fidelity’s history. 
Agency a. for the right 
day— 


cane MUTUAL LIFE 
Insurance Co., Philadelphia 


Insurancein force Walter LeMar wuts 
over $142,000,000 Presiden 











“SOMETHING 
NEW FOR 
AGENTS" 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 














SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
goes abet eal etats bone = Let us give 
you facts about real estate bo: Write for par- 

ticulara to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Ill. 




















SCANDIA LIFE INSURANCE COMPANY 


30 Nerth La Salle Street Py 2s 


NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
TRE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. . 
ME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL ‘OLD LINE COMPANY. 
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A:FARM: MORTGAGE 


BEHIND 


EVERY: POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 
2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 
3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 
4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 
until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 
5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man vs an opportu- 
nity with us—Something to work for all the time. 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best sellee—FOURTEEN MILLION 
OF IT IN FORCE. 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agents—WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 
12—We offer to good clean men a LIFETIME CONTRACT direct with 
the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 


PEORIA LIFEConPany 


PEORIA ILLINOIS 
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FEWER CALLS BEING 
MADE BY FIELD MEN 


Agency Managers Report Much 
Business Now Being Closed 
on First Interview 


SELLING TALK SHORTER 


Present Day Conditions do Not War- 
rant Four or Five Discussions 
Preliminary to Closing 


In the not so very far distant past, 
one of the interesting controversies 
among life insurance ‘producers was 
whether the prospect should be sold on: 
the first call, or whether the first and 
perhaps the second call should be used 
Only for cultivation purposes and for 
gathering data about the prospect. 

There is no room for such a contro- 
versy in the life insurance world today. 
Only under the most exceptional cir- 
cumstances is the life insurance man 
watranted in making more than two 
calls at the most, at this particular time. 
In other days, four or five calls were 
not at all unconimon, and in many 
instances perhaps necessary, but the 
agent who is making more than one or 
two calls per prospect these days is 
wasting time, deceiving himself and 
obstructing his own progress. 

Accustomed to Quick Action 

Prospects for life insurance have 
been “talked out” of the cultivation 
idea. All of us have been solicited for 
war charities, contributions of various 


kinds, Liberty bonds, and the like. It 
is significant to observe with what 
amazing rapidity solicitors for these 
activities work. Few men after hearing. 
their proposition presented have the 
temerity to ask them to call around 
next week, adding that in the mean- 
time they will think it over. It is a 
case of “now or never.” The Liberty 
Bond salesman either makes a quick 
sale or stops wasting time and passes 
on to the next man. 


Notices Change in Agents 


“It is interesting to note,” said an 
agency manager the other day, “that 
almost all of our men are shortening 
up not only their calls, but their can- 
vasses. They are learning to present 
their proposition quickly, and to waste 
no time on the man who demands an 
opportunity to mull over the facts, and 
give consideration to all factors of the 
case. We have a man in one of our 
large agencies who has a system that 
fits conditions as we find them today. 
He either ‘sells a man on the first inter- 
view, or makes it impossible for him 
to be sold. He operates on a theory 
that in order to be sold on the first 
call, a man must be shaken up, jarred 
-loose, and get at the bottom of things. 
Our man is unusually enthusiastic and 
commences to stir things up early in. 
his canvass. He gets at the vitals of 
a man’s personal affairs and quickly 
forces things to an issue. His method 
operates to thoroughly arouse a man, 
and he has sufficient tact so that, once 
the prospect is aroused, he is able to 
straighten things out and get the 
business.” 

Another company official, when‘asked 
for his views, concerning reducing the 
number of calls to be made upon a 
prospect, said: 

Gives Recent Experience. 

“As a recent graduate from active 

soliciting, I believe I can do no better 


than to give you my own experience. 
I have always found that the prospect 





who wants to consider the pros and | 
cons of the case is very likely to be- 
come luke warm. As he discusses the 
matter of life insurance with the other 
members of his family, the good qual- 
ities of life insurance protection stem 
to simmer away, and after awhile 
about all that is left is ‘what will it 
cost? Naturally, the layman is not 
able to present the subject to the mem- 
bers of his family most Vitally inter- 
ested in it in as attractive-a manner 
as the life salesman himself is, and the 
annual premiums seem large for the net 
returns. ‘This is human nature. 


Many Calls Unnecessary 


“The man who has been stirred up, 
aroused, and made to feel enthusiastic 
about life insurance should be signed 
with no further delay. Once a pros- 
pect has expressed himself favorably 
upon the subject, there can be no pos- 
sible occasion for a further call. The 
development and cultivation idea has 
been over-worked. Some of our agents 
complain that the field of prospects 
has been narrowed because of ‘the 
draft. We cannot do otherwise but 
admit the truth of this statement, but 
not without giving the complaining 
agent a heart-to-heart takk. With fewer 
men to call on, it is a positive neces- 
sity for him to work faster, to make 
his selling talk snappier and more to 
the point, and to waste no further time 
upon the prospect who does not evi- 
dence a reasonable amount of interest 
in the topic during the first interview.” 


Not Applicable in Country 


“In the rural.communities it is prob- 
ably not practical to attempt to adopt 
the plan of either selling a man the first 
inter view or not calling upon him 
again, but in the larger centers, this is 
being done by a large majority of the 
successful producers. There is neo 
longer any need for a lengthy explana- 
tion of what life insurance is, or what 
it does. The government, since it first 
entered the life insurance business, has 





given the whole scheme of life insur- 
ance the widest kind of ‘publicity. 
Those formerly totally uninformed 
about the subject, or only mildly inter- 
ested, are now familiar ‘with at least 
the fundamentals of the subject. Such 
men should only be made to see how 
the proposition applies to them and 
then sold. Cultivation, development, 
waiting for the psychological moment, 
the proper day or month are out of 
date, and not applicable to present day 
selling conditions.” 





Curran Returns to Ink Pots 


Garner Curran, formerly editor of 
the Investment Review of Los Angeles, 
has returned to that publication as the 
publisher. Mr. Curran took a promi- 
nent part in the World’s Insurance 
Congres, being secretary and right 
hand man to Commissioner W. L. 
Hathaway. 


een 


Publicity of Licenses 


DES MOINES, IA., July 3—Reports 
have reached Des Moines of an ‘effort 
to secure passage at the coming legisla- 
tive, session of a measure compelling 
a ‘public record of the name of ‘every 
licensed insurance agent. Such a law 
would.compel a complete reversal of the 
methods in the Iowa department, which 
has persisted in refusing to give out 
such names on the theory that to make 
agents names public encouraged twist- 
ing. The theory upon which those be- 
hind the proposed measure ‘are working 
is that such publicity would be ‘protec- 
tion to the insuring public as well as 
to the agents. In most other states the 
lists are made public by the state de- 
partments. 


Western States Life Progress 


President W. J. Saunders. of the 
Western States Life, has issue da re- 
port to the stockholders showing the 
results for the first five months. The 














INDEX VALUE 











HE Kalamazoo Auto Step Index is simple, rapid and 

- perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
and also giving to each account an identifying number, 


posting time is reduced 30%. 


The Auto Step Index 


allows practically unlimited expansion without being 


Write for booklet. 


cumbersome or voluminous to handle. 


“Saving time and Labor in Posting” 
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KALAMAZOO LOOSE LEAF BINDER COMPANY 
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KALAMAZOO, MICHIGAN 
Service Sales Offices Everywhere 
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gain in assets is $226,673 and in surplus 
is $19,457. The stockholders commit- 
tee ruled that new paid for business 
during 1918 should not be in excess of 
$5,000,000. This means that the com- 
pany must produce $2,735,394 less new 
business this year than last. The com- 
pany is being operated on an econom- 
ical basis. The loss ratio is very grati- 
fying. 

John V. Hawley at the home office 
of the Western States Life has been 
made assistant secretary and auditor. 
J. William Johnson has been made as- 
sistant auditor. Mr. Hawley started 
with the company in August, 1911. He 
went to Seattle as cashier and held the 
position of agency director. In 1913 
he was turned to the home office. Mr. 
Johnson started with the company in 
1910. 


Annuitants Over Age 90 


The Equitable of New York presents 
a list of its annuitants over 90. The re- 
sults obtained are interesting, being: 

Amount Amount 
Deposited Drawn Age 


Elizabeth A. B., N. Y..$5,793 $18,750 95 


agent of the Philadelphia Life, has lo- 
— > = Mass.... ~ phe ba. cated in 1017 Stock Exchange build- 
Alexander Ri, N.Y... 4,531. 171131 102 | ‘™& im that city. 
Solomon S., N. Y..... 7.679 19897 90 While the Indiana department has dis- 
nna C. Gal...... -4'305  10'625 91 continued printing the usual annual re- a e 
Rene 2.0, Y..... £00e 2568 96 | Sone ESO Bet Set  pamspniet sepees 
Clarissa F., Mass..... 6.115 16.555 95] © ning the financial statements o t 
Juana M. M., N. J 4500 10,656 92] the Indiana companies. Uuaran e W O 1clies 
Joseph L. E., Wis.... 1,000 2,269 92 C. A. Ruby, general agent of the State 
Sarah R. S., N. * Fecal 9,500 8,774 91} Mutual Life at Springfield, Mass. has 
Agnes P., Ont. weeee 390 692 91 | resigned to engage in Y. M. C. A. war 


Celebrate Anniversary 


MILWAUKEE, WIS., July 2—The 
coming annual convention of the Asso- 
ciation of Agents of the Northwestern 
Mutual Life at the home office July 15, 
16, and 17, will be an observance of the 
sixtieth anniversary of the company. 
The election of trustees will be July 17, 
and the quarterly meeting of the board 
will be held at the same time. The 
Wednesday afternoon session of the 
agents association will be devoted 








ARE YOU AN A-A? 

“Four years ago, one of our 
Easy-Going-Agents wrote a gen- 
tleman for $2,000. 

“The following year, the E-G-A 
sent him a change-of-age notice 
—BUT DID NOT CALL. 

“One of our Active Agents 
DID CALL—and WROTE THE 
GENTLEMAN FOR $10,000. 

“The next year the E-G-A 
mailed ANOTHER change-of- 
aX * amine DID NOT 


“The A-A DID CALL—and 
WROTE THE GENTLEMAN 
FOR ANOTHER $10,000. 

“This year, the E-G-A mailed 
ANOTHER change-of-age notice 
—and again FAILED TO CALL. 

“The A-A CALLED AGAIN— 
and WROTE THE GENTLE- 
MAN FOR $7,000! 

“RESULT SO FAR: THE 
SAME PROSPECT has yielded 
to the E-G-A $2,000—and to the 
A-A $27,000. 

“So it goes through life—the 
whole story being comprised in 
OPENING the DOOR!” 

Jno. I. D. Bristol. 




















largely to the observance of the jubilee. 

Although a large number of North- 
western agents are now in the military 
or naval service, it is believed that the 
attendance will be large, due to the fact 
that the convention will deal largely 
in war-time problems and thus be of 
especial interest and value. Between 
500 and 600 Northwestern representa- 
tives from nearly every state annually 
attend the meetings, coming at their 
own expense and of their own volition. 


Life Notes 


James V. Kent, general counsel of the 
Peoples Life of Frankfort, Ind., is dead. 


W. E. Hoyt has been appointed special 
agent of the Federal Union Life at La 
Salle, Ill 

George H. O’Connor, manager of the 
Travelers at Reading, Pa., has been 
transferred to Albany, N. Y. 


The Provident Life & Trust is now 
computing excess interest on dividends 
upon the basis of 4.4 percent. 


The B. Watson Robb Company at Great 
Falls, Mont., has been appointed genera! 


agent for the First National Life of 
South Dakota. 


B. B. De Montmorency Pickard, who 
has been appointed Chicago general 


work and will be succeeded by J. Alex- 
ander Sharp, a Harvard man with several 
years field experience. 


Cc. J. Johnson, who has been district 
manager of the Northwestern age pre 
Life at Canton, O., will leave July 1 to 
enter the service of the Y. M. Cc. A. as 
a secretary for the duration of the war. 

Jos. M. Gantz, general agent of the 
Pacific Mutual Life at Cincinnati, has 
moved his office from the First National 
Bank building “to the Citizens National 
Bank building on the third floor, 211 East 
Third street. 

Houston M. Crowder, associate Vir- 
ginia manager for the Atlantic Life, died 
suddenly at his home in Richmond, June 
26, of angina pectoris. It was said that 
just two days previously a physician 
had examined him and pronounced his 
heart all right. 


In an effort to help cheer those fight 
ing for the allied cause the young women 
employed in the home office of the Life 
Insurance Company of Virginia gave a 
lawn fete last Saturday in Richmond, the 
proceeds going to the cheer committee 
of the National League for Woman’s 
Service. 


The Chicago agency of the gag — 
of New York, of which Darby 
is manager, wrote slightly over %yo/0 000.0 000 
of business in June, the paid for figures 
being $1,602,000. This completes the 
agency’s allotment for the year, which 
was $7,680,000. During June 440 appli- 
cations were received. 


The Equitable Office Building Corpora- 
tion, owner of the Equitable building, 


120 Broadway, New York, said to be the | 


most valuable structure of any descrip- 
tion in the United States, has applied to 
the supreme court for a ey of its 
assessed valuation from 000,000 to 
$18,000,000. A hearing was pie ie for 
Oct. 7. It is set forth in the petition to 
the court that in recent years there have 
been several foreclosures on large office 
buildings in lower Manhattan and that, 
in each instance, it was necessary for 
the mortgagees to buy the property be- 
cause there was no market for it. 


Julius Bohm has been appointed gen- 
eral agent of the life department of the 
Travelers, New York City, with offices at 
512 Fifth avenue. Mr. Bohm was for- 
merly general agent of the Equitable in 
New York City, and has been connected 
with companies in various parts of the 
country. 




















DISTRICT AGENTS 
WANTED 


—j n= 


KANSAS «= NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 





Springfield IMinois 














STRENGTH OF | 
GIBRALTAR |‘ \* 





FOREST F. DRYDEN, President 
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Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, good 
commissions, and the Company's great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
HOME OFFICE, NEWARE, N. J. 











Service—First, Last, and Always 


The agent who is selling insurance in a company which for 





sixty-seven years has been rendering unexcelled service, does 
not work alone. Wherever he may be, he will find enthusiastic 
friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. Our enviable 
record for service in the past and the low net cost of the perfect 
protection we furnish, make a combination that assures success 
to any real worker in the field. 


Occasionally we have a General Agency opening. 





UNCLE SAM 


Has called from our general agency at Chicago a good producer 
who also did special work with sub-agents. By the time 
he returns there will be room in the agency for two such men. 
Do you want to take his place now and be one of the two 
after the war? Will pay the right party salary, commissions, 
renewals and expense allowance. Big chance for permanent 


Joseph C. Behan, Supermtendent of Agencies 
connection. Correspondence confidential. Address 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 


Incorporated 1851 


89-Z, Chicago General Agency 
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CONTESTS 


WHILE some times we may question 
the value of life insurance contests we 
must recognize that they have a certain 
value. There are numerous birthday 
anniversaries being celebrated and 
agents are asked to produce in honor 
of this official and that. 

It was Georce W. Perkins, the great 
agency builder of the New York Lire in 
other days, who remarked that he could 
always get agents to produce in honor 
of a man, but could not get them to 
exert extraordinary effort if a money 
prize were offered. In other words, an 
agent will speed up and draw on his 
reserve power when the appeal is to the 
heart. His sentiment is kindled and his 
affection brought into play. 

An agency leader remarked the other 
day that if the campaigns were put on 
for business in honor of the company’s 
president or some other popular official, 
those all along the line who are busi- 
ness stimulators could wax eloquent 
over the subject in urging the men to 
fulfill their duties. A splendid picture 
could be drawn of the official in whose 
honor the contest was being waged. 
His virtues could be extolled and his 
personality lauded. However, when it 
comes to a material contest in the way 
of a money prize there was nothing to 
stimulate eloquence, nothing to produce 
fire or no great stimulus to urge the 
men to greater effort. 

Of course, in the end, contests of a 
personal kind mean more in remunera- 
tion to the agents. That, however, is 
not the immediate object in the mind of 
the solicitor. He is more anxious to 
show his loyalty, love and respect for 
the men in whose honor the applica- 
tions are being sent in than to get the 
extra dollar. Agency leaders, superin- 
tendents of agencies and general agents 
can soar to the skies in speaking of a 
company official. Their words fall flat 
when they try to urge the agents to 
work for a money prize. There is a 
difference from warming up to a red- 
blooded, virile, living personality than 
clinging to lifeless materiality. 








THE BRISTOL AGENCY 


RECENTLY many life underwriters have 
received a special number of a journal, 
containing an account of the anniver- 
sary dinner to Joun I. D. Brrstor, of 
New York, manager of the NorrHwest- 
ERN MUTUAL, commemorating his 50 
years of service in life insurance. It 


j rounds that is valuable. 





covers 14 large pages. The centre 
pages show a particularly clear photo- 
graph of the assemblage of 65 at the 
dinner. 

What is striking about the photo- 
graph is the large percentage of elderly 
men shown. Mr. Bristot looks really 
among the younger ones. Eliminating 
home office representatives and physi- 
cians, about 50 are producing agents. 
The majority of these would probably 
average 60 years of age. The residue 
look like they would average over 45 
years old. It is interesting to note the 
names of these men. We find the fol- 
lowing: Marks, GoEDECKE, DOoTTEeNn- 
HEIM, KoHN, BERG, REDERSCHEID, KRETER, 
Recut, Fers, Grick, Branpt, SACHS, 
STRAUSS, CHRISTIE, STEINBERGER, Levy, 
Wert, HirscH, ROSENBERG, WUuERCH, 
WenHRUM, MessiInc, Peyser, Mack, 
Doucutry, Bristot, SECER, Kent, MEL- 
VILLE, Britt, Datt, Oscoop, LANpDEs, 
WELLs, INGALLS, Burr, FRENCH, HERING, 
CALDER, SMITH, KELLER, Brown, Davis, 
Price, SAMUEL, DuvaL, Cypriot, CAVLEY, 
GREEN, UNDERHILL, CARROLL, GrBson, AT- 
KINSON, F1isHER, CopELAND, VAN DyKkE, 
Linpsay, Dr Forest, ALLEN, TRAVERS and 
GoopDING. 

There is not a Mac or an O’ in the 
entire list. Mr. Bristot’s agency is 
peculiarly an organization of eminent 
producers. If we are to take the Bris- 
TOL agents as typical of the body of 
successful life insurance men, it would 
seem that elderly men achieve the high- 
est success and that men of Irish ex- 
traction are not specially inclined 
towards the business. 








MUST KEEP UP-TO-DATE 


Tue life insurance agent by the very 
nature of his calling must keep up-to- 
date at all times, or he is lost in the pro- 
cession. The life man comes in contact 
with people in every profession and call- 
ing of life. He thus keeps his wits fresh- 
ened, his outlook widened and he has a 
first-hand view of business and living 
conditions all along the line. There is 
probably no man who touches so many 
men as the life agent and who is a more 
accurate barometer of the business situa- 
tion. He gathers much information on his 
He should be, 
therefore, a many-sided man. His facul- 
ties should always be alert and he should 
be broad-gauged in his views. Because of 
his intimate connection with all classes 
and the knowledge of civic, personal, 
business, financial and industrial affairs 
that he accumulates it is within his power 
to become a great service giver to his 
community. 

One of the companies in commenting 
on the need of agents keeping up-to-date 
in their attitude toward life calls atten- 
tion to the fact that it is necesary to have 
arguments, methods of appeal and lists of 
prospects all the time. The reasons for 


‘buying life insurance a year ago today 


may not apply now to the same class. 
New arguments are coming into being. 
Some prospects have to be dropped and 
others put on the list. This is a good time 
to revise the prospect list and also argu- 
ments and methods. 





“What has become of the old-time 
prospect who argued against life in- 
surance and assailed agents as pests? 





Personal Glimpses of ; 
Life Underwriters 





Mrs. H. T. Park, manager of the ordi- 
nary department of the Prudential Life } 


at Madison, Wis., was elected second 
vice-president of the Madison Associa- 


tion of Life Underwriters at the annual. 


meeting of the organization last week. 
When her husband left to enter mili- 
tary service some time ago, Mrs. Park 
assumed charge of his business. 


been active in the Madison Association. 


Some of the leading life underwriters | 


are bringing forward Wilson Williams 
of New Orleans, general agent of the 
New England Mutual Life, as candi- 
date for president of the National Life 
Underwriters Association at its next 
annual convention. Mr. Williams is 
president of the New England Mutual 
Agents Association, and is a successful 
man in every way. Prior to his present 
connection he was superintendent - 
agents of the Security Mutual Life. 

is a man of splendid personality, fine = 
tainments, broad in his vision and 
sound in his views. Mr. Williams 
candidacy is meeting with general ap- 
proval. 

Dr. M. K. Allen, medical director of 
the Inter-Southern Life of Louisville, 
recently suffered an attack of paralysis 
in his right arm and has been at the 
St. Joseph’s Infirmary. Physicians in 
charge have announced that a blood clot 
had formed in the arm, stopping the 
flow of blood through the arteries and 
that they would, in the near future, arm- 
putate four fingers on his right hand as 
a method of healing the disease. 


There are three Republican, one 
Democrat and one Socialist candidates 
for nomination for Kansas insurance 
superintendent. The Socialist and 
Democratic candidates are certain of 
nomination, as they have no opposition 
for the primary. But there is a sharp 
contest between the three Republican 
sandidates. The primary will be held 
August 6. 

W. J. Bryden, at present actuary for 
the department; Charles W. Dingman 
of Clay Center, a life man, and Frank 
L. Travis of Iola, a casualty and life 
agent, are the Republican candidates. 
Travis is now in France with the 117th 
ammunition train, a Kansas organiza- 
tion, to which he was appointed lieuten- 
ant colonel when the outfit was organ- 
ized. He has announced that he does 
not intend to resign his commission if 
he should be nominated and elected, and 
if the war is not over by January, he 
intends to appoint an assistant, who 
would take charge of the office and 
handle all the business until Travis does 
return. 

W. A. Benson of Topeka is the Demo- 
cratic candidate for superintendent of 
insurance, and P. A. Beloff of Winfield 
is the Socialist candidate. 


Wilbur Wynant, president of the 
Gary National Life, of Gary, Ind., has 
been selected to furnish information to 
the government concerning the housing 
of workmen at Gary. Some of the 
largest government war contracts are 
being handled at Gary, but the housing 
problem has become acute. Mr. Wy- 
nant has given liberally of his time to 
war activities, but in spite of this the 
company has accumulated a paid for 
business of $750,000 since receiving its 
license in February. 


Agency Manager F. A. Crum of the 
Equitable of New York at Providence 
is an expert life insurance salesman. 
He is also an annuity salesman expert 
and he has made good annuity sales- 
men of the agents under his direction. 
During recent years Mr. Crum has per- 
sonally sold annuities which have cost 


the purchasers $209,273 and his agents | 


with his cooperation have sold $57,- 
198.31. These include life annuities, re- 


She f 
has made a success, ‘takes a genuine in- |: 
terest in life insurance work, and has |} 


= 





ARTHUR F. COLWELL 


{Arthur F. Colwell of Fargo, N. Dak., 
general agent of the Union Central Life, 
was president of the Northwest Congress 
of Life Underwriters which met in his 
city last week. Mr. Colwell deserves 
great credit for the achievements of the 
convention. He has given the congress 
much time, thought and attention. Com- 
mendation was heard from all sides of 
the great service he has rendered to life 
insurance. ] 





fund annuities, cash refund annuities, 
and single premium income bonds 
which are deferred annuities. 

Mrs. Ella G. Warner, formerly sec- 
retary of the New England Women’s 
Life Underwriters Association, and rep- 
resenting the Provident Life & Trust 
in Boston, has resigned her insurance 
connections and gone to Washington 
to accept employment in the govern- 
ment war risk insurance department. 


Daily newspapers have given con- 
siderable publicity to the interview that 
Millard W. Mack, formerly general 
agent of the Northwestern Mutual Life 
at Cincinnati, had with the King of 
England recently. Mr. Mack is now in 
charge of the war risk bureau in Eng- 
land, established for the purpose of in- 
suring the American forces. Upon his 
introduction to the king and following 
his explanation that American soldiers 
had availed themselves of the insurance 
privileges to the extent of $12,000,000- 
000 the king is reported as having evi- 
denced a keen interest in the insur- 
ance bureau, and called upon Mr. Mack 
for a full explanation of the work he is 
doing. 

The Equitable Life of Iowa points 
with pride to the promotion of Fred- 
erick Windsor Hubbell, treasurer of 
the company, to the rank of captain and 
his transfer to Fort Sill as instructor 
in artillery work. James A. Cummins, 
son of President Cummins, has been 
promoted to lieutenant in tank service. 
Both enlisted as privates last summer. 


H. K. Merritt, formerly manager at 
Indianapolis of the Mutual Life, is 
now in Paris acting as chief of the 
bureau of life insurance for the Red 
Cross. Under a group policy issued by 
the Metropolitan Life and the Travel- 
ers, all Red Cross workers are pro- 
vided with life, accident and health in- 
surance from the time they leave the 
United States until their return. 


Superintendent of Agencies Walter 
T. Shepard of the Lincoln National 
Life has received notice of the death of 
his son, Charles Turner Shepard, who. 
was killed in action on-the French bat- 
tle front. He was 18 years of age and 
had been in France a year. He was 
named after his grandfather, Charles 
M. Turner, who, for a long time, was 
president of the Security Mutual Life 





of. New York. 
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INTERESTING FIGURES 


CONNECTICUT TABLES ISSUED 





Many Points Brought Out by Statistics 
Set Forth in Preliminary Report of 
Department 





The fact that all life companies li- 
censed in the state of Connecticut last 
year collected a billion from premiums, 
interest and other sources last year will 
bring home to insurance men just what 
a big accomplishment the flotation of 
the various issues of Liberty Loan 
bonds has been and what a big task the 
new loan will be in the fall, which is set 
for $6,000,000,000. p 

Another thing worthy of note in the 
new Connecticut department statistical 
tables is that two-fifths of the income 
of ordinary life agents came from re- 
newal commissions and_ three-fifths 
from commissions on new business. 
The total commissions paid on first 
year policies was $29,356,626 and on 
renewals $20,224,035. 

Industrial men collected more than 
three times as much in the form of 
renewal commissions as they did in the 
form of new commissions. Their com- 
missions on new business totaled 
$6,413,921, while the renewal commis- 
sions amounted to $22,052,033. 

Total new and renewal commissions 
of ordinary agents amounted to $49,- 
580,661, while total new and renewal 
commissions on _ industrial agents 
amounted to $28,465,954. 


Investments Classified 


One-third of the admitted assets was 
invested in mortgage loans on real 
estate and a little less than one-half in 
bonds. In percentages the division of 
assets among various forms of invest- 
ments are: Real estate, 2.67; mort- 
gage loans on real estate, 32.08; loans 
on collaterals, .26; the premium notes 
on policy loans, 13.65; bonds, 45.43; 
stocks, 1.37; cash in office and banks, 
1.49; all other assets, less deductions, 
3.05. 


In 1913 the percentage divisions 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Tascrect 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., Sexes, "an 








were: Real estate, 3.18; mortgage 
loans, 33.91; premium notes on policy 
loans, 14.35; bonds and stocks, 44.19. 


Expenses Per $1,000 Insurance 


The expense of management per 
$1,000 of insurance the first year for all 
companies was $31.51 and for renewa! 
business, $3.15. The expense on ordi- 
nary business is lower than this and the 
expense on industrial business lighter. 
Commissions averaged 41 percent of 
the premiums earned on new business 
and 4.92 percent of the premiums on 
renewal business. 

The management expense on new 
business per $1,000 insurance decreased 
from $33.08 in 1914, to $31.51 in 1917, 
and on renewal business from $3.31 to 
$3.15. Commissions on new business 
reduced from 41.78 to 41 percent and 
on renewal business from 4.97 percent 
to 4.92 percent, 

The ratio of actual mortality to ex- 
pected in 1917 was 69.08 percent on all 
business. The ratio of actual to ex- 
pected mortality on new business was 
28.85 percent. 


Causes of Terminations 


Of business terminated during 1917 
13.72 percent was terminated by death; 
4.24 percent terminated by maturity; 
03 percent by disability; 9.16 by ex- 
piry; 18.22 by surrender; 44.49 by lapse; 
10.14 by decrease. 

Though the number of companies li- 
censed in Connecticut has increased 
only from 30 to 32 in the past 24 years, 
the assets of these companies have 
grown from les than one billion to 
nearly five and a half billions. 


Receiver for Hanover Life 


Charles F. Fitzgerald has been ap- 
pointed receiver for the Hanover Life 
& Casualty, which has been in the proc- 
ess of organization in Chicago for about 
four years. The bill filed alleges that 
over $80,000 has been collected and 
misused, with practically nothing re- 
maining. 

Stuart C. Veltman was the original 
head of this company. He put into ef- 
fect a stock selling campaign whereby 
investors were permitted to pay for 
their shares on the partial payment 
plan. About 2,000 paid for stock on 
this basis. The Hanover Life & Cas- 
ualty is the last of the Chicago life in- 
surance promotions which were in a 
flourishing condition and doing a big 
business in 1914-15. Since the death of 
Mr. Veltman last year George W. By- 
rum has been representing a_ stock- 
holders committee in an attempt to 
straighten out the company’s affairs. 
He will be continued as an expert in- 
vestigator. 

















New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 


THE NEW YORK LIFE HAS DONE ITS BIT. 
‘During the Five Years Ending December 31, 1917, the New York Life 


Received in Income.................eeceeeeeeeeees $667,884,000 
Paid Policyholders....................ceeeeeeeeees 382,875,000 
Increased its Resources................00.-ceeeees 215,272,000 


Increased its Insurance in Force 


THE BUSINESS OF 1917 EXCEEDED THAT OF 1912 


PO PETC OCT PCE CCE CC CT UC CELE TCCOTC TEE OR ET. $ 27,325,000 
In Amount Paid Policyholders.................... 25,337,000 
In New Insurance,......,:-:::seceerseeeeereereses 119,917,000 





The increase in Business and Resources in Five Years éduals the 
Business and Resources of a véry substantial life insurance company, 
and this new Company is returning to policyholders 92 per cent of 
its entire income. It is also adding forty million dollars a year to its 
resources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR 


Since the war began in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The 
Company has so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the 
conflict, the percentage of its actual to its expected mortality has not 
been appreciably affected. This percentage for 1917 was 70.85—the 
lowest of any year since the Company has kept complete mortality 
statistics. 

The Company owned Liberty Bonds on January 1, 1918, to the 
amount of $12,075,000, and subscribed for $20,000,000 of the Third Liberty 
Loan. 

There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 

The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to 
accept applications from soldiers or sailors unless they have already 
taken the limit with the Government. 


EVERY MAN’S BUSINESS 


Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 

Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war 
time and in time of peace. 

The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the serv- 
ice. The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 
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NEWS ABOUT LIFE POLICIES | 


@ New, Policies, Premium Rates, Divi- 
dends; Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
aeppleinentiie Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


Fidelity Mutual. Life 


The Fidelity Mutual Life has in con- 
templation some changes in its policy 
forms with regard to war restrictions 
which will shortly be completed. 











Montana Life 


The Montana Life is revising its war 
clause. Among other changes it will 
not write men in Class 1. 


Occidental Life 


The Occidental Life of California has 
issued a new war clause which is prac- 
tically the same as the old one, with 
the exception that physical examina- 
tions are required for reinstatement of 
total disability and the inclusion of a 
clause ‘permitting the company to 
charge an extra premium for service 
within the land borders of the United 
States if it deems it advisable. At the 
present time such service is free. 








Life Agency Changes 











David G. Raymond 


David G. Raymond, formerly gen- 
eral agent of the Pan American Life 
at Chicago has become general agent 
for the ordinary department of the 
Federal Union Life of Cincinnati with 
offices 707 Royal Insurance Bldg. 


Central’s Iowa Field 


The Central Life of Des Moines has 
completed the readjustment of its im- 
portant Iowa field and has promoted 
two of its agents to be superintendents 
of agencies. I. W. Clements becomes 
superintendent of eastern Iowa and G. 
M. Buck has been made superintendent 
of western Iowa. 


Endowments for Farmers 
The farmer who wishes his sons to 
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Life, Sickness and Accident Policy 
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Niagara Life Ins. Co. 


PROTECTS BOTH YOURSELF 
AND YOUR DEPENDENTS 
Home Office: Niagara Life Bldg., BUFFALO, N. Y. 
Reliable Live Wire Agents Wanted 
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stay on the farm should take out en- 
dowment insurance policies on his own 
life, to mature as the sons are coming 
of age. This will provide ready money 
with which to start them in on their 
own account on the adjoining “forties,” 
and so help to combat the lure of the 
city.—Points. 


Will Have $7,000,000 in Force 


The Federal Union Life of Cincinnati 
expects to close the first six months 
of 1918 with $7,000,000 insurance in 
force. 


GREAT ENTHUSIASM AT 
NORTHWEST CONGRESS 


(CONTINUED FROM PAGE 1) 


share by purchasing millions of dollars 
worth of government securities. He 
warned against the propagandists who 
are injuring insurance by their false 
advice, and especially against those 
who were telling that the $8 per thou- 
sand charged for government life in- 
surance is all any life insurance costs. 


Sidney A. Foster’s Paper 


A paper by Sidney A. Foster, secre- 
tary.of the Royal Union Mutual, was 
read by his business associate, Ferd. 
D. Bunker. Mr. Foster asserted the 
downfall of Russia showed what little 
avail were great resources and strength 
without organization and _ direction. 
The same principle applied to life in- 
surance. But the Congress means more 
than mere exchange of opinions, it 
adds the ever important human-touch. 
The government has now given life 
insurance wonderful indorsement in 
providing it for enlisted men, who in 
turn protect their loved ones. The 
value of human life has been greatly 
enhanced by national enactment. Posi- 
tive and immediate means to meet that 
value is the least the government can 
do, therefore, life insurance. The 
time has been when the value of a life 
was left to a jury or to compromise. 
Five thousand dollars was the recog- 
nized maximum. Such estimates have 
gone forever, and today, when the gov- 
ernment of the United States has lia- 
bilities of approximately thirty billions 
on the lives of its citizens, the great 
body of under-insured in civil life have 
an object lesson to the advantage of 
the field worker. It is his opportunity. 


General Discussion 


Following Mr. Foster’s paper, the meet- 
ing was thrown open to general discus- 
sion. W. E. Johnson of Minneapolis told 
of a call on a prospect where he was 
shown a wall card on which were printed 
rules of time allowances for visitors. Life 


| agents were listed’ to be allowed a half- 


second each. He found the card had been 
issued by a printing company. Later the 
matter was taken up with this company, 
and a reply given that the card was merely 
supposed to be facetious. It resulted, how- 
ever, in one agent who had given the 
company an order for $200 of printing, 
changing the order to some other firm. 
Mr. Johnson suggested a vigilance com- 
mittee in each local association to look 
after such matters. W. C. Addy of Minne- 
apolis made a motion which prevailed 
recommending each association appoint 
such a committee of three members. 

Shortly before the noon adjournment, J. 
E. Meyers of Minneapolis, nominee for 
mayor of that city, put in an appearance. 
He was given quite an ovation. 


EFFECTS OF WAR ON 
MORTALITY SHOWN 


The afternoon session was opened with 
a paper by C. C. Ferguson, general man- 
ager and actuary of the Great West Life 
of Winnipeg, on war mortality. Mortality 
of past wars were as follows: Crimean, 
12.6 percent; by battle, 3.2 percent; dis- 
ease, 9.3 percent. American Civil War, 
11.3 percent; by battle, 3.9 percent; by dis- 
ease, 7.4 percent. Austro-Prussian war of 
1866 (of but seven weeks’ duration), 3.2 
percent; by battle, 1.4 percent; by disease, 
1.8 percent. South African War, 5.3 per- 
cent for officers and 3.8 percent for men. 

Wars of the past show much larger loss 
by disease. In the present war deaths 
from disease in the armies of the Allies 
are probably even below the average in 
civilian life, due to modern sanitary pre- 
cautions—one of the great advances of 





QUITABLE 


Mutual in Principle and Practice 
. 








Impregnable in Strength 





Enterprising, Conservative Management 





Comprehensive, Adaptable Policies 








Low Mortality Rate 





Prompt Payment of Death Claims 





Efficient Service to Policyholders 





Training and Education for Agents 





A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed 
by representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 


EQUITABLE 


Has the Life Insurance Field Become More Limited ? 


NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 
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THE FARMERS LIFE 
INSURANCE COMPANY 


DENVER, COLORADO 


M. AMMONS, President 


E. 
B. M. STACKHOUSE, Secresary J. H. ORR, Treasurer 


Assets - - - - $2,016,354.38 
Liabilities - - - 1,865,920.95 
Surplus to Policy- 

holders - 2 « 150,433.43 





Insurance in force $13,839,455.00 


(According to report of April 30th accepted by the Colorado State Insurance 
lepartment) 
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this age. But the battle mortality is ; 


heavier. 

In the South African War exposure of 
officers to danger was at first considered 
a matter of honor. Later the foolishness 
of such custom was recognized and offi- 
cers ordered to take precautions. 


Canadian War Mortality 


In the first contingent which went from 
Canada to Europe in the present war some 
33,000 men, the mortality of the first ten 
months was 9.2 percent. In the infantry 
alone it was 11.5 percent. 

The present war brings vividly to the 
mind of everyone interested in life insur- 
ance the question of losses of life com- 
panies. Business of companies operating 
in Canana in 1914 showed total war losses 
of but $17,000; in 1915, $1,939,000; in 
1916, $4,560,000; in 1917, $5,629,000, a grand 
total of $12,147,000. In 1917 the total 
death losses of all companies in Canada 
from all causes were $17,390,000. 

In 1914 an extra war risk premium of 
$50 per thousand was charged. This was 
found inadequate, and increases have 
since been made by the companies with- 
out concerted action on the subject. These 
run as high in some instances as $150 a 
thousand. 

No Cause for Alarm 


In spite of adverse conditions, with war 
mortalities increasing, there is no fear of 
affecting the stability of the insurance 
companies. The additional premium 
charged by many companies is a material 
safeguard at this time. 

Although the war has increased the 
mortality vastly, the companies are still 
within the expectation. The companies 
have been accustomed to a mortality sav- 
ing of 15 to 50 percent. It is an im- 
portant feature in profits. Company sta- 
bility is the first consideration, and profits 
to policyholders would be reduced without 
hesitation if necessary. 

At one step Canada increased her army 
across the seas to 500,000 men,. a large 
percentage from a population of 8,000,000 
men. Among the 8,000,000 hardly 1,000,- 
600 are life insurance prospects. Appar- 
ently then, life men’s constituency was re- 
duced one-half, for those in service were 
all physically fit. This, however, does not 
work out in practice. The war has brought 
about an appreciation of life insurance as 
never before. With homes wrecked by 
death and suffering, people have turned 
to a fuller understanding of the real 
worth of life insurance. Figures for 
Canadian underwriting show this. In 1913 
Canadian life companies wrote $131,000,- 
000: in 1914, $125,000,000; in 1915, 121,000,- 
000; in 1916, $138,000,000, and in 1917, 
$172,000,000. This showing is nothing 
short of remarkable. It also demonstrates 
a duty performed by the insurance man 
as a most loyal and beneficial citizen to 
his country. 


GOVERNMENT INSURANCE 
AND CIVILIANS 


F. L. Conklin, secretary of the Provi- 
dent Life of Bismarck, N. D., discussed 
the effect of government war insurance 
on private life. The government now has 
nearly $17,000,000,000 of insurance in 
force. It is hard to follow such figures 
when they reach the billion mark. A bet- 
ter realization of what a billion means 
is found in the fact that, counting the 
minutes from the birth of Christ down 
to date, the number is a trifle over a bil- 
lion. More than any other factors that 
permit our boys to “pack their troubles in 
their old kit-bags and smile, smile, smile,” 
is knowledge of holding insurance policies 
in the greatest company on earth! 

Mr. Conklin held the old Civil War 
pension system to be inadequate, and to 
have built up in a degree a dependent 
class. Under the present insurance sys- 
tem our boys are paying for what they 
will get. Government policies are bringing 
the lesson of life insurance into nearly 
every home in the land. The gospel of 
life insurance has been spread throughout 
the land. The life agent should take ad- 
vantage of the existing condition. 


Priddy Answers Questions 


Following Mr. Conklin’s paper, Presi- 
dent Lawrence Priddy, of the National 
Life Underwriters Association, became 
the object of many questions relative to 
government war insurance. He stated in 
his replies that 104 out of 107 life com- 
panies consulted by government officials 
had voted in favor of the government go- 
ing into the writing of life insurance so 
far as the war was concerned; and that 
all men be automatically insured as soon 
as accepted for the service. Following out 
this latter suggestion would have saved a 
great deal of expense, time and detail. 
Relative to securing the aid of life men 
in writing war business, at the request 
of the Secretary of the Treasury Mr. 
Priddy had wired 50 life associations 





neighboring training camps, and asking if 
they would proffer their services for the 


. government. Of these, 49 replied—all 


“Yes.” After the war, Mr. Priddy said, 
the companies could write insurance 
(minus war hazard) as cheaply as war 
insurance for the same kind of contract. 
“Tm going to get rich after the war,” 
said Mr. Priddy. He explained that before 
life men pitched in and helped the gov- 
ernment place its insurance but 15 per- 
cent of the men were insured; since the 
number has increased to 97 percent and 
the balance not insured have been re- 
quired to sign statements that they did 
not want the government insurance, so 
they could not “kick” later. 


Delay Is Explained 


Mr. Hunter of Minneapolis wanted to 
know why the delay in asking the life 
agents to aid after they had offered their 
services. Mr. Priddy replied that the gov- 
ernment printing office was four months 
behind on its work, and that this delay 
was finally alleviated by the National as- 
sociation committee having 600,000 appli- 
cation blanks printed and distributed with- 
out waiting for the government. Then the 
matter was put up to life agents among 
the enlisted men, instead of outside un- 
derwriters. 


Larson Makes Observations 


A. C. Larson of Madison, manager of 
the Central of Iowa outlined the duties 
of life agents in time of war. Primarily 
it is to do everything possible to help win. 
But agents can take care of peace business 
at the same time they handle war work. 
War duty puts the “pep” in a man for 
greater effort in private business. The 
agent should advocate thrift as exempli- 
fied in the purchase of all necessities, and 
at the same time the elimination of all 
unnecessary luxuries. 

Thursday evening was spent in an en- 
joyable auto tour of the sights of Fargo 
and its neighboring Minnesota city, Moor- 
head. 


J. E. MEYERS IN CHARGE 
OF OPEN FORUM 


Friday morning, the second day, was 
devoted to an open forum in charge of 
J. E. Meyers of Minneapolis. The discus- 
sions were under three heads: First, war 
conditions and readjustment of life in- 
surance methods after the war; second, 
is the life agent engaged in an essential 
occupation? third, income tax on proceeds 
of maturing policies under death losses. 
A. C. Larson of Madison, Wis., opened 
the discussion. He contended war condi- 
tions have actually raised the efficiency 
of life agents. The business today has 
no room for the man whe@ doesn’t work 
with heart and soul. “The insurance agent 
slacker,” said Mr. Larson, “should be 
made to either get out of the business 
and either handle a hoe or shoulder a 
rifle.” 

M. M. Deming of Des Moines believed 
the term “government insurance” mis- 
leading and incorrect; that instead it 
should be called “soldiers and sailors in- 
surance.” 

Mr. Eliason’s Views 


Mr. Eliason of St. Paul believed war 
canditions had actually improved the op- 
portunity for the life agent at the pres- 
ent time. “Before the war,” he said, 
“life agents feared to tackle men 45 to 
50 years of age. This now becomes our 
special duty, and it is proving a bountiful 
field for results.” Many others followed 
along like lines, expressing the opinion 
that war conditions have not injured the 
agents’ opportunities, merely somewhat 
shifted his field of operations, and that 
following the war, with all the soldiers 
returned and educated to the blessings of 
insurance, the way will be found much 
easier for the life underwriter. 


Essential Occupation 
Opinion was also to the effect the gov- 
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ernment would stick to a ruling that the 
life agent is engaged in an “essential 
occupation” so far as the war is concerned. 
B. N. Waller of Des Moines seemed to 
voice general sentiment in saying the 
agent is only essential who devotes his 
time to his work; that it is the loafing 
agent who does the harm to the life 
underwriting business. 

The agent was ultimately put in the 
“essential” class by the convention, first, 
because the public needs insurance and 
must be solicited to have it; second, the 
companies are always in need of more 
men than they have, there being a con- 
tinual shortage; third, that the writing 
of life insurance is a patriotic duty in 
securing protection and provision for 
widows and orphans; fourth, that the 
agents of the country are needed by the 
government in their financial campaigns, 
and. have already done glorious duty in 
selling Liberty bonds and work for the 
Red Cross in excess ‘of the accomplish- 
ments along these lines of men in any 
other walks of business life. 


Should Be Exempt From Tax 


The convention was also strongly of 
the opinion that proceeds of policies ma- 
turing under death losses should be ex- 
empt from special government war tax. 
President E. W. Randall, of the Minne- 
sota Mutual Life, a former president 
of the American Life Convention, ex- 
plained that a proposition has now been 
put up to the ways and means committee 
of Congress to eliminate all the various 
intricate methods of figuring company 
taxes at present, methods by which no 
two men can arrive at the same tax 
figure for the same company, and in lieu 
thereof place a 1 percent tax on premium 
income. On a billion dollars of premiums 
this year, the proposed tax would give 
the government an income of $10,000,000 
—more than double the amount under 
the present taxation system. 


PROBLEMS OF CITY AGENT 
ARE DISCUSSED 


W. D. Bowles of Des Moines opened the 
Friday afternoon program with a discus- 
sion of problems of the city agent. He 
called attention that in the growing north- 
west, towns are growing rapidly and value 
of property increasing accordingly. Those 
owning property are accordingly in a better 
position each day to increase their life 
insurance. Agents should eliminate petty 
jealousies and work in organized harmony 
for their individual as well as mutual 
good. Among the things to be eliminated 
through ‘organization is the “stool- 
pigeon” rake-off man. Unscrupulous stock 
sales are always injurious to life busi- 
ness and should be carefully watched by 
agents. This problem has been met at 
Des Moines by securing a publicity agent 
and publishing educational articles for 
the public. As a result of this publicity, 
the Iowa Bankers Association has become 
interested and taken the matter up. 


Opportunities in the Country 


“The Country Agent and His Opportuni- 
ties” was the subject of an address by 
M. M. Deming of Des Moines. The speaker 
told of one agent who confined himself 
altogether to the rural districts of one 
county who had written nearly $700,000 in 
business the past two years. The country 
agent has the advantage of the city agent 
in that he can always find his man in, 
does not have to make a series of calls 
and appointments to see a prospect. Many 
general agents, however, make the mistake 
of starting the country agent out and then 
leaving him to his own resources. Many 
a good man has thus been allowed to 
fall down. He should be aided even more 
than the city agent, for he cannot run 
in and see his manager over any and all 
troubles as does the agent in the city. 
It is only very occasionally a country 
agent can make good without aid, and the 
exception is a fellow with a red head and 
a lot of grit. It is with the country agent, 
however, as with the city agent, that the 
true secret of success in the business 
lies in the one word, “work.” 


SELF-DEVELOPMENT IS 
DISCUSSED BY H. T. MILLER 


H. T. Miller, superintendent of agents 
in the Minneapolis office of the New York 
Life, read a paper on self development. 
Relative to the country agent, he told of 
one agent he knew who has been operating 
in one county for seventeen years and is 
a successful underwriter. This agent goes 
around in his auto, taking a man with 
him. He finds a farmer plowing and pro- 
ceeds at once to interview him and puts 
his chauffer on the job with the plow while 
he himself talks to the farmer, thus re- 
lieving the farmer’s mind about his work, 
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giving him a rest, and also showing him 
just how much insurance he should have. 
In six year Mr. Miller has employed about 
300 men. About 50 are in his agency 
at present. His agency will produce five 
million this year. He urged diligent study 
of the various points of business, not mere 
reading which is not retained by the mind, 
but study which is. 


Greater Efficiency Is Needed 


Greater efficiency is bound to result from 
better education in the business and higher 
standards. He believed every field man 
should take at least two insurance jour- 
nals, as containing live, helpful, forceful 
articles, especially along the lines of bet- 
ter salesmanship. To be able to present 
ones proposition in a more convincing 
manner, means larger sales. He advised 
keeping a clipping file of all helpful arti- 
cles. He expressed regreat that published 
printed reading matter on both sides of a 
page, because he frequently wanted arti- 
cles on each side, and expressed the wish 
they would run reading matter on one side 
and advertising on the other. He consid- 
ered his file of clippings worth hundreds of 
dollars to him. His motto was “never 
give up, don’t quit, and prepare perpetual- 
ly.” 


MRS. CLARA D. KNIGHT TELLS 
OF WOMAN’S OPPORTUNITY 


Mrs. Clara D. Knight of Fargo was the 
only lady on the program, but she was 
received enthusiastically. She spoke on 
“Women and Their Opportunity in the 
Insurance Field.” There never has been 
such a golden opportunity for women in 
the insurance field as at present. Women 
have replaced 1,413,000 men in labor busi- 
ness since 1914, and they are making 
good. “Life insurance’, said Mrs. Knight, 
“is no exception to the rule and for your 
inforrhation I will say we have only begun. 
—This war has produced only one and a 
half million of salaried women, but it will 
produce many widows. Who is better fitted 
than a woman to carry the message of 
blessings of protection to this vast and 
ever increasing army? If we educate the 
women of this great commonwealth, uni- 
versal insurance will be the result. It takes 
@ woman to understand a woman’s view- 
point. The profession waits, and is sadly 
in need of the enlightened, educated, train- 
ed, and sympathetic woman who knows 
woman’s strength and weakness, and who 
has the faith in, and interest of her sex 
at heart, and who is a part of the great 
soul of womankind. 


Business Needs the Women 


The business needs her influence and she 
has a distinctive place in the work. The 
time is at hand when there should be in 
every agency of any size a special depart- 
ment in the interests of women. As to 
personal benefits, what could be a greater 
inducement to a healthy, red-blooded, am- 
bitious young woman than to tell her 
she is to daily broaden her vision of life 
by association with the keenest, most in- 
telligent people of all occupations, that 
she will form hundreds of valuable 
friendships, and will find many and varied 
epportunities to be of assistance to other 
woman, that she will be constantly enjoy- 
ing the blessings of God’s fresh air and 
sunshine, with no one to dictate to her 
except her own conscience and good judg- 
ment as to where and when to go. 

The Duluth delegation then took the 
floor and made their bid for the next con- 
vention. Over two-thirds of the delegates 
had already been pinned with Duluth rib- 
bons, and their invitation was accepted 
by unanimous vote. 


IMPORTANT RESOLUTIONS 
ARE ADOPTED 


The final business was the adoption of 
resolutions. These petitioned Washington 
for a change in the present system of tax- 
ation, and offered the insurance agents of 
the northwest to the farmers next fall 
should their services be needed. 

The resolutions (those relative to taxa- 
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tion being wired to Washington) are as 
follows: 

To the Ways and Means Committee and 
Finance Committee of the House and Sen- 
ate, respectively: 

Understanding the need for greater 
revenue to the exigencies of war, desiring 
moreover to cooperate with the govern- 
ment in every way, and knowing that life 
insurance wishes to carry its just pro- 
portion of the burden, we, representatives 
of the life underwriters associations of 
six states in convention assembled, re- 
spectfully recommend that as a war meas- 
ure there be levied a tax of 1 percent upon 
the premium income of all life companies 
in lieu of all taxes upon life insurance 
imposed by existing statutes. The 1 per- 
cent tax suggested will yield a revenue 
more equitably distributed and far greater 
in amount than is realized under the pres- 
ent law. 


Indemnity, Not Income 

To Dan A. Roper, Commissioner of Iin- 
ternal Revenue: 

Whereas, under the federal income tax 
law of 1917 it has been construed that the 
proceeds of life insurance policies pay- 
able to corporations or partnerships, are 
income, and not indemnity, and (less pre- 
miums pai@) are so taxable, and 

Whereas, we, the representatives of the 
life underwriters associations of six states 
in convention assembled, believe that the 
proceeds of such policies are in no sense 
income, but indemnity, and should be con- 
strued solely as replacement values of 
loss sustained, and 

Whereas, many corporations and other 
business organizations are now carrying 
millions of such business protection as a 
credit and replacement asset and since 
such an interpretation of the law works 
incalculable loss to them and will destroy 
the further usefulness of such life insur- 
ance protection to the business world, and 

Whereas, it has further been construed 
that premiums paid on business life in- 
surance under which a _ corporation of 
partnership is the beneficiary, are not de- 
ductible; and maturing policies have also 
been held to be income and not indem- 
nity, 

Resolved, that we respectfully urge you 
to give immediate relief by ruling that 
life insurance claims and maturing poli- 
cies be construed as indemnity and not 
income, and that premiums paid be con- 
sidered as expense and allowed as a de- 
ductible item until such time as congress 
shall modify or charge existing laws as 
applying to corporation or business insur- 
ance. 


Mr. Colwell’s Resolution 
The following resolution, by Mr. Col- 


well, and unanimously enthusiastically 
adopted: 
Whereas, the Northwest Congress of 


Life Underwriters, in convention assem- 


bled, at Fargo, N. D.; which congress rep-. 


resents some 20,000 life underwriters of 
Wisconsin, Iowa, Nebraska, North and 
South Dakota and Minnesota, and having 
a full sense of the burdens and responsi- 
bilities of our national government in the 
successful waging of this war against 
autocracy and brute force, to the end that 
this nation may merge triumphant as a 
democratic people and again be permitted 
to pursue the ideals for which our fore- 
fathers laid down their lives, and 
Offer Agricultural Services 

Whereas, we are cognizant of the drain 
of man-power in these northwest states 
from which must come the food upon 
which our armies shall fight to victory, be 
it 

Resolved, that we hereby record and 


report to the Secretary of War at Wash- 
ington, our desire to cooperate with the 
farmers of these northwest states in the 
harvesting of this, which promises to be a 
record-making and a victory-winning crop, 
and be it further 

Resolved, that if the farmers of our 
states shall need our assistance in the 
garnering in of this harvest, that we 
hereby pledge our services to them and 
promise to serve them in whatever ca- 
pacity we may be best fitted for upon 
receipt of notice that such services are 
needed. 

* & 


MEMORABLE BANQUET 
CLOSED THE CONGRESS 


The evening banquet concluded the 
work of the congress. It was an event 
that will live long in the memories of all 
present, with J. E. Meyers of Minneapolis 
presiding as a most able toastmaster. 
President E. W. Randall spoke of the duty 
of the life agent. He believed in the great 
need of the people for insurance, in the 
great need of the government for funds 
from the companies for investment in 
government securities, and in the further 
necessity of the insurance agents as a 
nation-wide selling force for the sale of 
liberty bonds, that the life agent is doing 
a most valuable duty where he is, and 
that to change his vocation would be to 
decrease his efficiency in the service of 
and for his country. 

Priddy Tells of National Work 

Lawrence Priddy gave an explanation 
of the great work which has been accom- 
plished by the National Life Underwriters 
Association, instances of how it is help- 
ful to the agent in correcting evils, and 
urged one and all to join their local asso- 
ciations as well as the national move- 
ment. 

Cc. C. Ferguson of Winnipeg believed 
there was no danger of government insur- 
ance being continued or extended after 
the war; that it has proved a failure where 
tried in Wisconsin, Massachusetts and in 
Canada. The crowning glory of the even- 
ing was the very eloquent and patriotic 
address of Sir James A. M. Aikins, lieu- 
tenant-governor of the province of Mani- 
toba, Can., in which he stirred the en- 
thusiasm of his hearers to a fever heat, 
bringing them to their feet cheering and 
concluding the evening with a rousing 
singing of America. 


New Plan of Registration 


The Etna life and affiliated com- 
panies which recently established an 
employment registration bureau for 
women has opened another bureau for 
men. 

The object of these bureaus, accord- 
ing toa letter recently sent out by the 
president, is “to centralize the inter- 
viewing and standardize the employ- 
ment of men and women as required 
in the future to fulfill the home office 
needs.” 

The bureau is in charge of F. K. 
Daniels. This department will inter- 
view all future men applicants, carefully 
investigating their references, business 
qualifications, mental and physical con- 
dition. The women’s department is 
looked after by Miss A. B. Heath. 

When the officers find it necessary to 
employ additional help to fill new posi- 
tions or vacancies, they will get in touch 
with the registration bureau, who will 





refer desirable applications and arrange 








for a personal interview of applicants 
with the department interested. 

In the ladies’ department, which was 
organized Feb. 19, 1918, the number 
of registrants to June 20th, inclusive, 
was 1461, and the number of positions 
filled, 237. The number of registrants 
in the men’s department, officially 
opened June ist, including June 20th, 
was 224, and the number of positions 
filled, 53. 
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Once an 
Illinois Life 
Man 
Always an 
Hllinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COM PANY COM PANY 


WANTS GOOD MEN. WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 





A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 
Dec. ane. «--$ 104,307 $ 889,073 Income Issued 
§ wae 274,290 6,619,653 Po i, 1,744,102 ae 
Ro 4 39,503,485 898-1907.... 10,551,857 bey 9235 
ist? ... 14,008,422 115,099,897 1908-1917. - 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


sails to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 
































a rah me lk «cided 140,05 6409 $ 16,560,439.04 
Ree neh Sa lod inte acu eweate 14,343,626.28 
NE RNIN ons 5505s on isis c scdsicia ws diemars 2,216,812.76 
ee ee ee 131,790,562.00 


Payments to Policyholders since organization 19,612,616.08 
Is paying its Policyholders nearly $1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 














Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 








LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 
a Now is the time to secure good territory in the state 
of Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


A. I. MORRISSETT, Vice-President and General Manager DAYTON, OHIO 


e 
Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 











Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 








HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, a which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 


W. A. R. BRUEHL & SONS, General Managers HOYT be? , Gan ee, One Ganeest ee 


Central and Southern Ohio and Northern aw 
Rooms 601-606 The Fourth National Bank Building 229-232 oo. = Building 
CLEVELAND, OH 


CINCINNATI, OHIO 








J.O. LAUGMAN, President: B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 


Capital $100,000.00 © Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 

















“SAFE AS A GOVERNMENT BOND” 


(©) The OHIO STATE LIFE 





LIFE, HEALTH, ACCIDENT s*o MONTHLY INCOME INSURANCE. 


cide LATEST POLICIES AND AGENCY CONTRACT Sai): 07:\He; 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 











OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS ° 
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WILL PUT NEW PLAN 
IN EFFECT SEPT. 1 


Compensation Bureau Announces 
the Use of Experience Formula 
in All States 


CHIEF FEATURES GIVEN 


Some of the Differences Between the 
Old Method and Later One 
Are Shown 


NEW YORK, July 3—The new ex- 
perience rating plan adopted by the 
National Workmen’s Compensation 
Service Bureau for New York will be 
known hereafter as Plan D. This has 
been adopted and will become effective 
in the states under the supervision of 





EXTRA SECTION 
INTERESTING 


One article especially and all 
generally in the “lowa Agents 
Number,” which appears with this 
issue of The National Under- 
writer, will be found interesting 
by casualty men. This section of 
the apper, Part IV, is worthy of 
attention. 











the bureau, Sept. 1. The old experi- 
ence rating plan was called in ques- 
tion by the New York department and 
it suggested that experience rating be 
subjected to a fundamental analysis and 
that a theory be formulated which 
would reduce the entire subject to more 
definite terms. The New York depart- 
ment has now approved the plan and 
it will be substituted for the one in use. 


Class and Risk Experience 


The bureau says that the problem of 
experience rating is to determine the 
relative rate of class experience and risk 
experience. The effect of individual 
risk experience is based largely on the 
payroll exposure. Where there is a 
large exposure the risk might be ap- 
proximately- rated on its own experi- 
ence. Where the exposure is small the 
risk’s own experience is inconclusive. 
In this case the underwriter is thrown 
back almost entirely on the class expe- 
rience. A large exposure and a large 
manual rate both tend to increase the 
relative importance of the risk expe- 
rience. The manual rate is an average 
rate. It is assumed to correctly express 
the true hazard of the class. In the 
case of the classification “Structural 
Steel Erecting,’ for example, there is 
an enormous range from the good risk 
to the bad risk. On the other hand, 
there are _ classifications such as 
“Watch-making,” which are thoroughly 
standardized. Here the range or varia- 
tion is narrower. The influence of a 


large exposure and a large manual rate 
is to increase the relative importance 


$3.00 per haere 15 Cents a — 











SOME COMPENSATION SUGGESTIONS 








(CONTINUED ON PAGE 6) 


OINTERS for local agents: on 
P compensation insurance were many 

in the address of R. L. Dutton, 
resident manager of the Fidelity & 
Casualty at St. Louis before the Iowa 
Association of Insurance Agents at 
Keokuk last week. He brought out 
many facts, not the least of which is 
that there is much compensation that 
can still be picked up without taking it 
away from other companies. He said 
in part: 


I assume the insurance agent is 
chiefly interested in the benefits which 
may be derived from a purely financial 
point of view and is, therefore, mostly 
interested in the question as to how he 
can place on the books of his company 
the greatest volume, and I want to say 
that this is only possible through at 
least a limited mastery of the entire 
subject, as the agent that is posted can 
invariably overcome all competitive 
obstacles and make it possible to write 
insurance at adequate rates regardless 
of competitive conditions. The agent 
that is not prepared to put up an intel- 
ligent fight must expect to lose his busi- 
ness to the mutuals and reciprocals, or 
to agents of stock companies who are 
better informed. 


ALMOST every day I learn of cer- 
tain employers who have not yet 
qualified, and frequently hear of as- 
sured and prospective assured who are 
laboring under the impression the com- 
pensation law was placed on the statute 
books for the sole enrichment of in- 
surance companies and agents. Other 
employers have formed the impression 
the compensation law was created for 
the sole benefit of the honest workman. 
However, if employers could only ap- 
preciate the tremendous waste prior to 
the enactment of the new law, I hon- 
estly believe that every one of them 
would regard the compensation law as 
a godsend. Formerly, under the old 
common law, when damage suits were 
necessary in order to collect neheeiy 


from the employer, there were but few 
recoveries and enormous waste through 
litigation. While it is true a few large 
recoveries were made, on the other 
hand, thousands of cases were dis- 
missed by the judge, other thousands 
went to the jury and no legal liability 
could be shown. This all resulted in 
constantly increasing bitterness be- 
tween the employes and the employers, 
tending to make employes socialists, 
thus affecting the employers very seri- 
ously. 

The average claim today is two and a 
half to three times the amount formerly 
paid under the old employers’ liability 
policies. The employer should appre- 
ciate the fact a workmen’s compensa- 
tion law bring’s about average justice, 
and in lieu of only a few big recoveries, 
a small amount is spread over all cases. 
Hence, it is much more efficient and 
effective and leads to contentment. 
This is information that should be car- 
ried home to every employer. 


| WISH to call your attention to a few 
of the abuses which insurance com- 
panies and their adjusters are called 
upon to face many times every day. 

First, the question of 
Abuses medical expenses. A 
large majority of the 
policyholders, and I am sorry to say, 
a large majority of agents have formed 
the opinion that simply because the 
compensation law calls upon the insur- 
ance company to pay reasonable med- 
ical expenses during the first four 
weeks of disability, it is the duty of the 
insurer to pay the doctor’s bill regard- 
less of the fairness or unfairness of the 
charges. I want to remind you we 
are not compelled or called upon to 
pay anything except reasonable charges, 
and it is to the direct benefit of the 
employer and the agent to see that the 
medical expense is reasonable; other- 
wise, it increases the loss and adds to 
the premium. The policyholders, one 
and all, must eventually pay exorbitant 

(CONTINUED ON PAGE 6) 





“In all my experience in enbenal during part 


of which I placed all the insurance for a big 
Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
wad ever be a booster for your Company.” 


Industrial Insurance, written. 











—From a letter written by a satisfied policy holder. 


An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, Health and a complete line of 








General Accident 


Fire and Life 


Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 


W. F. MOORE COMMENTS 
ON GLASS PROBLEMS 


Head of Companies Rating Bureau 
Gives Views on Present- 
day Conditions 


SEES FURTHER INCREASES 


Present Shortage of Plate Glass At- 
tributed to Difficulties of Manu- 
facturers in Obtaining Materials 


Since 1915 the price of plate glass 
has advanced over 220 percent. During 
the same period plate glass insurance 
rates have been advanced on the aver- 
age only about 35 percent. 
tremely difficult 
broken glass. 


It is an ex- 
matter to replace 
From present indica- 
tions it is safe to predict that it will 
become more difficult. 


No man in the country is more 


familiar with the plate glass situation 
than W. F. Moore of New York, rater 
for the plate glass companies. Mr. 
Moore is not only in close touch with 


the plate glass insurance companies, 
but is also familiar with the production 
end of the business. He has just re- 
turned to New York from a trip 
through the middle west. On this trip 
he visited the heads of a number of 
plate glass manufacturing companies, 
and is able to view things from their 
standpoint as well as that of the in- 
surance companies. 


Predicts Further Increase 


In Mr. Moore’s opinion, the price of 
glass will mount above the figures now 
being quoted. Large. plates will be- 
come increasingly difficult to secure, 
and unless there is a radical change, 
the tendency of which would be to re- 
lieve plate glass manufacturing condi- 
tions, large lights of glass will be 
impossible to obtain. 

Mr. Moore does not believe that the 
plate glass manufacturers are profiteer- 
ing. He understands their problems, 
and says that the manufacturers on 
the whole are doing all they can to 
supply plate glass at reasonable rates. 


Production Has Been Curbed 


Contrary to the belief generally held, 
Mr. Moore says that the government 
has not curtailed the production of 
plate glass. The production of window 
glass has been reduced by government 
order 50 percent, but as yet no ruling 
affecting plate glass has come from 
Washington. The production of plate 
glass has not been ruled as non-essen- 
tial, and in Mr. Moore’s opinion will 
not be 


Plight of Manufacturers 


The present unprecedented practices 
prevailing in the plate glass market are 
largely the result, Mr. Moore says, of 
the difficulties encountered by the 
manufacturers in securing coal, labor, 





General Building Philadelphia 


CASUALTY AND SURETY SECTION 


(CONTINUED ON PAGE 3) 





2 CASUALTY 


THE NATIONAL 


UNDERWRITER July 4, 1918 








COMPENSATION NEWS 


STATUTE LIMITATION NO BAR 





Important Ruling Is Made by the 
'  §tate Board of Pennsylvania in 
Recent Case 


HARRISBURG, PA., July 2.—That 
the statute of limitation does not con- 
stitute an effective bar to resumption of 
workmen’s compensation in cases 
where payments have been stopped 
without authority of law is indicated 
in the action of the state compensation 
board in ordering the defendant in 
O’Brien vs. Charters Grocery Company, 
an Allegheny case involving an eye in- 
jury to a boy, to give compensation for 
125 weeks. It was shown payments had 
ceased after three weeks and the claim- 
ant almost a year later asked for re- 
newal on the ground that the disability 
from the injury had increased, but the 
defendant made the plea that it should 
be exempt from further payments, be- 
cause so long a time had elapsed since 
the last one the demand was barred by 
the statute of limitation. 


No Formal Action Taken 


At a meeting of the National Work- 
men’s Compensation Service Bureau, held 
in New York last week, to consider the 
question raised by the resignation of the 
Travelers, it was decided to leave the 
matter in the hands of the welfare com- 
mittee. Pending further consideration, 
formal action on the resignation will be 
held in abeyance. 


Revision Submitted to Committee 


NEW YORK, July 3.—At a conference 
of companies writing workmen’s com- 
pensation a report of the grievance com- 
mittee appointed at the previous meeting 
to consider the proposed revision of the 
policy contract for this class of business 
was submitted. This embodied a draft of 
a proposed policy contract to substitute 
the form now in use and embodying the 
important new features of the policy be- 
fore the previous contract with several 
suggestions, one being from Vice-Presi- 
dent Walter G. Cowles, of the Travelers. 


Claim Association Dates 


The annual meeting of the Interna- 
tional Claim Association will be held in 
Chicago, Aug. 26, 27 and 28. These days 
are Monday, Tuesday and Wednesday. 
The Health & Accident Underwriters 
Conference will meet the same week on 
Chicago. 





Roscoe Continues With Iowa Bonding 


Maurice J. Roscoe & Co. of Minne- 
apolis continues to represent the Iowa 
Bonding & Casualty in Minnesota for 
bonding lines. They are not affected by 
the recent appointment of A. J. Schunk, 
who was recently appointed northwest 
manager for the Iowa Bonding, except 
that they will hereafter report to the 
branch office instead of direct. Roscoe 
& Co. represent the United States Cas- 
ualty for compensation, public liability 
and other lines. : 





Chicago Bonding’s Increase 


During the first six months of this 
year the Chicago Bonding & Surety 
wrote $500,900 of premiums. This is an 
increase of about 50 percent over the 
volume of business done in the same 
period last year. Roughly divided, the 
business consists of $150,000 of fidelity 
and surety, $200,000 of automobile and 
liability, and the remaining $150,000 of 
miscellaneous casualty lines. 





Shoe With Shipping Board 


BOSTON, July 1—W. B. Shoe, chief in- 
spector of the Massachusetts Rating and 
Inspection Bureau, has resigned to be- 
come district safety engineer with the 
United States Shipping Board, with head- 
quarters in New York City. He will be 
succeeded by Francis J. Fenton. Arthur 
S. Cowlin, assistant chief rater with the 
bureau, is also leaving to enter service 
in the medical department of the army. 
Nine members of the bureau have so far 
entered government service since the be- 
ginning of the war. 





The examination of the Iowa State 
Live Stock by the Iowa department dis- 
closed the fact that the company is im- 
paired $39,544. The capital has been 
reduced from $200,000 to $100,000, the 
difference being added to surplus. 





WITH ACCIDENT MEN 
HAS FULL PROTECTION FORM 


Columbia Life of Fremont, Neb., 
Has Gotten Out a New Omnibus 
Coverage Policy 


The Columbia Life, a mutual com- 
pany of Fremont, Neb., writing life, 
health and accident has issued its com- 
plete protection policy. It has some 
rather remarkable features. For one 
premium it pays the following benefits: 

1. At the rate of $45 per month of thirty 
days, while confined to the house or hos- 
pital under the care and treatment of a 
legally qualified physician or surgeon for 
one week or more, but not to exceed 24 
months for any cause of such confinement 
arising or existing at one time. 2. At the 
rate of $18 per month of 30 days, after 
house or hospital confinement, during con- 
valescence, while under the care and treat- 
ment of a legally qualified physician or 
surgeon for one week or more, provided 
the insured is unable to perform at least 
two-fifths of any gainful occupation or 
employment, but not to exceed 24 months 
for both house or hospital confinement and 
convalescence, for any cause of claim 
arising or existing at one time. 3. $90 for 
each finger or thumb actually severed at 
or above the first joint. 4. $600 for the 
actual severance at or above the wrist or 
ankle of one hand or one foot, or for the 
complete and irrecoverable loss of the en- 
tire sight of one eye. 5. $1,200 for the 
actual severance at or above the wrist or 
ankle of both hands or both feet or one 
hand and one foot and for the complete 
and irrecoverable loss of the entire sight 
of both eyes. 6. $1,200 for accidental 
death. 7. $2,400 double accidental death 
benefit for travel and lightning accident. 
8. $300 funeral benefit for death other 
than accidental. 9. In the event the in- 
sured is confined to the house or hospital 
for less than one week, or is under the 
care and treatment of a legally qualified 
physician or surgeon for less than one 
week, the company will pay the fees 
charged by such physician and surgeon, 
not exceeding in all the amount of one 
week’s benefit. 10. Children’s insurance: 
In the event a child of the insured, living 
at such time in his home, wholly de- 
pendent upon him for support, shall sus- 
tain bodily injury caused solely and inde- 
rendently of all other causes by violent 
external and accidental means, which shall 
immediately, or within 90 days thereafter 
cause death, or the actual severance at 
or above the wrist or ankle of both hands 
or both feet, or one hand and one foot, or 
cause the complete and irrecoverable loss 
of the entire sight of both eyes, such 
child at. the time being over the age of 
one year and under the age 15 years, bene- 
fits will be paid ranging from $30 at age 
one to $135 at age 15. 11. Freezing, quar- 
antine, sunstroke, etc., where the insured 
is sick is governed under one and two. 
If the assured be quarantined by legal au- 
thority of the laws of the state and un- 
der the regulations of the state board of 
health, and shall thereby be detained from 
following any gainful occupation, such de- 
tention shall be considered as house or 
hospital confinement as provided under 
paragraph 1. 12. Identification and finan- 
cial aid when away from home: If the 
insured, by reason of accidental injury or 
sickness when away from home, shall be- 
come physically unable to communicate 
with friends, this company will, upon be- 
ing advised of the nature and extent of 
the injury or sickness, and the number of 
this policy, transmit such information to 
such relatives or friends as may be known 
to it, and will advance money necessary 
for any expense to put the insured in 
eare of relatives or a hospital, not to ex- 

ceed $100. 









AMERICAN BONDING 
AND 
CASUALTY COMPANY 
SIOUX CITY 


=a 
BONDS |INSURANCE 
Write For Agency to A. G. OGLE, Vice President and General Manager. 


ggressive Management 
roaaPolicies 
nservative Underwriting 
Onsistent Serviee 


Capital $ 500,000.00 
Deposited in Securities with 
lowa [nsurance Department 














The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY - Northwestern Managers, 328-386 Security Bank Bidg., Minneapo 
RAYMOND & RAYMOND - - -_ General Agents, Southern Michigan ournal Bldg., Detrolt 
ALFRED PAULL & SON - - _ - General Agents, West Virginia, Board of Trade Bldg.. bi 
HUGG General Agents, Northeastern Ohio, Superior Avenue, N.W., Clevelan 
HOWARD FERRIS, JR., - General Agent, Southern Ohio, 1310 ist National Bank Bldg., Cincinnati 
KING, McCUNE & McKENZIE - -  - Res. Agents, N. W. Ohio, 309 Cincinnati Bldg., Lima. 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Tol edo, O 
Casualty Company 


HOOS I E Indianapolis, Indiana 


Gives a LIBERTY BOND to every successful agent. An interesting proposition 
for live salesmen. Write us today for full information. 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a a. 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 
INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building DES MOINES, IOWA 
First and hangs eee Pes A business and | ogame men upon 


























For Better Bookkeeping 
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“ASK YOUR STATIONER " 




















OKLAHOMA LIVE STOCK 


INSURANCE COMPANY =: :: 


Licensed by the Oklahoma Insurance Department 


q We are now ready to receive applications for agencies. An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 
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IN THE SURETY FIELD 
NOW AWAITING NEW RATES 


Companies Are Preparing to Take Care 
of the New Freight Charge 
Bonds 


Surety rates on the new freight 
charge bonds that will be written after 
Aug. 1, have not been promulgated. 
There is a difference of opinion among 
surety men as to what the rates will 
be. The bond is purely a financial guar- 
antee that the shipper will pay freight 
bills within 48 hours after shipment has 
been made or received. In other words, 
the government will not allow any ex- 
tended credit like the railroad compa- 
nies did in the past. The various 
surety companies are making arrange- 
ments to take care of this business as 
there will no doubt be plenty of it. 

Large concerns will take out bonds 
as a matter of convenience. The rate 
on present freight bonds is $10. Some 
of the surety men think that the rate 
on the new bond will run about $5. The 
business will be desirable where the 
shipper is financially responsible, but in 
the underwriting there will naturally 
have to be much selection and rejection. 





Patterned After Fire Offices 


NEW YORK, July 2.—The pool pro- 
posed by burglary companies for taking 
care of excess business, if formed, will be 
patterned somewhat along the lines fol- 
lowed by the fire offices for handling their 
surplus offerings, the operating of which 
has proved very satisfactory. Casualty 
underwriters have been in conference 
with the fire men regarding the matter, 
and have secured a number of helpful sug- 
gestions. The carrying capacity of the 
burglary offices has been considerably re- 
duced through lack of reinsurance facili- 
ties. The suggested formation of a pooling 
arrangement is largely the outgrowth of 
that condition. 


Resigns as Chairman 


Samuel B. Brewster, of the American 
Surety, has resigned as chairman of the 
committee appointed by the Burglary Un- 
derwriters Association to investigate 
agencies and commissions in Chicago. J. 
A. Kenney, of the National Surety, suc- 
ceeds him as chairman. 


Enters Several States 


The Employers Indemnity of Kansas 
City, Mo., has recently entered Washing- 
ton, Oregon, Oklahoma, Nebraska and 
Tennessee. L. Martin, previously at 
Little Rock, Ark,, has been made manager 
of the accident business for Arkansas and 
Tennessee, and has opened headquarters 
at Memphis. 


Casualty Notes 


The Delaware Surety Company has 
been elected a member of the Surety 
Association of America. 


The Kansas Central Indemnity of 
Hutchinson, Kan., has entered Oklahoma 
and Texas and is organizing these states 
into district agencies. 


The American Indemnity of Galveston 
has amended its charter so as to write 
marine business, including all the perils 
and hazards of war. Its permit has been 
changed accordingly. ,The American In- 
demnity now writes practically every line 
of casualty insurance. 

Frederic R. Shepherd, who has been 
for many years superintendent of the 
New York City burglary insurance de- 
partment of the London Guarantee, has 
resigned to become special representa- 
tive of the burglary insurance and bank 
bond departments of the United States 
Fidelity & Guaranty. 


The American Bonding & Casualty, 
which last week reinsured the south- 
ern California business of the Southern 
Surety, has now reinsured the latter’s 
lines in northern California also, with 
be exception of compensation. The 

American Bonding gets approximately 
$100,000 in premiums as a result of 
the two deals. 


United States Manager Frederick Rich- 
ardson announces that a woman’s de- 
partment is being established in the in- 
dustrial branch of the General Accident 
with the purpose of training women 
agents to facilitate the obtaining of the 
protection and benefits of health and ac- 
cident Insurance by the large number 
of women wage earners, who are taking 
the place of male workers incidental to 
war conditions. 
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Live Agents Can Secure 


Liberal Contra cts 
WRITE US 


ELMER H. DEARTH ‘ 5 


l Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 
Up-to-Date Policies 


; President 
































W. F. MOORE COMMENTS 
ON GLASS PROBLEMS 


glass sand, soda ash, and other ma- 
terials needed in the manufacture of 
this product. Some plants have been 
forced to shut down temporarily be- 
cause of the inability to secure coal. 
Others are able to get coal but cannot 
get sand. In another instance, some 
other element essential to the com- 
pleted product is unobtainable. The 
congested freight condition has been a 
contributing factor. Cars of coal and 
sand are side tracked for war material, 
and in this manner, while the govern- 
ment has not directly ordered a reduc- 
tion in the output of plate glass, the 
conditions described have resulted in a 
very material curbing of the output. 


How Glass Is Made 


The scarcity of large plates, Mr. 
Moore attributes to the unskilled labor, 
which plate glass manufacturers are 
now forced to employ. In the manu- 
facturing process all plate glass is 
originally produced in large plates. 
After being properly mixed, the putty 
like mass, which is to become highly 
polished ‘plate glass, is poured onto 
a large table and gradually polished 
down to the proper thickness. In 
polishing the glass, the defects begin 
to show up. If they are of such a 
nature that they can be eradicated the 
glass is finally produced as one large 
plate. If, however, the defects are vital, 
the glass is cut up into smaller sec- 
tions. 

Under present conditions it has be- 
come almost an impossibility to produce 
a perfect large plate. Nearly every 
light of glass as it comes from the plate 
glass crucible, contains one or more de- 
fects. Plate glass manufacturers predict 
that it will before long become the ex- 


ception rather than a rule to produce 


a perfect large light of glass. 

Knowing this the companies will after 
July 1 insure large plates only with the 
proviso that, in the event of breakage, 
the plates may be replaced with two 
smaller plates or paid for on the basis of 
two smaller plates. In other words, no 
plate glass company proposes after that 
date to assume responsibility for replac- 
ing the larger plates. 


Should Enlighten Assured 


It would be an excellent thing for the 
agent to make some sort of explanation 
of the situation as outlined above to 
the assured in announcing a rate in- 
crease. It is not sufficient to say to the 
assured that the rate has been advanced 
because plate glass is scarce and diffi- 
cult to obtain. It is only necessary to 
point out the fact that the price of glass 
has advanced over 220 percent—as high 
as 250 per cent in some localities—and 
then place along side this figure the 35 
per cent advance in rates that the com- 
panies have made. The comparison 
makes the complaining assureds posi- 
tion rather inconsistent. 


Up to Manufacturers 


Mr. Moore believes that the whole 
problem is simply the ability to manu- 
facture. He does not believe that an 
attempt at a revision of the rate sched- 
ule will come at all near solving the 
problem. The allowing of credit for 
protective devices such as bars in front 
of windows at night, or a long bracing 
bar, such as is used on larger plates 
voluntarily by many assureds, should be 
considered. Such devices, he says, when 
used by the assured is an admission up- 
on their part that the risk is a hazardous 
one and it would, therefore, be folly to 
allow credit for them. 

















The Republic Casualty Co. 


’ PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 






















AMERICAN INDEMNITY COMPANY 


Galveston, Texas 
Summary of Statement of December 31, 1917, as Made to the Commissioner of Banking and Insurance for the 
8 


Home Office: 


tate of Texas, 





ASSETS LIABILITIES 
Mortgage Loans..........c.ccccccccccccces $ 626,284.45 | Reserve for Losses...........seeeeeeeseeee 
Bonds & giocke, market value........-++0+ 545,399.99 | Reserve for unearned Premiums pro sata. 
Bank & Trust Company, “Deposits at Interest 44,750.00 | Reserve for Commission and Brokerage.. 
Cash at Bank and in 39,657.18 | Reserve for TaxeS...........ccccscccccees 
Premiums in Course of MOatisction under 90 Reserve—Voluntary and Contingent 
B GUC. .ccccccccccccccccccvccs 1-2 eo nmaess. 
ASSETS... eeeeeeees . 9,998. apital pa Cash... 
—_— —————— | Surplus over all Liabilities.......... 
$1,393,721.81 
OFFICERS 
SEALY HUTCHINGS, President. L. A. ADOUE, Vice-Pres' 


GEO. SEALY, Secretary. 
We write the following lines: 
General and Elevator Liability. 
(31) States. 


ident. 
J. F. SEINSHEIMER, General Manager. 
Automobile—Fire, Theft, Liability, Property Damago and Collision. 
Plate Glass, Burglary and Fidelity and Surety Bonds. in 





. 
eeeeee 


Licensed 














500,000.00 
260,269.94 


$1,393,721.81 


Public, 
thirty-one 












Macon - 


POLICY HOLDERS 


ADMITTED ASSETS.. 
SURPLUS & RESERVES TO 


PREMIUMS WRITTEN in 1917.. 


Georgia 


GEORGIA CASUALTY COMPANY 


ECE CECE $1 874,232.97 


aegdaseans 1,688,506.87 


1,941,876.26 


Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 


































INSURANCE 
COMPANY 


HARTFORD, 








THE TRAVELERS 


INDEMNITY 


COMPANY 


CONNECTICUT 


WRITE THE GREATESI VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 

CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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ACCIDENT REFORMS — 
ARE NOW ADVOCATED 


Committee Makes Report Recom- 
mending Elimination of 
Some of the Frills 


SUGGEST FOUR POLICIES 


Companies Are Asked as to Their 
Sentiment on a Number of 
Important Subjects 


NEW YORK, July 3.—The officials 
of accident companies that have been 
working under the auspices of the Bu- 
reau of Personal Accident & Health 
Underwriters, have made a report on 
revised accident and health policies, 
submitting four forms, one accident and 
three health, which have been approved 
unanimously by the thirteen companies 
represented by executive officers at a 
meeting in this city June 6 

The committee States that it will be 
necessary to prepare additional policy 
forms along the lines of these policies 
corresponding with the various forms 
now in use, such as accident and health 


disability policy, accident indemnity 
only and accident death and dismem- 
berment. These four policies are being 


submitted to all companies writing 
health and accident business and plans 
are being worked out to get Canadian 
companies to co-operate. 

Position of the Companies 

The position of the companies is 
asked on the following: 

Nill you adopt the policy forms 
as ‘recommended by the committee for 
the transaction of all new commercial 
accident and health business? 

2. Will you put them into effect upon 
the date selected and recommended by 
the committee, and will you suggest a 
date for their becoming effective (Oct. 
1, 1918, is suggested by the committee 
tentatively, subject to general accept- 
ance)? 

3. Will you adopt and make effective 
upon your new commercial accident and 
health business on and after the date 
selected for these changes, the follow- 
ing recommendations which have been 
adopted by the committee of fifteen and 
embodied in these policies? 


Recommendations Made 


1. Accident insurance shall be sold 
on the basis of $1,000 principal sum, with 
$5 weekly indemnity, constituting a unit 
of insurance, and any excess of either 
the principal sum or weekly indemnity 
shall require a proportionate additional 
premium above the premium charged for 
the level insurance of $1,000 and $5. 
This carries with it the discontinuance 
of any fully accumulated policies or the 
assumption of accrued accumulations 
without the payment of an adequate ad- 
ditional premium. 

2. Accumulations shall be limited to 
10 percent of the principal sum annually, 
maximum limit 50 percent, and no accu- 
mulations of weekly indemnity allowed. 

3. The “Double Indemnity” clause of 
policies to be limited to the coverage pro- 
vided by Part IV of the enclosed accident 
policy. This carries with it the elimina- 
tion of any triple, quadruple or other 
similar indemnities. 

4. The so-called fixed indemnities to 
be restricted to loss of life, two hands, 
two feet, one hand and one foot, one 
hand or one foot, one or both eyes, with 
limits for such payments as stated in 
Part I of the enclosed accident policy. 

5. Indemnity for partial disability to 
be limited to 40 percent of thé amount 
payable for total disability with a time 
limit of twenty-six weeks. 





6. Hospital indemnities to be limited 
to the coverage granted by Part VI of 
the enclosed accident policy. 

7. Beneficiaries’ and children’s insur- 
ance to be eliminated in every form, 
either as incorporated in policies or as 
now sold as limited beneficiaries’ poli- 
cies in standard provisions states. 


Health Insurance 


8. Health policies are not to provide 
indemnity for partial disability. 

9. Hospital indemnities to be limited 
to one-half the amount payable for total 
disability with a limit of ten weeks. 

10. Health policies not to provide for 
medical or surgical fees in cases where 
no disability already exists which would 
create liability for weekly indemnity. 

11. All health policies to contain a 
clause exempting coverage during the 
first fifteen days from date of issue. 

Your attention is especially directed 
to the fact that the conclusion embodied 
in this letter and incorporated in the 
accompanying policies have been reached 
by representatives of companies having 
a relatively small volume of business as 
well as by representatives of companies 
having a large volume of business and 
the problems involved have been care- 
fully studied from every angle. 


Will Improve Conditions 


The proposed reforms are designed to 
improve the existing conditions, not so 
much for the immediate present as for 
the future. Your committee believes that 
an increase in premium charges upon 
policy forms now extant would afford 
only temporary relief from the burdens 
which have been created by prevailing 
war conditions, and that the adoption ef 
these revised policy forms, while the im- 
provement will not be in evidence so 
soon, will nevertheless be a permanent 
improvement and it will not be so very 
long before a very substantial percentage 
of the business of the companies will be 
written upon these improved forms. 


Companies on the Committee 


The companies constituting the com- 
mittee are: 

Aetna Life, Columbian National Life, 
Connecticut General Life, Continental 
Casualty, Fidelity & Casualty, Globe In- 
demnity, Maryland Assurance, Metropoli- 
tan Casualty, Pacific Mutual Life, Ocean 
Accident, Royal Indemnity, Standard Ac- 
cident, Travelers, United States Fidelity 
& Guaranty. 








Underwriting Fidelity 
Bonds on Older Men 











“It is rather difficult,” said a fidelity 
bond man the other day, “to formulate 
a definite set of rules for underwriting 
fidelity bonds. There are, of course, 
certain fixed principles to be followed, 
but no set rules can be adhered to in 
passing on the business.” 


An interesting ‘change is taking place 
in the fidelity bond field that has not 
been paralleled, so far as I can recollect 
The draft and enlistments have taken 
thousands of young men from various 
positions where they handle currency 


daily. These men have been replaced 
by draft-exempt men in some cases, 
but usually by men above the draft 
limit. 


x oe. oe 

It has always been regarded by fidel- 
ity bond men as more or less of a truth, 
that men about the age of 40 are the 
most desirable fidelity bond risks. This 
opinion is based on the fact that by the 
time a man reaches 40 he is fairly well 
set in his habits, and it i8 reasonable to 
assume that if he has been honest up to 
that time he will continue to be. His 
habits of iife are well formed, and he 
has had sufficient experience to make 
him more reliable and responsible than 
the younger man. On the other hand, 
it has been said that when a man reaches 
the age of 40, he is either making good 
or is not likely to ever occupy a position 
of very great importance. Fidelity un- 
derwriters have thought that this must 
be given serious consideration. A man 
handling large amounts of currency and 
realizing that he is doomed to fill a 
mediocre position for the remainder of 
his life, is likely to be strongly tempted, 
and thus older men occupying minor 
positions, but able to handle a firm’s 
currency, are not regarded as particu- 
larly desirable. Now, however, mercan- 
tile concerns are forced to fill the posi- 
tions vacated by the young men with 
older men who have been more or less 
unsuccessful. 

ak Sky 

A man of mature years, if he were 
successful, would not accept a position 
as teller or fill a berth of minor im- 
portance in a bank or a merchantile 
establishment. But, what has always 


been regarded as one of the cardinal 
principles of fidelity bond underwriting 
has almost been eliminated by this con 
dition. Times have so changed within 
the last two years that we give very 
little consideration as to the age in 
underwriting fidelity bond business. In- 
stead, the greater stress is laid upon 
past experience and the degree of suc- 
cess attained in business life. The old 
rule that the men above 40 are the best 
fidelity bond risks has practically been 
wiped off the slate. 





Robert Swanson of the burglary de- 
partment of the London Guarantee & 
Accident in New York City, has resigned 
to join the United States Fidelity & 
Guaranty. He will be assistant superin- 
tendent of the burglary department in 
the New York branch. 


Are You a Mason? 














The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








C. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 








FIDELITY 
BURGLARY 








THE ENTIRE BUSINESS 


OF THE 


NEBRASKA BANKERS ASSOCIATION 


DEPOSITORY | ts written 


‘| BY THE 


“LION” 


LION BONDING & SURETY CO. 


‘HOME OFFICES, OMAHA, NEBRASKA 


CAPITAL BEING INCREASED TO $1,000,000 


Agents Wanted 





We don’t want much 
—just the Lion’s share 


IS THERE ANY BETTER EVIDENCE OF THE STABILITY O+ THIS COMPANY? 











BANKERS & FARMERS LOAN & TRUST CO. 





Company 





Now Organizing for the Purpose of 
Forming the Mid-West Live Stock 
Insurance Company and 


The Mid-West Fire Insurance 








All the up-to-date forms of 
Live Stock, Automobile and Fire 


A strong organization of successful 
business men 


Insurance 














332-333 WELLS BUILDING, QUINCY, ILLINOIS 


Can Use Two Good Salesmen 














UNDERWRITING OFFICE 


{611 Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, 


THE BIG 


KANSAS 
COMPANY 


STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


R. G. REYNOLDS, Secretary 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 
by Any Company and Several 
Forms Written by No Other 
Company. 
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Casualty and 


Surety Comment 





a 





SERVICE IN DEMAND 


In no other stage in the history of 
insurance has “service” been in so great 
demand as today. The insurance men 
have the opportunity of stamping indel- 
ibly on the public mind the benefits and 
desirability of their indemnity. There is 
no call for insurance profiteering or ex- 
ploitation. There is a big demand today 
for those things that mean stability and 
permanency. Throughout all this tur- 
moil the world seems upside down, and 
insurance is about the only thing we have 
with us that is demanding conservation 
and permanency. 

Insurance is coming into its own. The 
great lessons that the war is teaching 
are the same that insurance men have 
been proclaiming and preaching for many 
years. Evidently it has taken this stu- 
pendous upheaval to make men _ think 
straight. There is no call now for an 
insurance man to be a bore, to importune 
prospects in season and out, but simply 
to present his proposition in its plain, 
simple light. Today an insurance agent 
can easily convince a prospect that the 
indemnity he is selling is a service giving 
proposition that stands between him and 
disaster, between him and expense, be- 
tween him and loss. There are great 
selling points these days in connection 
with insurance. The agent who possesses 
initiative, force, personality and has the 
real missionary spirit of his calling can 
carry the banner against all adversaries. 
While he is making a living and obtaining 
a competency he is able to contribute 
much to the well being of mankind. 





Many a man has thrown up his hands, 
when a little more effort, a little more 
patience would have conquered. 





SoME men perform a duty as if they 
were paid for doing it and were doubt- 
ful about the pay. 





Live each day so as to shake hands 
with yourself every night. 








New Tack in Getting 
Boiler Business 











When competition for steam boiler 
insurance becomes keen some rather 
competitive arguments are adyanced by 
the rival companies. It was discovered 
the other day that one of the steam 
boiler companies had, in a certain sec- 
tion of the middle west, built up a con- 
siderable reputation in that community 
for its thoroughness in boiler inspec- 
tions. Agents of the company called 
attention to its well organized engi- 
neering department, its scope, and the 
thorough going service it is in a posi- 
tion to render. 

The rival company learned of this 
and immediately decided to make capi- 
tal out of it. In the soliciting of new 
risks where Agent No. 2 found the 
other company in competition he would 
warn the prospect that with the com- 
petitor, having such an elaborate in- 
spection department, it would be very 
likely that the boilers would not pass 
such a large staff of engineers and that 
some defects would be noticed. “Our 


company is very liberal in its attitude 
toward old boilers and does not attach 
so much 


importance to inspections. 


Your boilers are not in very good shape 
and I don’t believe they would be able 
to pass the inspectors of the other com- 
pany,” said the rival. In many in- 
stances this advertisement of lack of 
service, or alleged lack, got the busi- 
ness. 








Personal Glimpses of 
Casualty Men 








Those who know President William 
B. Joyce of the National Surety only as 
the directing head of an unusually 
prosperous business institution, and 
one of the hardest and most successful 
premium seekers that surety circles have 
ever known have no conception of the 
real man, who is something beside an 
underwriter. Running through the 
mental make up of Mr. Joyce, is a 
strong view of sentiment, illustrated 
by his keen appreciation of the touch- 
ing lines of John McRae—“In Fland- 
ers’ Fields.” 

When the little poem first appeared 
President Joyce promptly had it dis- 
played in the advertising pages of the 
New York dailies to insure the verses 
that broad circulation their merit justi- 
field. Every move looking to the bet- 
terment of his fellows finds in Mr. 
Joyce a strong champion, none the less 
ardent because his support, moral and 
financial, is unostentatiously given. 

The Bankers Accident of Des Moines 
claims that it produced the two largest 
insurance men in captivity at the recent 
twenty-fifth anniversary convention 
held in Des Moines with Vice-President 
Budlong at the throttle. One is Charlie 
Hummell and the other is “Bill” Schulz, 
the former of Des Moines and the lat- 
ter of Nebraska. The two together 
weighed 530 pounds with only five 
pounds between them when they were 
put on the scales. 


J. F. Hallwegan has resigned as gen- 
eral agent of the American Credit In- 
demnity at Chicago. Morris Barnett is 
temporarily in charge of the affairs of 
the Chicago office, pending a perma- 
nent appointment. 

Mr. Hallwegan was one of the 
pioneer general agents for the com- 
pany, represented at Chicago for many 
years, and built up a substantial volume 
of business, 


Vice-President William Hugh Harris 
of the Fidelity & Deposit was stricken 
with appendicitis at his desk the other 
day and was hurried to the Union Pro- 
testants Infirmary in Baltimore, where 
an operation was performed. He is 
now recuperating satisfactorily. 





Changes in the Field 











Beach Made Chicago Manager 


President J. W. Scherr of the Inter- 
Ocean Casualty was in Chicago last 
week and arranged for the new man- 
ager of the Chicago office in the New 
York Life building, Mr. F. J. Beach. 


A. H. Reed and B. Kees 


A. H. Reed, manager of the Chicago 
city office of the monthly payment de- 
partment of the Chicago Bonding, has 
resigned. Mr. Reed has been one of the 
laggest producers of monthly payment 
health and accident business in Chicago. 
He is succeeded by B. Kees, who was 
formerly connected with the Chicago of- 
fice of the company, but has more re- 








cently been stationed at Indianapolis. 








Fidelity and Deposit Company 


of Maryland 


PREEMINENT IN SURETYSHIP 











CLEVELAND REPRESENTATIVES 


Owen, Crowell, Laurenson & Co. 
804 Guardian Building 


“*A company is best judged by the calibre of its agents’”’ 











HIT FOR BIG CLAIM 





SIOUX CITY BUILDING LOSS 





Collapse of Building Takes Heavy Toll 
of Lives—Companies Liable for 
Large Amounts 





SIOUX CITY, IOWA, July 3, 1918.— 
Claim adjusters are flocking here to in- 
vestigate and settle claims arising from 
the most tragic collapse and fire which 
this state has had for many years. Com- 
plications are endless with prominent 
attorneys declaring the city of Sioux 
City is primarily liable for the loss of 
over forty lives and the destruction of 
property $100,000 of property. 

In the collapse and subsequent fire 
here last Saturday of the Oscar Ruff 
company’s store and adjoining build- 
ings, insurance companies receive the 
hardest jolt under workmen’s compen- 
sation since the act went into effect. 
For instance: 


Some of the Cases 


The Globe Indemnity carrying F. X. 
Babue & Sons who were remodeling 
the building, have six death claims. 

The Maryland Casualty Company, 
carrying Phil Landry, a tailor, have six 
death claims, 

The Fidelity & Casualty Co., carry- 
ing Oscar Ruff Co., have five death 
claims. 

The Travelers, carrying the Chain 
Grocery & Meat Co., and Beaumont- 
Braunger Market Co., have probably 
ten or more death claims. 

There are probably a dozen more em- 
ployes more or less seriously injured 
to be taken care of by the above com- 
panies. 

It is understood that neither the 
owner of the buildings, the Massachu- 
setts Realty Co., and the Western Iowa 
Co., carried public liability and the more 
than a score of shoppers who perished 
will offer untold opportunity for rela- 
tives to make claims for damages and 
the liability seems to run back to the 
city. The compensation companies 
will naturally seek reimbursement under 
subrogation rights. 











CHICAGO PLANS GIVEN 


EIGHT PLATE GLASS ZONES 





Rates for Cook County Are Given— 
Rules for Large Plates Are 
Changed for City 


NEW YORK, July 3.—Zoning for 
plate glass rates in Chicago has been 
completed and has resulted in a rate 
for the whole of Cook County of man- 
ual plus fifty, as of July.1 for all new 
business, that is, plates not now in- 
sured, and as of Sept. 1 for renewals. 
There are eight zones and six sub- 
zones in which the rate ranges from 
the Cook .county rate of manual plus 
fifty, with a zone charge of from 5 
percent to 200 percent. 


Rule Changed for Chicago 


The general rule adopted for plate 
glass that any glass of 100 square feet 
superficial area shall be covered by a 
provision in the policy that in the event 
of breakage, the company shall have 
the option of replacing by two plates, 
the combined area of which shall equal 
the broken plate, or pay the assured an 
amount equal to the cost of two such 
plates of equal dimensions, has been 
amended as to Chicago to provide that 
all plates set in Cook County contain- 
ing 100 square feet or more may be in- 
sured with or without the general pro-. 
vision given above as follows: 

With provision, discount of 25 per- 
cent. 

Without provision, added premium to 
25 percent. 

The reason this has been done in 
Cook county and not elsewhere is that 
the manufacture of large plates of glass 
is carried on in close proximity to Chi- 
cago, and stocks of large plates car- 
ried make them more easily obtainable 
in Chicago than elsewhere. 





Fire Protection has just issued a special 
pamphlet on the Dean Schedule Corre- 
spondence Course. Write to 403 Lincoln 
Inn Court, Cincinnati, for it, if you are 
seeking means of increasing your business 





getting knowledge. 
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WILL PUT NEW PLAN 
IN EFFECT SEPT. 1 


(CONTINUED FROM PAGE 1) 
of the risk experience, while the effect 
of a high degree of concentration of the 
risk within the class is to increase the 
relative importance of class experience. 
New Formula Is Given 


The new formula for experience rat- 
ing is as follows 

x=P+z (p—P) 
where 

x==the adjusted premium for the risk. 

P=the average manual or schedule 
premium for the risk. 

p==the premium indicated by the risk’s 
own experience. 

z—=the allowed percentage of the dif- 
ference between the manual or schedule 
and indicated premiums. 

It will be noted that “z” is the factor 
which controls the experience rating of a 
risk. The determination of this factor 
constitutes the central difficulty of the 
problem. The result, however, of a very 
involved mathematical analysis is very 
simple, as follows: 
z—Manual or schedule premium for risk 





Manual or schedule premium for risk + 
constant. 


Points of Comparison 


The bureau has furnished some es- 
sential points of comparison between 
the new plan and the old, in brief as 
follows: 

1. The new plan corresponds to Plan 
“B” as regards the division of the prob- 
lem of experience rating into two parts. 
In each plan the death and permanent 
total disability elements are considered 
independently of the remaining loss ele- 
ments: the premium is divided by proper 
factors, the losses of the risk are sepa- 
rately reported and comparison is made 
in each case of the risk experience with 
the premium computed at manual or 
schedule rates. 

2. In the actual process of experience 
rating the new plan makes use of the 
formula of experience rating developed 
by the actuarial section of the National 
Reference committee, and is, therefore, 
radically different from Plan “B.” The 
formula of experience rating is used 
twice, once for each element of the total 
hazard and the results are combined to 
determine the final experience modifica- 
tion for the entire premium. 

3. The new plan, in case a risk is sub- 
ject to schedule rating, uses the sched- 
ule rate instead of the manual rate as 
the basis for experience rating. The new 
theory on this point is that there is a 
Gefinite system of rating. In this scheme 
the manual comes first; a risk is classi- 
fied and the manual rate is the first ap- 
proximation to the true hazard of the 
risk. The fact that the manual rate is 
an average rate, however, requires the 
determination of a closer approximation 
to the true hazard of the risk. The sched- 
ule rating plan corrects the classification 
of the risk so far as differences in phys- 
ical hazards are concerned. The finish- 
ing touches are then put on by the ex- 
perience rating plan. 


All Operations Brought Together 


4. In the new plan, the definition of 
the term “risk” is such that all the oper- 
ations of an assured in the compensation 
states of the United States are brought 
together for the purpose of determining 
an experience modification. 

5. In the new plan the qualifications 
for experience rating have been changed. 
Payroll qualifications have been elimi- 
nated. The premium qualification has 
been changed so that a premium of $500 
for the 21 months preceding the close 
of the experience period is necessary be- 
fore a risk can be experience rated. 

6. In the new plan the losses of the 
risk are translated into indicated pre- 


miums by the application of the modifi-: 


cation factors. 
Catastrophe Hazard 

7. In the new plan, special considera- 
tion is given to the catastrophe hazard. 
In certain classifications where there is 
a peculiar exposure to catastrophes, a 
part of the premium will be set aside and 
excluded from experience rating alto- 
gether. The remainder of the premium 
will then be compared with the normal 
losses of the risk in the usual manner. 





Fire insurance agents will be interested 
in the pamphlet on “Business Getting 
Knowledge,” just published by Fire Pro- 
tection, 403 Lincoln Inn Court, Cincinnati. 








In all classifications catastrophe losses 
will be subject to individual treatment. 

8. The new plan provides that in case 
it is impossible to secure a complete rec- 
ord of experience, a partial record may 
be used for experience rating purposes, 
provided it covers a consecutive period 
of not less than 21 months terminating 
with the experience for the current policy 
term. 


COMPENSATION SUGGESTIONS 
(CONTINUED FROM PAGE 1) 


charges as it is all reflected in the make- 
up of the premium rate, and these rates 
will be revised from day to day and 
from month to month, just so long as 
this abuse is allowed to continue. Your 
industrial commissioner, A. B. Funk, in 
his own article entitled, “Service Sug- 
gestions,” stated very forcibly in case 
of controversy, bills for medical and 
surgical services in compensation cases 
within the legal period of four weeks 
are subject to the approval of the in- 
dustrial commissioner. This approval 
is only given for sums not greater than 
would have been charged the workman 
himself had he been held for the bill. 
When submitted to his department for 
judgment, great care is exercised in 
an endeavor to deal justly with the 
physician, as well as the employer or in- 
surer; no guessing is done; no arbitrary 
decision is made; and he proposes to 
follow the recognized schedules and in 
most cases to also follow the advice 
of a physician of large experience and 
high standing. Hence, when the insur- 
ance adjuster is brought face to face 
with unreasonable medical bills, there 
is nothing left for him to do except to 
refer the bills to the industrial com- 
missioner and let him decide the 
amount to be allowed. Even after the 
ramen has passed judgment and 
allowed a fair amount to the doctor, we 
frequently find the agent and the as- 
sured are very much out of sorts simply 
because we didn’t pay in full the bill as 
originally rendered. I could show you 
hundreds of cases where doctors have 
itemized their bills, showing they have 
called on the same injured employe 
three, four and five times a day at $3 
per visit, and this frequently in con- 
nection with some very insignificant 
injury, often injuries that never should 
have been referred to a doctor at all. 
The employe could have washed his 
own finger, applied a little iodine, tied 
a rag around it and gone back to work. 
But, when we protest against the pay- 
ment of these exorbitant charges, the 
insurance agent tells us this particular 
doctor is a good customer of his. He 
carries $500 worth of fire insurance and 
pays his premium promptly. When we 
protest to the assured, if the assured is 
operating a garage, we find that the 
doctor is a customer. If he is operat- 
ing a grocery store, we find he is a cus- 
tomer, and so on down the line. Un- 
der the circumstances the employer 
himself was in no position to protest. 
I want to say to you, it is the duty of 
each and all agents to protest and make 
it their business to see bills that are 
submitted are within reason, as this is 
a duty that you owe your policyholders 
as one of the most important means of 
keeping down the premium charge. It 
is also true there are hundreds of con- 
scientious doctors in Iowa, and the in- 
surance companies have no complaint 
to make or quarrel with them. In the 
industrial cities where the medical at- 
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tention has been rendered largely by 
two or three physicians of great ex- 
perience and skill, in industrial work, 
there has been practically no trouble. 
These doctors have recognized the emi- 
nent fairness of the recognized medical 
schedules which the better companies 
follow. Hence, please remember I am 
not insinuating all doctors have been 
unfair. The majority of them have 
been exceptionally fair, but we still 
have hundreds of cases to deal with, 
especially in the smaller towns, where 
the medical charges are most decidedly 
unjust. 


|? IS not uncommon with policyhold- 
ers in small towns to report an in- 
jury to the industrial commissioner and 
neglect to render a similar report to 

the insurance company. 
Delayed Several weeks later a 
Notice great big kick is filed, 
either with the general 
agent, the claim department or the in- 
surance commissioner, intimating the 
insurance company has failed to pay an 
honest claim. After the investigation 
is completed, however, we find this par- 
ticular case was never reported to the 
company. The assured seem to be la- 
boring under the impression the mere 
reporting of the accident to the indus- 
trial commission is all that is necessary, 
and the commissioner in time would re- 
port it to the insurance company. 
Please remember, the commissioner 
does not report to the insurance car- 
riers. It is up to the policyholder to 
report all injury cases direct. This de- 
lay actually occurs on an average of 
two cases out of every ten in connec- 
tion with small town risks and, there- 
fore, leads to a great deal of unneces- 
sary correspondence and labor which 
should be stopped. 


THE agent should always be pre- 
pared for increased rates on compen- 
sation insurance, due to the constantly 
increasing cost. In all foreign coun- 
tries there has been an 
increase each year in the 
cost of such insurance. 
In Great Britain, through 
a period of ten years, the increase in 
cost shows an average of 10 percent 
per annum; some years only 8 percent; 
some years 12 percent. Many theories 
have been advanced for this increase in 
cost, but one theory is just as good as 
another. The most prominent one sug- 
gested by foreign students is the fact 
that the workmen themselves are be- 
coming better educated so far as claim 
making is concerned. They learn their 
rights and are constantly insisting up- 
on more substantial payments. Again, 
the courts are inclined more and more 
to favor the workman and from day to 
day new opinions are handed down, 
dealing with the subject of personal in- 
juries, whereby the companies are 
called upon to make payments which 
they never contemplated. Again, every 
session of the general assembly will 
lead to amendments which bring about 
increased benefits. The first compen- 
sation law was passed in Germany in 
1884. The English law was enacted in 
1896. Today you will find compensa- 
tion laws on the statute books of every 
European country, in Australia, and 
forty states in this Union, and the fed- 
eral government has enacted a compen- 
sation law to take care of federal em- 
ployes. No two laws are alike, all of 
which adds immensely to the cost of 
maintaining the statistical departments. 


ANOTHER: grave mistake made by 

the average agent is brought to 
our attention several times a day in 
connection with. underestimating pay- 


Increased 
Rates 


rolls. The majority of 
Inadequate agents seem to feel any 
Payroll estimate is sufficient so 
Estimates long as it will enable the 


company to write the 
policy within the initial or minimum 
Premium charge. A short time ago a 
very notable case was called to my per- 
sonal attention. A policy was written 
On the basis of a $50 deposit premium 
and shortly after the expiration our 
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payroll auditor called on the assured. 
The assured contended he had no pay- 
roll record as he had operated on a very 
limited scale.. He tried every way pos- 


sible to humbug the auditor into be-’ 


lieving $50 was more than was right- 
fully due the company. However, 
through outside sources we learned this 
contractor had erected one or two very 
large buildings during the policy term 
and have since actually collected $1,800 
additional premium. 

Many a good risk has received a 
black eye on the records of the insur- 
ance company, due solely to the fact 
the payroll was grossly underestimated. 
The number of accidents reported, 
when compared with the limited payroll 
estimate, naturally led the home office 
underwriters to believe the risk was 
substandard, whereas the number of 
accidents, if charged against a full pay- 
roll estimate, would have showy the 
risk to be desirable. Insurance com- 
panies are not in the banking game and 
should not be called upon to bank the 
premium for an assured. Therefore, 
the agent should see the payroll esti- 
mate is at least approximz itely fair, and 
the fullest deposit premium is ‘paid. 
This will lessen your burdens in renew- 
ing the risk and collecting additional 
premiums. 


We all receive many inquiries from 
agents or employers as to whether or 
not a certain class of employment falls 
under the compensation act. You have 
no doubt had this question put to you 
hundreds of times, and how do you 
answer to the question is, what differ- 
in your opinion the particular class of 
employment comes under the law, or 
it does not come under the law? My 
answer to the question is, what differ- 
ence does it make? The employer of 
labor in this state is under two laws. 
Whenever the compensation law does 
not apply, the common law does. The 
common law, as I stated in the first 
place, is much more drastic than the 
compensation law. Hence, what differ- 
ence does it make whether the em- 
ployer is liable or not liable under the 
compensation law so long as he is 
liable under either one of the two laws, 
and there is absolutely no escape. 
Every compensation policy sold by any 
first-class insurance company covers 
both laws. Hence, it is not up to the 
agent or the assured to decide whether 
a particular case comes under the com- 
pensation law. It is up to the adjuster 
to compromise and close it up for fear 
the company will be called upon to 
handle a common law case in the 
courts, which means an immense 
amount of additional expense in the 
way of attorneys’ fees, court costs and 
excessive judgments. 
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ee errr 81,791.51 
CO GI ns cicticnccccccuces 1,104.43 
Accrued Interest .......cccee.e- 3,254.10 
Notes Bearing Interest at 6% .. 162,652.50 
Premiums in Course of Collection 2,058.51 

Total Asset@s. occ cccccccccs $1,397,544.81 
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ECURITY FIRE INSURANCE CO. 


DAVENPORT, IOWA 


= | ERVICE FOR SECURITY FIRE AGENTS 


are q There are many fire insurance companies writing different 

lines of insurance. It is a real service to an agent to rep- 
resent a company that writes some particular line that 
is not written by all companies. Particularly is this true 
if the line is written by only a few companies. 



































One of these lines is farm insurance. There are a hundred 
companies writing automobiles, scores writing war risks 
and explosion insurance, etc., but there are only a few com- 
panies writing farm insurance. 








q Among these farm writing companies is the Security Fire 
Insurance Company of Davenport, Iowa. 








q The Security Fire also writes a general line of mercantile, 
village and city business. 


nil q The Security Fire is well named. It insures security to the 
policyholder and security to the agent. 


q Organized in 1883, it 1s now thirty-five years old. It has 


always given security. Itis giving security today. 


Ky., JAMES W. BOLLINGER, President 
— E. E. SOENKE, Secretary 
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URVEY OF MEETING 


HE Iowa Association of Insurance 
T Aeents during the eleven years of 

its existence, has had its ups and 
downs. This year it seems to be as- 
sured of an “up.” Such enthusiasm and 
such determination as was exhibited at 
the annual meeting of the organization 
at Keokuk last Thursday cannot help 
but carry the organization on to con- 
siderably greater things than it has ever 
accomplished in the past. 

Eugene Walsh of Davenport, the new 
president, has, with his partners in the 
Snider, Walsh & Hynes agency, made 
a record during the past few years on 
the production of business. In fact, 
this is not only one of the most pro- 
gressive, but also one of the most 
profitable local agencies in the country. 
Anyone who heard the sincere remarks 
of acceptance which Mr.. Walsh made 
after his election, knows that he will 
put the same dynamic force, the same 
ability and the same energy into the 
work of the Iowa association that he 
has put into the upbuilding of the 
agency with which he is connected. 
He is the sort of a business man who 
will see that the Iowa association is 
productive of good results, as well as 
progressive in the numerical strength 
of its membership. 

Associated with Mr. Walsh in the 
conduct of the organization this year 
will be Secretary-Treasurer Clancy of 
Des Moines, who, during the past year 
has made the wonderful record of doub- 
ling the association membership with a 
mail campaign. To get members for an 
organization by mail is just about as 
difficult as it is to sell insurance by mail. 
Mail campaigns will prepare the way 
and make easier and more productive 
the work of solicitors for membership, 
the same as they will prepare the way 
and make easier the work of the solici- 
tor for insurance. But such campaigns 
seldom actually bring in big returns of 
themselves. Mr. Clancy’s campaign 
was staged so admirably that it did. 


‘THE work of intensively organizing 
the state will be distributed among 
the vice-presidents. Each one will be 
expected to conduct during the year a 
district meeting at some central point 
in the territory in which he is located. 
They will have the assistance in this 
work of President Walsh and Secre- 
tary Clancy and also the members of 
the executive committee and those who 
will serve as delegates to the national 
convention at Cleveland. 

Mr. Walsh says there are 4,000 local 
agents in Iowa and he feels that the 
Iowa Association should have between 
1,400 and 1,500 of these as members by 
the end of the coming fiscal year. This 
is a stupendous task which he has set 
for himself, but there are factors in the 
situation that will assist him. Among 
these are the vitalizing of insurance 
men, as well as all other Americans by 
the war, the threat toward insurance 
offered by the non-partisan league and 
other Bolsheviki movements and the 
efficiency which the National associa- 
tion is showing under the present ad- 
ministration of President E. M. Allen, 
Executive Committee Chairman Fred J. 
Cox and Secretary-Treasurer Chauncey 
S. S. Miller. This combination of ad- 
vantages and circumstances makes pos- 
sible the attainment of the goal which 
President Walsh has set his eyes upon. 


THE meeting in Keokuk really took 
on the form of an artillery action, 
predictive of the drive that will come 
this year, and that drive is assured of 
success, judging from the 

Officers morale of the officers 
Modest and privates in the army. 
Many annual meetings 
of various organizations take on. the 
aspect of a glorious finales of success- 
ful years.. The past year in the Iowa 
association has been very successful, 


By C. W. Van Beynum 


but the meeting was introspective and 
prospective rather than retrospective. 
The keynote of the meeting was what 
the future holds rather than what the 
past has been. 

It is a great temptation to the offi- 
cers of any organization to review their 
accomplishments, but President Bev- 
erly B. Hobbs and Secretary P. J. 
Clancy resisted such temptation. Both 
are very modest men and they prob- 
ably never were tempted. In fact, it 
probably never occurred to either of 
them to do such a thing. In fact, “Bev” 
Hobbs, successful agent and good scout, 
carries his modesty to the extreme of 
having no photograph of himself and 
refusing to get any. Secretary Clancy 
is another man who glories in work 
rather than in glory. 

The Keokuk meeting was declared by 
many at the close of the session to have 
been the best in the history of the or- 
ganization. The makers of this state- 
ment were flush with enthusiasm over 
the session when they spoke, but the 
enthusiasm was of that permanent 
rather than the temporary sort and 
that very arousing of enthusiasm went 
a long ways toward making the meet- 
ing the best. The program was excel- 
lent, the arrangements well made and 
well executed, and the day ideal. 


THE local committee of agents re- 
served 201 rooms at the Hotel Iowa 
for those that came to the meeting. 
This figure tells the success of the 
meeting from the stand- 
On the point of attendance. The 
Mississippi hotel took good care of 
visitors. 
The conventioners boarded the 
steamer G. W. Hill between 9 and 10 
o’clock in the morning and did not de- 


bark again until six in the evening. 


The “backwheeler” carried them through 
the lock of the second largest dam in 
the world and incidentally the largest 
lock in the world, twice, going up the 
river between Iowa and Illinois in the 
morning and down the river between 
Illinois and Missouri in the afternoon. 
This lock, with a lift of 40 feet, sur- 
passes the famous locks in the Panama 
Canal, which have a lift of but 28% feet. 

When this sight had been seen for 
the first time, the morning session com- 
menced. G. L. Norman, attorney for 
the Iowa State Insurance Company of 
Keokuk, welcomed the guests to the 
meeting. He replaced on the program 
President William Logan, who was 
called out of the city. 


[N HIS address as president, Mr. 
Hobbs asked the organization to con- 
sider two things—one, the preserva- 
tion of the business of agents, who were 
called into the service, for the benefit 
of their dependents during the war and 
for the benefit of those agents on their 
return, and the other with what course 
should be pursued to prevent the fur- 
ther spread of state insurance. The 
result was a resolution calling upon all 
to do all in their power to maintain the 
agencies of fighting agents and sev- 
eral resolutions calling for actions op- 
posing state insurance. 

One of these resolutions recommends 
that all members join the Greater Iowa 
Association. The Greater Iowa Asso- 
ciation is composed of business men, 
who got together at the time of the 
Panama-Pacific. Exposition and raised 
enough money so that Iowa could be 
represented properly, after the legisla- 
ture had refused to appropriate any 
funds. Since then, it has taken up 
other activities that might benefit the 
state, and at present it is engaged in 
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‘than a rival, 


fighting the nonpartisan league. It 
claims to have the best of the argu- 
ment between that socialistic organiza- 
tion and the business men of the coun- 
try at present in the state of Iowa, but 
it recognizes the fact that the battle 
cannot be discontinued now, but must 
be carried on to a conclusive victory. 
This association has two classes of 
membership: A full membership, which 
costs $100, and an associate member- 
ship, which costs $10. 
twice as much as a membership in the 
state and the National association. 
But the Iowa Association of Insur- 
ance Agents recognizes in the Greater 
Iowa Association a valuable ally rather 
and this resolution was 
sponsored by the officers of the or- 
ganization, who invited the assistant 
secretary of the Greater Iowa Associa- 
tion to speak, and was. heartily ap- 
proved by National Secretary Chauncey 
S. S. Miller. When one recalls the atti- 
tude of opposition taken toward the 
insurance federation movement and 
other organized efforts by some of the 


. former officers of the National associa- 


tion and some of the past officers of 
various big associations, not including 
Iowa, this action by the Iowa associa- 
tion was rather refreshing and rather 
inspiring. There are many reasons 
why local agents in Iowa should belong 
to the Iowa Association of Insurance 
Agents, and there are also many rea- 
sons why they should belong to the 
Greater Iowa Association. There are 
positively no good reasons why they 
should not belong to both. Any effort 
to stamp as bigamy, affiliation with 
both would be futile, foolish and un- 
wies. 

H. E. Moss of Davenport, assistant 
secretary of the Greater Iowa Associa- 
tion, gave the history of the nonparti- 
san league, of its organizers and direc- 
tors and of its principles, and showed 
how these principles were diametrically 
opposite to those expressed in the 
Declaration of Independence and the 
Constitution of the United States. He 
tacked on the nonpartisan leaders the 
charge of disloyalty, using for this pur- 
pose quotations from those leaders 
themselves. He also exposed the un- 
holy alliance of the organization with 
the I. W. W. and the unholiness of 
that organization. 


Me: MOSS was formerly an adver- 
tising man, but he is now a real 
orator. He was not the only orator at 
the meeting. Eugene Walsh put over 
a stirring address and 
Real Chauncey S. S. Miller 
Oratory another. A year ago 
probably both of these 
would have gotten up and merely 
talked, but these are stirring times and 
bring out of the men who have it in 
them, exhibitions of that ability to play 
upon the feelings of aman. They were 
just as logical in their arguments as 
they would have been in antebellum 
days, but they embellished their logic, 
and those three addresses put the color 
and the life into the picture of the 
meeting that will be stamped upon the 
memory of all those who attended. 
While Mr. Walsh and Mr. Miller 
aroused the association to a deter- 
mination to accomplish more during 
the coming year than has been ever 
done in the past, Secretary P. J. 
Clancy furnished in his annual report, 
a plan of campaign. He proposed dis- 
trict meetings throughout the state dur- 
ing the coming year and suggested that 
the vice-presidents be charged with the 
duty of conducting these. As a conse- 
quence; the nominating committee se- 
lected a vice-president from each of the 
different sections of thé state and they 
selected men who are committed to the 
new program. Mr. Clancy’s report is 
a document that is worthy the study of 
every state -association in the country. 


The latter is ' 
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THE nominating committee consisted 
of Eugene Walsh of Davenport, 
Chairman, J. Q. Jefferies of Clinton and 
Chester E. Ford of Des Moines. Mr. 
Jefferies and Mr. Ford insisted that 
Mr. Walsh be a candidate for presi- 
dent and it was up to Mr. Walsh, 
as chairman, to present his own 
name for the office. He took the 
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liberty, however, of presenting a min- 
ority report, in which the name of Mr. 
Jefferies headed the ticket. Mr. Jeffer- 
ies announced that the minority report 
was entirely out of order. The majority 
report, of course, went through with a 
cheer. 

The nominating committee did not 
name any delegates to the annual con- 
vention at Cleveland. Under the rules 
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of the organization all members of the 
state association attending the annual 
meeting are delegates and before the 
close of the session that afternoon, ten 
had signified their intention of going 
to Cleveland in October and it is ex- 
pected that more will make arrange- 


ments later. Last year the Iowa As- 
sociation had but four representatives 
at the annual meeting, even though it 
was held nearby, being at St. Louis. 

Secretary Miller suggested that the 
association with double the member- 
ship this year should have at least eight 
men present. This number has al- 
ready been exceeded and probably will 
be doubled in the near future. He says 
the national meeting will be a better 
meeting than ever before, just the same 
as the various state meetings this year 
are better meetings than those same 
organizations have ever conducted in 
the past. 


HE instructive addresses before the 

meeting on technical insurance sub- 
jects were unusually good. The brev- 
ity of the session compelled one or two 
of the speakers to delete 
some very excellent por- 
tions from the papers 
they had prepared. They 
are not only worth reading, but worth 
studying. 

The subject of coinsurance is an old 
one, but it is one of those that can never 
be explained in too many different 
ways. It is today, as it has been for 
several years, one of the big problems 
of the business to have this feature of 
insurance extended and to have the 
public understand it. E. W. Tinsley, 
special agent of the Aetna in Iowa, pre- 
pared a very clear exposition of the 
clause, explained how it worked out in 
the adjustment of losses under various 
conditions, and furnished some ideas 
that will help agents in both explain- 
ing it and in placing it upon policies of 
insurance. Mr. Tinsley was called in- 
to the western office of the Aetna early 


Instructive 
Addresses 


in the week and was unable to attend 
the meeting. His paper was read by 
E. S. Phelps, state agent and adjuster 
for the Insurance Company of North 
America. 


O NE of the unusually bright spots on 
the bright program was the care- 
fully prepared paper on use and occu- 
pancy insurance by Shelby A. Fowler, 
state agent of the Phoenix of London. 
Mr. Fowler showed a mastery of the 
subject. His address contains an expo- 
sition of this form of indemnity, and 
not the least of its valuable features 
are the collection of paragraphs setting 
forth arguments that agents can use 
to get the attention of men they ap- 
proach on the subject and also in 
clinching orders for this form of cov- 
erage. Mr. Fowler received many com- 
pliments on this paper at the close of 
the session. 

Being in the explosion insurance 
field, M. L. Moreland, state agent of 
the. Hartford Steam Boiler, put on a 
little explosion of his own. He ex- 
ploded the old idea that most of the 
boiler insurance is already written and 
that all there is to be had at present are 
renewals. He proved by figures in his 
address and by testimony which he 
called for from various men who had 
looked into the subject, that only about 
one-half of the boilers of the country 
are now insured and that many of the 
half that are covered, are only par- 
tially covered. Because of the lateness 
of the hour he did not attempt to read 
his entire paper, only talking extem- 
poraneously and briefly on the outline 
around which his address was built. 

Somewhat, the same situation exists 
in the compensation field as does in 
the boiler field, according to R. L. Dut- 
ton, resident manager of the Fidelity 
& Casualty at St. Louis, who spoke on 
the subject of compensation insurance. 
He asserted that there are many new 
policies being written all the time and 
that the old policies.are constantly 






growing, due to the increases in rate 
and due to the increases of payrolls of 
employers. He predicted the extension 
of compensation laws throughout the 
country so that they will furnish for 
workmen broader protection. This, he 
says, will greatly enlarge the field of 
compensation insurance. 

Chester E. Ford of Des Moines, 
talked on “Agency Advertising.” This 
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subject is one that will probably be 
discussed before many more state as- 
sociations next year than it was this 
and should also be discussed before 
the national convention at Cleveland. 
It was handled last year at St. Louis. 
It is one of those subjects that should 
be made perennial. Advertising is a 
subject that every business man should 
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know more about, just as he should 
know more about insurance, and among 
the business men who should know 
about its possibilities and its pitfalls 
are insurance men. The fact brought 
out by Mr. Ford that at least a score of 
local boards throughout the country 
have conducted advertising campaigns 


during the past year, merely means 
that many others will do so during the 
coming year, and that this cooperative 
advertising will recruit to the field of 
individual advertisers thousands of 
agents. This will be one of the fac- 
tors in the upbuilding of the business 
in the future. 


Miller Makes Hit 


HAUNCEY S. S. MILLER is 

something “entirely different” in 
the way of a national secretary and 
treasurer. He came to lowa after a 
very strenuous trip through the south, 
during which time he has added many 
new members to the various state as- 
sociations and consequently to the Na- 
tional association. He has been living 
on four or five hours’ sleep a_ night 
and meals consisting chiefly of fruit 
and toast. He says that strenuous 
campaigns of this sort require a mini- 
mum of food, a maximum of baths and 
an unshakeable faith in one’s mission. 
He ieft behind him on this trip eleven 
pounds of his anatomy, and a trail of 
increased interest, new enthusiasm, 
new energy and new faith in the sin- 
cerety, ability and efficiency of a na- 
tional organization. 

Speaking as a representative of the 
National association, he dwelt on the 
dangers of the American Bolsheviki. 
He asked the association to choose for 
its next officers, men who can and will 
work harmoniously and_ enthusias- 
tically. 

On the subject of the National asso- 
ciation, he said that he was going to 
tell only a few anecdotes, because very 
often cartoons were more effective than 
columns of logic. 

For the men who are engaged in the 
real estate business or some other line, 
and incidentally in the insurance busi- 
ness, he told the story of the two Irish- 
men who were coming over on the Ti- 
tanic on its last trip. One of them 
woke up just after the boat had hit the 
iceberg and shaking his partner, said: 
“Mike! Mike! We’ve hit a rock, the 
boat is sinking!” The other turned 
over to resume his sleep and said, “Let 
it sink. We don’t own the boat.” 

For those who doubt the efficiency 


or strength of organization, he told 
the story of the colored coachman who 
was an expert with a longtailed whip. 
His master, taking a northerner out 
for a ride one day, asked the driver to 
pick off with the end of his whip, a 
bumble bee which was resting on a 
flower at the side of the road. The 
feat was accomplished. A little further 
down the road the northerner saw a 
hornet’s nest and he asked the coach- 
man to repeat his performance on this 
object. The negro demurred. “Boss,” 
he said, “Ah don’ think it would be 
safe. They’s organized.” 

For those who think that the future 
will take care of itself, he told of an 
experience he recently had of visiting 
an insane hospital. He found a big 
strapping fellow pushing a lawnmower 
up and down over the grass. The man 
stopped him and immediately plunged 
into boasts and: brags about how he 
could whip anybody in the entire insti- 
tution, and asserted that everyone 
knew that he could. Mr. Miller asked 
him how he could keep everyone bul- 
lied in this way—why the rest of them 
didn’t organize against him. The re- 
sponse was: “If they knew enough to 
Organize against me, they wouldn’t be 
in the nutty house.” 

Mr. Miller cited the victories which 
labor has secured through organiza- 
tion, and then warned against govern- 
ment ownership or management of 
various lines of business after the war. 
He pointed out that no railroad, no 
wheat in terminal elevators, and no 
other government property was now 
being insured, and he said that the ex- 
tension of government ownership to 
any line of business meant an inroad 
upon the insurance business. 

As the meeting adjourned Mr. Miller 
elasped hands with every departing 
attendant. 


FUTURE IS BRIGHT 


-: UGENE WALSH, the newly elected 
president, wxs on the program for 
an address on the possibilities of an 
agent. He spoke extemporaneously 
upon the subject, but placed before his 
hearers a wonderful picture of the 
future of the business. The coinsur- 
ance clause, he said, could be used on 
many forms of insurance other than 
fire, and went on to tell what had 
been accomplished in his own city 


along this line. For instance, not only 
are people buying the coinsurance 
clause on tornado insurance, but the 
majority of large business concerns are 
using the 80 percent clause. He be- 
lieves as the other agents of Daven- 
port do, that they can convert many 
of the insurance buyers to the idea that 
if tornado insurance is good at all, it 
is good for complete as well as partial 
protection. 


“Use and occupancy insurance is 
something that can be sold on other 
than fire policies. The man who be- 
lieves in tornado, boiler and fly-wheel 
insurance, believes also, if the subject 
is properly presented to him, in tor- 
nado use and occupancy, boiler use 
and occupancy and fly-wheel use and 
occupancy insurance. 

“Appraisal companies can perform a 
great service to local agents. They are 
rendering good service to buyers of 
their appraisals and those buyers can 
never be caught under the penalty por- 
tion of the coinsurance clause. They 
will help popularize this clause, and 
they incidentally will help agents to 
keep people fully insured. Full in- 
surance means more insurance, and 
more insurance means more commis- 
sions.” 

“Rate making and fire prevention,” 
said Mr. Walsh, “go hand in hand. 
Agents must realize the importance of 
this sort of work. They should recog- 
nize the fact that the future standing 
of the business, in the eyes of the 
public, is partially dependent on the 
service along thesé lines which the 
agents and the business as a whole 
renders to them. Local men should 
go out as missionaries in a general 
fire prevention campaign.” 

“Never let a state or special agent 
who offers to help you, get away,” ad- 
vised Mr. Walsh. “Their duty is to 
help build up the business of local 
agencies and incidentally the business 
of their companies, and agents should 
cooperate with them along this line 
because it will be highly profitable to 
the local agent, as well as beneficial to 
the special agent. They can help local 
agents in the constructive work of 
securing the coinsurance clause, selling 
explosion insurance, selling use and 
occupancy and many other lines.” 

Recently, a life insurance man, a 
steam boiler man and a fire insurance 
man all came in to the local agency 
with which he is connected in Daven- 
port, at one time. Each one of them 
immediately went out with either a 
member of the firm or solicitor of the 
office and every one of them secured 
business for his company and for the 
agency that afternoon. 

“Don’t think in your mind,” said Mr. 
Walsh, “the next time a field man 
comes into your office ‘Oh, this fellow 
is going to spend a lot of time with me 
now that I really ought to give to 
some other work.’ Start out with him, 
he will be willing, after some business, 
and you two together will stand a 
great deal better chance of getting that 
business than you will alone or he will 
alone. Work with them. They will 
work with you, and you will get results, 


and he will. 


WON HANDS DOWN 


The place for the next meeting was 
selected by a committee composed of 
John Ruhl of Davenport, J. E. Boyi of 
Mason City, and Fred A. Bell of Oska- 
loosa. The report of the committee 


REPORT OF 
EXECUTIVE 
COMMITTEE 


Portions of the executive committee 
report made by Chairman John Hynes 
of Davenport follow. He referred also 
to the retirement of Joel Tuttle as sec- 
retary and to a number of other events. 

At our last annual convention in Du- 
buque those of you who were there 
will remember that I -said that if we 
would leave legislation and legislatures 
alone and attend to our own business 
and settle our troubles among ourselves 
we would get further in the end and 
it has been along these lines that I have 
worked as chairman of your executive 
committee during the past year. I have 
asked every agent who had a complaint 
to take it up with me and I in turn 
would take it up with the special agents 
and the company. 

The first complaint I received was 
that a local agent was going out among 
the merchants and offering to rebate 10 
percent of his commissions. I was in 
Chicago a few days after and took the 
matter up with the company he repre- 
sented, with the result that we got im- 
mediate action and had no further 
trouble from the agent. I had two 
more matters brought to my attention 
and they were both straightened out 
without any trouble. 

I have been having some trouble with 
one of the companies who, when it 
changes agencies, furnished the ex- 
pirations of the old agents to the new 
ones. I have had considerable corre- 
spondence with the company and have 
asked them to write me a letter stat- 
ing just where it stood on the expira- 
tion question. This it has failed to do 
to date. I think this is a matter which 
should have the serious consideration 
of every local agent for the reason that 
if the expirations do not belong to the 
agent his agency has no value. In our 
agency this is the first question we 
settle before we give the company any 
business. After that we take up the 
question of lines on millinery stocks. 

On the whole, I believe the past year 
has been a pleasant and profitable one 
for the local agent, as he has had little 
to trouble him and I hope that in the 
future years we can count on the loyal 
support of the special agent and the 
companies for if we have that and we 
give our clients the service that they 
are entitled to there is no reason why 
we should not have a pleasant and 
profitable business. , 








was adopted without comment of any 
kind. Everyone seemed to recognize 
the fact that Des Moines is the ideal 
place for the sort of a working conven- 
tion that is in prospect for 1919. Being 
centrally located, it will attract a rec- 
ord attendance. 
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Good Suggestions From Secretary 


EPORTING as secretary P. J. 

Clancy of Des Moines made some 

valuable suggestions on the fu- 
ture conduct of the Iowa association. 
After reviewing the years events he 
took up these recommendations under 
subtitles as follows: 


|N January, 1918, your secretary, Joel 
Tuttle of Des Moines, who was 
elected at last year’s convention, as- 
sociated himself as an officer with the 
Iowa Bonding & Casualty and felt by 
reason of that fact that he would be 
disqualified for the position of secre- 
tary. Your executive committee met 
in Des Moines during that month and 
elected me to fill the office for the bal- 
ance of the term. 

Participation of the agents in Iowa 
during the past year in war activities, 
both in the field and at home, has 
necessarily encroached upon their time, 
and in addition to the shortage of help 
has left them very little time to give 
to association work. Let it be said to 
the credit of the Iowa agents, and I 
am sure that is general throughout the 
country, that they give voluntarily a 
great deal of time and service to cam- 
paigns for war relief funds, Liberty 
Loans, and other war activities. Be- 
cause of the nature of their business 
they have been able to render valu- 
able service. No person in the com- 
munity is better constituted to work 
on these committees than the active 
insurance agent, because by reason of 
his business, he comes in closer con- 
tact and has a more extended ac- 
quaintance than those in any other 
business line. Let me remind you at 
this time, in this great crisis that our 
first duty is to our country, regardless 
of any business sacrifices we may have 
to make, and all the time, energy, and 
resources we can give should be given 
toward winning this war. We should 
not be willing to do only our share, but 
should do more than our share. 


COMPLAINTS: The complaints that 
have come direct to me, I may say, 
have been very few and are mainly 
those affecting expirations of agencies 
in the establishing of dual agencies. 
Some companies have yet failed to 
recognize, whether there is a legal 
right or not, that the agent has a moral 
right to his own expirations and have 
transferred their company from one 
agency to another, disregarding the 
former agent’s right to those expira- 
tions and causing continual annoyance 
by sending their renewals to the new 
agent, and affording him assistance in 
continuing those renewals. This cre- 
ates a very unsatisfactory condition, 
both as regards the agents and the 
company. I think you will find it true 
that no company gains very much by 
attempting to continue to write and 
renew business on their books while 
the former agent who wrote that busi- 
ness still continues to transact insur- 
ance business, and both former and 
Dresent agents of the company trans- 
ferred find themselves in disagreeable 
situations that they would rather avoid. 
There have been one or two such com- 
plaints reported during the past year, 
which may be reported to this con- 
vention through one of your commit- 
tees, but I feel sure from my knowl- 
edge of the situation, that they can be 
amicably adjusted between the com- 
panies and the agencies involved. 


UAL AGENCIES: The establish- 

ment of dual agencies continues to 
some extent, but I am glad to say it is 
Stadually disappearing. The com- 
Panies and their representatives have 
ound it an expensive matter to estab- 
lish their agencies with those who make 
the insurance business a side line rather 
than a business. In Des Moines we 
have a number of instances where the 


companies have had this experience, 
establishing those agencies in the first 
place because they felt they were not 
getting sufficient volume of premiums, 
but after a reasonable time, found that 
they are not only getting less volume, 
but more unsatisfactory business from 
the dual agencies than they would have 
gotten had they continued a single 
agency; besides, should they go to the 
sole agency system, they will have 
more or less difficulty in reestablish- 
ing themselves. We must have the co- 
operation of the companies and their 
representatives in this respect. 

We must, as agents, realize at this 
time that the companies’ ranks are be- 
ing greatly depleted by reason of the 
war, having to use inexperienced help, 
and we should not judge them too 
harshly for delays or mistakes they 
make at the home offices. Many of the 
men who have been years in training in 
the home office, and who have in the 
past seemed to be indispensible, have 
been called, or have enlisted, so that I 
can imagine at this time and indeed for 
some time in the future, the predica- 
ment the companies find themselves, 
as they cannot turn anywhere to re- 
place experienced help. 


ROUP MEETINGS: I believe, 
commencing with this year we 
should hold group meetings in at least 
five different cities of the state, thus en- 
abling us to reach the smaller towns 
and those parts of the state where the 
agents cannot afford the time or ex- 
pense of attending the annual conven- 
tion. I am sure the results to be ob- 
tained would be more satisfactory than 
they are now. I would suggest that the 
first of these group meetings be held 
in October this year, and that they 
have one each month succeeding 
October to take up the five meetings; 
that they be held at places designated 
in the state by the executive commit- 
tee; that they take into consideration 
the most accessible points that can be 
reached by the agents in the surround- 
ing towns, reducing the loss of time 
and expense. All of these meetings 
should be attended by all of the officers 
of the association if possible, and at 
least a part of them. There should be 
a regular program of live subjects that 
would be of the most value to the 
agents. If this matter is taken under 
consideration, your nominating com- 
mittee at this time should see that at 
least one active member of the officers 


or of the executive committee should 
be located at one of the cities in which 
a group meeting will be held, thus giv- 
ing us local assistance in making the 
group meeting successful. 


EMBERSHIP: I have endeavored, 

like former secretaries, to conduct 
a campaign on membership through the 
mails, and have been more or less 
successful in securing some new mem- 
bers and in getting the old ones to re- 
new their membership. I would sug- 
gest, if it is practical to do so, that 
social or honorary memberships be 
created for the purpose of taking in 
those who are not now eligible to mem- 
bership. I refer to those associated 
with home companies or the state and 
special agents representing other com- 
panies who cannot become identified 
by active memberships. We always 
have a number of visitors with us who 
are not active members of the associa- 
tion, but who have always cooperated 
with us and have been a source of en- 
couragement and help to the associa- 
tion. Companies and their representa- 
tives appreciate more than ever the 
value of the agent who makes insur- 
ance his business, and not a side line, 
and who is able to conduct his business 
in a systematic manner because of the 
immense saving of time and corre- 
spondence, which is so necessary at 
this time on account of the saving of 
expense and because of the shortage 
of help. 


REDITS AND COLLECTIONS: 

The overhead expense of the 
agency business is growing so rapidly 
and the shortage of help becoming 
more serious every day that we should 
go on record as being in favor of some 
legislation that will make it necessary 
for the assured to pay his premiums 
more promptly. We should not only 
go on record, but our legislative com- 
mittees should endeavor to get some 
action on this at the next meeting of 
the legislature which will be held in 
Des Moines next winter. The com- 
panies, and they are perfectly right 
about it, insist upon their balances be- 
ing paid within the 45-day period re- 
gardless of whether the dgent makes 
his collections or not. I would not be 
surprised at any time to see that they 
reduced it to the 30-day period. It is, 
and has been the custom with many as- 
sureds to hold out their insurance 
premiums longer than any other cur- 


rent debt they owe. Necessarily we 
have to advance the money to the com- 
panies, besides creating unnecessary ex- 
pense and wasting time and money in 
the collection of these premiums. This 
should not be true, as the margin of 
commission afforded the agent, instead 
of increasing, reduces, while the over- 
head increases and we find it necesary 
to save at every point possible. There 
is no reason why the assured should 
not pay insurance premiums as prompt- 
ly as he is required to pay his other 
bills. Most of you have noticed perhaps 
that the man who is most delinquent 
in paying his premiums, if he sustains 
loss, is the very one that wants his loss 
adjusted and paid the same day it hap- 
pens, thus, showing his inconsistency. 
If the policy had a clause in it that 
would render it void in case the 
premium was not paid within a pre- 
scribed time, it would remedy this 
situation entirely. 


‘NOTE that at last year’s convention, 
a committee was appointed for the 
purpose of securing some action on an 
agency qualification law. I presume it 
will make a report at this meeting. 
However. our legislature was not in 
session last year but will be in session 
this year, and if we could secure some 
form of an agency qualification law in 
this state, it would solve many of our 
present problems. To my mind, it is 
one of the most necessary and reason- 
able things we can ask for in the way 
of legislation. Let me suggest, not as 
a criticism of past administrations be- 
cause certainly the officers and mem- 


“bers of the committees have rendered 


valuable services to this association in 
the past, that the nominating commit- 
tee be sure and give consideration in 
naming officers and members of com- 
mittees, to those who will, and can af- 
ford to give their time to association 
work this year. In this organization, 
like all other organizations, the active 
work necessarily falls upon the officers 
and members of committees during the 
year and they must be in position, and 
must expect to give a portion of their 
attention and time to that work. No 
doubt the different representatives here 
from the different cities can recom- 
mend the most available men for that 
work. It should be remembered that 
these are not only positions of honor, 
but also represent a lot of hard work. 





Fidelity 
and 
Surety Bonds 


Burglary 
Insurance 


EMORY H. ENGLISH, President 





ESTABLISHED 1917 





CAPITAL ONE MILLION DOLLARS 
TOTAL ASSETS: $1,397,544.00 


Securities on Deposit with Insurance Department of Iowa: $1,017,600.00 


lowa Bonding and Casualty Co. 


W orkmen’s 


Compensation 
Automobile 
and 
Public Liability 
Insurance 


JOEL TUTTLE, Secretary 














THE NATIONAL 


UNDERWRITER 


July 4, 1918 





USE AND OCCUPANCY 


A Line Fraught With Problems, but Holding Big Income Possibilities 


ODAY’S biggest fire insurance 

problem, use and occupancy insur- 

ance, was discussed before the Iowa 
agents. by Shelby A. Fowler of Daven- 
port, Iowa, state agent of the Phoenix 
of England. This company has been an 
extensive writer of this line and Mr. 
Fowler knows its ramifications by ex- 
perience as well as study. Portions of 
his capable address follow: 

Some dissatisfaction has been ex- 
pressed with the title of use and occu- 
pancy and that some other term should 
be used to more clearly describe its 
character. “Business interruption in- 
demnity” is the substitute most gener- 
ally suggested. Either or both terms 














SHELBY A. FOWLER 
State AGENT PHOENIX oF ENGLAND 
Davenport 


can be indefinite and confusing unless 
the form is absolutely clear and specific 
in its terms. With such form drawn 
to preserve the equities of both in- 
surer and assured the original title of 
use and occupancy would seem as com- 
prehensive and appropriate as any. 


O NE writer says use and occupancy 
insurance is rent, leasehold and 
commission or profit insurance—plus. 
I would emphasize the “plus.” An- 
other says it covers as many differ- 
ent kinds of indirect and consequential 
losses resulting from the damage or de- 
struction of a plant as there were colors 
in Joseph’s coat. One prominent com- 
pany explains it as “the consequential 


and indirect loss to a profitable busi- 
ness following a fire for which the or- 
dinary fire policy does not cover.” I 
might remind you at this time that such 
indirect or consequential loss is also 
applicable to the hazards of tornado 
and cyclones, explosions and sprinkler 
leakage and may be insured in similar 
manner as fire by simply adapting the 
form to whatever the indemnity con- 
tract may be. 

As you well know it is quite possible 
for a plant or business to be_a satis- 
factory subject for fire or tornado in- 
surance but not for use and occupancy. 

Many companies for a long time 
looked with considerable suspicion upon 
this form of insurance, feeling that it 
would create a moral hazard not previ- 
ously in existence. This can be 
avoided and only escaped by most care- 
ful selection of risks. 

The first and most vital thing to 
consider, and be certain of, is that the 
prospective assured should possess an 
established business dealing in or manu- 
facturing of staple products, proven his 
ability to earn a profit and have un- 
questioned credit standing. 

You may say the companies have 
facilities for finding out such informa- 
tion. This is true, yet you as the agent 
on the ground should assist, with your 
own knowledge and save possible waste 
of time for all concerned. 


[Tt is only recently that any systema- 
tic effort has been made to standard- 
ize the forms used for coverage for 
this class of insurance. This previous 
lack of uniformity has been responsible 
for considerable confusion on the sub- 
ject both for agents, assured and com- 
panies. As “the proof of the pudding 
is in the eating thereof” so is the form 
and the language used the all impor- 
tant essence of any contract. 

You agents of Iowa, as a result of 
a recent joint underwriting effort are 
fortunate in that you now have ten 
separate and distinct necessary condi- 
tions given you for the building of use 
and occupancy forms, as shown in your 
book of General Basis Schedule No. 3 
published by the Iowa Service Bureau. 

To now determine what thing or 
things this form of insurance covers— 
let us read the beginning of your ad- 
visory uniform manufacturing form. 
“If the said building and machinery 
equipment be destroyed or so damaged 
by fire as to necessitate a total or par- 
tial suspension of manufacturing, this 
company shall be liable under the pol- 
icy for loss of net profit on goods, the 
production of which is thereby pre- 
vented and for such fixed charges and 


expenses as must necessarily continue 
during a total or partial suspension of 
manufacturing.” 

Loss of net profits, fixed charges, and 
expenses, none of which are included 
in direct fire insurance policies, are 
all covered under use and occupancy. 
In special cases there are no objections 
to amplifying or itemizing in detail the 
meaning of these points in the form. 

In preference to a discussion of the 
regular advisory uniform form which will 
probably be replaced before long; I 
suggest that we briefly analyze the dif- 
ferent clauses or conditions as out- 
lined in your Schedule Book No. 3 at 
page 54. 

Following the coverage description 
we find the words, “for actual loss sus- 
tained at a rate not exceeding $ 
per day.” This at the start eliminates 
any valued feature and requires the 
proving of a loss by items and figures 
in detail. 

Clause two refers 'to a condition for 
use in a valued form, for use upon 
sprinkled risks only. We will leave it 
until we have considered the remain- 
ing clauses used in the more general 
non-valued form. 

Clause three states: liability must be 
limited to not less than 1/300th part of 
the policy for each working day. This 
provision is the only substitute for a 
coinsurance clause and has been found 
quite fair and satisfactory for both as- 
sured and company. A business or 
plant operating 365 days, such as a 
hotel, power plants or picture theatres 
may have a form dividing the total 
liability to 1/365th for each day. 





A BUSINESS seasonable in its na- 
ture, such as a canning factory, may 
have a form divided to pay materially 
increased per diem amounts or even 
the total liability on certain specified 
dates provided the remainder of the 
annual term is reduced correspondingly 
in per diem recovery. 

The provision defining the term 
“day” as being a period of 24 hours has 
been found to be necessary to avoid 
the contentions of some assureds, at 
the time of adjustment that 12 or even 
8 hours constituted a day. This would 
have the effect of absorbing the entire 
insurance in 6 or 4 months rather than 
in 12 as intended. 

The words in parenthesis of clause 
five protects the assured in that even 
though a loss, partial or total should 
occur on the last day of the term of 
the policy he could still recover to 
the same degree as if the loss occurred 
on the first day. The remainder of this 


clause limiting the liability as to the 
time actually necessary to replace the 
property is a similar safe-guard to that 
used in a rent policy form. 

Clause six simply confines the amount 
of recovery to the actual loss by credit- 
ing the gross loss with whatever profit 
may be made by reason of partial 
operation in the plant covered or at 
other temporary locations. 

Number seven is the usual pro-rate 
feature applying to other insurance on 
the same risk and is a standard clause 
of all standard policies. 

Clause eight excluding liability on 
account of damage to the “finished 
product” or for the time required to 
reproduce any damaged finished prod- 
uct is one found to be necessary by 
costly experience. A use and occu- 
pancy policy was never intended for 
such coverage. 


N assured desiring reimbursement 

for loss of “trade profit” upon 
goods finished but still retained may 
secure same under a form known as 
“profit insurance.” I wonder how 
many of you have ever attempted a 
systematic presentation of this subject 
to your manufacturing clients. Such in- 
surance is generally acceptable to com- 
panies and eagerly purchased by cer- 
tain assureds. 

Number nine is principally a reiteration 
with slight enlargement of the usual 
exclusion in standard policies to con- 
fine payment of losses to the hazards 
directly insured against. 

Consequential damage due to inter- 
ruption of production or operation by 
reason of damage or destruction of any 
power plant furnishing power and lo- 
cated outside of assured’s premises and 
not under his control may be assumed 
for an additional charge as explained 
at paragraph “G” page 54a of your 
schedule. 

Clause ten requiring that the assured 
use any surplus machinery, duplicate 
parts, equipment or stock, under his 
ownership or control, to help replace 
the property in condition for operation 
is in the nature of a support and aid 
to clause number six, and would never 
be objected to by any fair claimant. 


USE and occupancy forms are entitled 
to the usual permits granted in the 
ordinary fire and tornado policies. This 
insurance is never written for less than 
one year and may be written for a term 
provided the property covered is eli- 
gible to term insurance under the basic 
contract. 

Rapidly changing conditions particu- 
larly in such abnormal times as at 

(Continued on Page 14) 
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Enemies in Our Own Trenches 


E. MOSS, assistant secretary of 
H the Greater Iowa Association, 
* did not speak specifically on an 
insurance subject before the Iowa 
agents. His topic was the Nonpartisan 
League and he pointed out the danger 
of this organization’s propaganda and 
leadership to not only the insurance 
business, but to all business and even 
to the safety of democracy in the 
United States. Mr. Moss said: 


N a meeting such as this it would be 

as impossible as it is undesirable, 
to relegate to a secondary place the 
thought that is uppermost in the minds 
of all of us. Dominating the minds of 
American people today is the one 
thought that the war must be won. 
Not for any selfish reasons. that -may 
bring aggrandizement to us as a people, 
but for the reason that if we and the 
people of future generations through- 
out the world, are to enjoy liberty and 
the pursuit of happiness, the principles 
of our own nation and those of our al- 
lies must triumph; and while we are 
bending every energy in the prosecu- 
tion of the war, which is actually being 
brought home to us every day, let us 
not forget that our house must be kept 
in order, even though we must work 
overtime to do so. 

There never was a time in the history 
of our country when the unrest and the 
discontent were so well organized as 
now. This organization is not because 
of conditions that are hard or unsatis- 
factory but because the men involved 
are not Americans. They have never 
been in sympathy with our form of gov- 
ernment, either economically or so- 
cially, and when it comes to the last 
analysis, we ourselves are the ones that 
are to blame. From foreign shores 
have come to us men whose minds were 
filled with all sorts of vague theories 
as to the conduct of government. Into 
free America they brought these ideas 
and started the propaganda for their 
spread to people of both foreign and 
native birth. You, yourself, no doubt, 
in times past have seen and heard the 
soap box socialist or anarchistic orator, 
and have said regarding him that he 
was some fool socialist or agitator of 
some kind, and went joyfully on your 
way, chasing your favorite phantom of 
dollars or pleasure. You did not stop 
to consider why this street corner 
orator was expounding his doctrines— 


The Menace of the Nonpartisan League and Its Ik to Democracy 


you did not stop to investigate: whether 
or not his utterances were falling upon 
willing ears and being absorbed by un- 
tutored minds; and so it is not surpris- 
ing to find that we have this condition 
with us at this time. 


THERE is no doubt that many men 
in Iowa thought the fight made by 
the Greater Iowa Association against 
the Nonpartisan League, was a tempest 
in a tea-pot, and that they would have 
done Iowa no harm if left alone. But 
when we consider that this organization 
is an amalgamation of radical socialism 
and I, W. W.ism under the guise of a 
new name in which they are merging 
their strength in the hope of gaining the 
control of the United States, and that 
this is a part of an international move- 
ment for socialist control of the gov- 
ernments of the world, I am not trying 
to alarm you, but merely to bring to 
your minds the importance of keeping 
our house in order. Make your own 
analysis and if you find that I am telling 
you the truth, begin at once to build a 
new refuge against the impending storm 
and sink its foundations well into the 
solid rock of real democracy. The 
present social order is out of harmony 
with the times. It has not kept pace 
with the economic development of re- 
cent years. We of the business class 
have been so busy looking out for our- 
selves and our own particular selfish in- 
terests that we have forgotten the old 
interrogation, “Am my brother’s 
keeper?” 

A rapidly increasing number of our 
people believe that what we now have 
under American representative demo- 
cracy does not offer a fair and equit- 
able chance to all classes of men, and 
the radical socialists, the I. W. W., and 
the Nonpartisan League are symptoms 
of organized protest against a condition 
which they believe is real, and so im- 
pressed have we been as a people that 
our democracy is complete and secure 
that we have given little thought to the 
responsibilities which a true democracy 
entails, until brought to a realization 
that these elements of unrest propose 
to accomplish, through force if neces- 
sary, a complete social revolution. 


OUR form of government, in theory 
at least, asserts its willingness to 
make corrections and apply remedies 





to defects which are developed or 
uncovered ;—defects which produce in- 
tolerable conditions of life for the 
worst used and weakest parts of our 
population. As a government we have 
not always done this;—as a government 
we must do this or have it done for us. 
A great change in our present social 
order is inevitable. Have we of the 
possessing class the vision and the 
courage to marshal our forces and thus 
bring about a peaceful and constructive 
modification, or shall we continue to 
disregard the fast-growing army of re- 
volt and submit to destruction and re- 
formation. 

Wars, with all their horror, neverthe- 
less have been the stepping stones upon 
which civilization has climbed on its 
journey through the centuries. The 
great wars of history have torn asunder 
the heart-strings of nearly every gen- 
eration; fair gardens and green fields 
have been made desolate; some of the 
most cherished works of mankind have 
been destroyed;—and yet, civilization’s 
periods of most intensive progress have 
followed closely upon each returning 
peace. 

Wars, with all their horror, neverthe- 
less create new ideals, quicken the 
pulse, arouse the conscience and put 
into action the latent energies of a 
people. The years first following the 
great wars of history have been the 
years when men’s minds have been most 
alert; those have been the years that 
have produced the best in literature;— 
the best in art; those have been the 
altruistic years;—the years during which 
democracy received its greatest im- 
petus. P 


HISTORY must repeat itself;—it is 
repeating itself;—our minds are 
becoming more alert; we are be- 
coming aroused, and therein lies the 
salvation of our democracy. We in the 
United States are in the process of de- 
veloping a new national character. Out 
of the blood-stained crucible of conflict 
into which the world is plunged today, 
there will emerge a new America. If 
we bestir ourselves now, this new 
America which is coming will be purged 
of the poison of disloyalty and disaffec- 
tion; cured of the malady of indifference 
to public affairs;—a new nation with its 
vision cleared, its purpose set, its forces 
unified. Yes, out of this hell-hole of 


war should come the America of our 
dreams where men will more fully ap- 
preciate their obligations to their neigh- 
bors and where the duties of good 
citizenship will be universally accepted 
and fearlessly discharged. 

To accomplish this we need more 
than an association of insurance agents; 
we need more than an association of 
manufacturers or of farmers, or of mer- 
chants; we must bring together in one 
battle-front all these divisions of busi- 
ness. We must draw the line past 
which the encroachment of unrest shall 
not go,—and the only way we can do 
this is through an organized and well- 
directed effort to eliminate the causes 
of this unrest, whether the grievances 
be real or only fancied. And we must 
do it now, men of Iowa;—there is no 
more time to waste. Had we thought 
of these things twenty years ago and 
kept our social order in harmony with 
our economic progress there would 
have been no cause for unrest today. 
Let us recognize the faults in our busi- 
ness structure,—and remedy them; let 
us admit that in the development of 
American business we have been guided 
too exclusively by a materialistic am- 
bition, and in the readjustment which 
no reprieve can put off long, let us de- 
pend more upon co-operation than upon 
competition, 


‘THERE have gone out from the 
loyal homes all over this nation the 
flower of our young manhood. In 
the training camps they are standing 
shoulder to shoulder; social barriers 
have been broken down; new under- 
standings of each other have been 
realized; and out of it will come new 
interpretations of demoeracy. From the 
training camps these boys of ours have 
been and will be sent over seas to parti- 
cipate in that gigantic conflict for the 
preservation of democracy, the success- 
ful conclusion of which means not only 
our national existence, but the existence 
of the entire civilized world upon read- 
justed social and economic lines. To 
those of us who stay at home, it is our 
duty to keep the home fires burning;— 
to see that no influences, no isms, no 
propaganda of any kind shall be al- 
lowed to enter to distract us from the 
main issue. It is also our duty to pre- 
pare our minds and our businesses for 
the readjustment that is sure to come 
with the return of our victorious boys 
from the battlefields of blood-stained 
France. 
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AGENCY ADVERTISING 


of Chester E. Ford, president of 

the Ford Insurance Agency of 
Des Moines, before the Iowa meeting. 
Mr. Ford has made his fame and his 
face known throughout his city and its 
environs by the use of good advertis- 
ing and he presented a capable paper 
on the topic. He said: 


A GENCY advertising was the topic 


EVER has there been such an un- 

usual and such an abnormal con- 
dition in the commercial world as there 
exists today and such a great need for 
proper insurance protection. 

The replacement value of all insur- 
able property has nearly doubled, with 
the result that most property owners 
are very much under insured. 

It is up to every individual agent to 
give his customers real service and 
make them understand the danger they 
are in and have them take out adequate 
protection. The public, therefore must 
be educated to the need of adequate 
protection. 

Big things must be done in a big 
way. The public must be aroused. 
“Advertising has one big function—in- 
fluencing the human mind to act.” Ad- 
vertising will create buying instinct and 
impulse, therefore, advertising is need- 
ed to thoroughly awaken the public to 
action. 


Best results can be accomplished by 
a publicity campaign in your daily 
newspapers. A campaign of this na- 
ture will make property owners act 
quickly. When you, can plant the 
thought in a man’s mind that he should 
have proper protection, you have taken 
a long step toward securing his appli- 
cation. 


Every agent will receive some bene- 
fit from such a campaign therefore 
every agent should justly contribute 
toward the cost. There should be no 
slackers. 

Des Moines is now running a 2,000- 
inch campaign in four daily papers. 
Twenty-two agents out of possibly 24 
cooperated. The Chicago campaign last 
October was backed by the entire Chi- 
cago Board of Underwriters. Since last 
fall over 20 cities have put on a like 
campaign of education. 

Leaders in Chicago Board which 
spent $20,000 in cooperative advertis- 
ing expressed themselves well satis- 
fied with the results. Des Moines agents 
are also getting good results, 


THE ads should be large in order to 
demand attention. Each ad should 
contain a large cut of some special 
subject. The type should be black face 
and as large as the reading matter will 
permit. 

Employ direct, positive statements. 
Avoid negative suggestions. Advertis- 
ing is nothing more than a selling talk. 

All ads should be run at an oppor- 
tune time. In our Des Moines cam- 
paign, we started out with a large fire 
ad after the Brown Fire Proof Hotel 
burned. Next a large ad on property 
values and underinsurance. Next two 
ads were run after two large tornadoes, 
next ad after a large garage fire, which 
was followed up by anothet ad on 
property values. 

Ads contained large cuts showing 
subject advertised, also charts showing 
values. At the bottom of the large ads, 
the agents names, address and phone 
numbers were run in order to acquaint 
the insuring public with the names of 


agents who specialized in the insur- 
ance business. 


AFTER advertising you should not 
be content to sit still and expect 
the policies to roll in. Your work has 
just begun. 

Every agent will be benefited in a 
campaign of this nature in proportion 
to the personal work he does, while 
the ads are appearing. 

The first day and each day there- 
after make a list of prospects to call 
upon for a personal interview. Give 
them a strong sales talk and then close 
with them. 

Write personal letters to your 
customers, backed up to “follow up” 
mail and then a call, will also get 
good results. 

Use the telephone. Send marked 
copies of the ads which you can ob- 
tain from the newspaper to some of 
your prospects. Make the ad serve 
your own interest. 

Personally, I have found that per- 
sonal calls on selected prospects pay 
the best. 

The effect of a campaign of this na- 
ture will be felt long after the last ad 
appears, also a good impression will 
be made on the public. 

They will feel that the insurance 
agent is rendering them a real service 
and is interested in their welfare. 


HAVE found it worth while to make 
constant use of large and small 
blotters, calendars, pencils and other 
advertising matter, some of which are 
furnished free by the companies. 
This will give you the reputation of 
having a live agency, as well as in- 


crease your acquaintance, all of which 
will indirectly produce results. 

Insert in every letter or bill you 
mail, some insurance literature of in- 
terest to the party addressed. This 
can be added without additional ex- 
pense as you are entitled to 1 ounce 
under same postage. 

Some of the agents do not fully ap- 
preciate the value of literature and ad- 
vertising matter supplied free by the 
companies. The more persistently this 
literature is used, the easier it is for 
the agents to cash in. 

The circulars give many vital facts, 
as to the need of insurance, as to the 
strength of the company, and the de- 
sirability of its contracts. It is de- 
signed to do much missionary work for 
the agents. 

If rightly used, it will make the 
prospect familiar with the subject 
matter and impress upon his mind the 
need of insurance and prepare the way 
for the agent by getting him interest- 
ed in the subject. 

For direct mail advertising, select 
prospects with care. The agent should 
know the different kinds of insurance 
each prospect requires. It is money and 
time wasted to follow up_a man with 
no property to insure. Classify your 
lists, the more accurately the lists of 
prospects can be classified the better. 

Consistently striving to improve 
every means of securing new business 
and every opportunity for extending 
his contract with the people, goes far 
toward present success and future 
growth. 

If you have a thing to sell 
And go and sing it down the well— 
You will not collar in the dollars 


Like he who climbs a tree and hollers. 
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NOW, IF EVER, 


a strong organization of local agents is needed in the 
It is needed not only by the agents but 
by the business as a whole and by every American who 
believes in the principles of liberty, individual effort and 
free business life as laid down in the Declaration of 
Independence and the Constitution of the United States. 

This organization should be strong in every com- 
munity and every commonwealth and in the nation as 


The National Association and the Iowa Association 
will help the agents of any community organize a local 
club if such assistance is necessary. Every local club 
should affiliate with the state association. 
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MANY BOILER 


that, in the boiler insurance field 

were paraded before the Iowa 
agents by M. L. Moreland, state agent 
of the Hartford Steam Boiler. Insur- 
able boilers that are uninsured are 
legion and insured boilers that are 
underinsured are everywhere. The old 
idea that there isn’t any boiler insur- 
ance to create and not much to procure 
by any known process went glimmering 
as Mr. Moreland gave facts regarding 
the almost unknown growth of conse- 
quence in this line and cited examples 
of much new business being secured at 
various points. Mr. Moreland said in 
part: 

If there are those here who believe 
that the new steam boiler and fly- 
wheel policies to be had are few and 
far between—if you have made up 
your mind that your steam boiler 
wagon is on the down-grade, kindly 
shove on the brakes and hold your 
horses while we look around a bit and 


P “tis, in the boi and big ones at 





Cc. E. FORD 


PRESIDENT Forp Insurance Acency, Des Moines, 
lowa 


see if there is really any good excuse 
for this ride with Old Man Gloom. 
When asked why all this gloom, we are 
told very promptly and positively that 
it is true for the very simple reason 
that all available boilers and fly-wheels 
are already insured and to make the 
situation look worse, they say many 
people are discontinuing the use of 
their boilers. This opinion is some- 
times expressed by people who really 
ought to know the situation. 

Less than three years ago, a man 
who should have known the facts made 
the statement to our home office, that 
the volume of steam boiler premiums 
had at last reached the crest in Iowa 
and he was very sure that it had passed 
over and was on the falling side. Ac- 
cording to his way of looking at it, the 
steam boiler game in Iowa will soon 
be a dead issue. He even went so far 
as to name a very large section of 
Iowa, more than twenty counties in 
which it would not be possible to 
secure as much as $1,000 in new pre- 
miums in the following twelve months. 


Y OU will probably want to know 
what was found, and if these joy- 
killing stories which we hear now and 
then, are a correct statement of the 
conditions as they actually exist. In 
other words, we are interested in 
knowing. 
1st, are there any considerable num- 
er of uninsured boilers which need 
this protection? 
2nd, We want to know if there are 
any other legitimate means by which 
we may. increase our volume of steam 


boiler premiums on those plants which 
we now have insured? 

I might answer both of these ques- 
tions in the affirmative. I might also 
continue further and give you some 
theories and describe ways and means 
as how to get those uninsured boilers 
insured, and as to how we might in- 
crease our present volume of steam 
boiler premiums on those plants where 
we now have insurance. Those theories, 
etc., might even be interesting if prop- 
erly told, but tomorrow when you 


‘return to your office and get ready for 


action, you might say to yourself that 
no doubt the steam boiler insurance 
man was right, when he said there 
were large numbers of uninsured boil- 
ers, but he didn’t mean my town, or, 
if he did, he did not know my town 
and as to his theories, well, you know 
theories often listen good, but very 
often will not work in practice. Alright 
then, if you are going to think that 
way, I won’t give you any theories, and 
I won’t tell you what I think, but in- 
stead, I will cite to you some actual 
facts and instances in the very recent 
past. 

The majority of steam boiler policies, 
as you know, are written for a period 
of three years, and if you desire to 
know whether the volume of premiums 
are on the increase or decrease at a 
certain period compare that year’s 
results with the corresponding period 
three years before. That kill-joy state- 
ment, which I referred to as being 
made to our home office, was made in 
the latter part of 1915. A year later, 
on comparing the 1916 steam boiler 
and fly-wheel premiums for the coun- 
ties mentioned in that statement with 
the premiums of the corresponding 
period three years before, it was inter- 
esting to find that there was an in- 
crease of approximately 52 percent. A 
very small part of this increase may be 
accounted for by an increase in the 
rates which had come about in the 
interim, but even with a small part of 
the increased volume accounted for in 
that way, you will have to agree that 
that was a very lively performance to 
have been put on by a moribund. There 
must have been some uninsured boilers 
somewhere. 


REPRESENTATIVE of the Hart- 

ford Steam Boiler walked into the 
office of Snider, Walsh & Hynes of Dav- 
enport, in the latter part of 1915, and 
asked Mr. Hynes of that firm what the 
prospects were for securing some new 
steam boiler and fly-wheel policies in 
that city. Mr. Hynes said he did not 
see much chance for increasing the 
number of policies since about all the 
boilers in Davenport which were worth 
working for, were already insured. You 
see the bogie man was right there 
“Johnnie on the Spot” and Mr. Hynes 
is a man who usually knows whereof 
he speaks, knowing which made the 
prospects all the more discouraging. 

I want to tell you a little story right 
here, which may sound a little extraor- 
dinary, and I do not wish you to 
think the conditions described in this 
story was peculiar to Davenport and 
would not apply to your town. So, in 
order to disabuse your mind of any 
such idea. Should you think so, let me 
say that we considered Davenport as 
well, if not better insured in a steam 
boiler and fly-wheel way, than the aver- 
age town in Iowa, or the whole country 
for that matter. If there is anyone 
who ought to know where the unin- 
sured boilers are and how many there 
are, it ought to be a representative of 
the Hartford Steam Boiler. People 
who know this Davenport agency, will 
tell you ‘they never have been quite 
dead enough to bury; in fact, every- 
thing moved at a fair rate of speed 
around that office, that is everything 


moved except their steam boiler and 
fly-wheel lines of insurance, which had 
not increased materially in the past ten 
or twelve years, but there is another 
thing which may be said about this 
agency, which is in their favor. They 
are very considerate inasmuch as when 
a-special agent comes to Davenport 
looking for new business, they do not 
like to see him leave disappointed. 
Mr. Walsh came in later and was in- 
troduced to the new representative, and 
in order to please the new man, they 
decided to see if they could not go out 
somewhere and round up a new appli- 
cant for him. They got busy trying to 
think up a list of probable boiler 
owners, who might have boilers which 
were uninsured and which might be in- 
duced to sign on the dotted line. That 
list grew to a surprising length for a 
town in which “just about all the 
boilers worth while were insured.” 
With this list of boilers which they 
thought and hoped were uninsured 
they started out to gather in the appli- 
cations, and just how well that agency 
gathered them in can best be illustrated 
by telling you that the steam boilers 
and fly wheel policies now on their 
books have increased between three 


Uninsured or 
Und erinsured 


and four times since that date. It is 
also very interesting to note that the 
greater number of these new policies 
covered objects which had never been 
insured before. I believe I am safe in 
saying that not more than two of the 
new risks were scalps taken from 
competitors. There is still new business 
to be had in that town, in fact, I be- 
lieve that agency still has a hook and 
line out for several thousand dollars 
in new steam boilers and fly-wheel 
premiums. 

Now, if that agency can increase their 
steam boiler and fly-wheel policies 
three or four times, surely the average 
agency ought to at least double the 
number of their policies. There are 
others who ought to do at least as well 
as the Davenport agency if not better. 
I doubt if more than 60 percent of the 
objects available for the insurance in 
the city of Des Moines are insured. 
Another city that I know of has less 
than 58 percent of its boilers and fly- 
wheels insured, and_ still another 
which I have investigated has less than 
56 percent of its boilers and fly-wheels 
insured. Chicago with more insurance 
men to the square inch than any other 
city with which I am familiar, has even 
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a still larger percentage of uninsured 
boilers and fly-wheels; these figures, 
taken in conjunction with those men- 
tioned before, ought to be convincing 
evidence that there are a large num- 
ber of uninsured boilers in the country 
which ought to be insured. 


Now there are several ways in which 
you may increase the premiums 


secured from those plants where you ° 


now have insurance and still give the 
assured more than valtfe received for 
these increased premiums. There is 
One source in particular which I will 
mention, and it is not at all uncom- 
mon to find it entirely overlooked. A 
great many plants have proceses which 
require tanks, digesters, rotariers, dry- 
ers, etc., often under boiler pressure, 
and it is important that those vessels 
be included in your assured’s steam 
boiler policy, or else he is liable to 
have an explosion in one of these ves- 
sels and while he may not say so, he 
will feel that you were rather short on 
service by not seeing to it that he had 
full protection. To fail in this may 
lead to your losing his entire line of 
insurance. There is also the matter of 
steam pipes and pressure pipes which 
should receive your careful attention. 
It undoubtedly is poor service rendered 
when your assured is sent a policy 
restricted to his boilers proper when 
he has other objects which are liable 
to explosion with very serious results. 
This is an item which should be very 
carefully watched from the standpoint 
of service to your assured, even if 
there were no increased premium con- 
sideration attached. I think many 
special agents have been lax in present- 
ing the importance of this extended 
protection to their agents and the as- 
sured, although this may not be true 
generally, but is in one case I have in 
mind. 


WOULD also like to call attention to 

the large number of plants which 
are very materially underinsured. There 
is a surprising number of plants in this 
country carrying ten or fifteen thou- 
sand dollars in boiler insurance when 
they should be carrying fifty or one 
hundred thousand. In fact, this is to 
me one of the most surprising con- 
ditions which exist in the steam boiler 
field, and it becomes all the more so 
when we remember that the people who 
buy steam boiler insurance are the 
business men of the country, and I am 
not so sure but what we fellows are 
to blame for this condition. 

Why, I remember a little-sawed-off, 
dried-up special agent, who used to 
chase up and down this country wast- 
ing his company’s expense money 
specializing in trying to sell a $10,000 
steam boiler policy to a man who 
needed a $50,000 policy. He operated 
something like this. He would walk 
into Mr. Prospect’s office and tell his 
story. He usually succeeded in getting 
Mr. Prospect interested enough to ask 
him what his proposition cost, and 
right there is where he made one of his 
many mistakes. He didn’t have the 
nerve to say, “Mr. Prospect, from our 
experience with boiler and fly-wheel 
explosions, I believe that a $50,000 
policy would give you a fair degree of 
protection and would cost you $200.” 
He did not have the nerve to sell the 
man what he needed; but he did have 
the excusable gall to say, “Mr. Pros- 
pect, a $10,000 policy will cost $80.” 

If the manager of that big cereal mill, 
just below the locks there, called you 
in to consult with him in regard to his 
fire insurance, you would not dare to 
think of telling him that he ought to 
carry a $10,000 fire protection. Can 
you imagine making yourself ridicu- 
lous by doing such a thing? Well, why 
do it when you go to sell him a boiler 
policy? If he needs a $100,000 policy, 
why advise him to buy a $10,000 policy? 
If he needs protection at all, why not 
sell him adequate protection? If aman 
had a $60,000 loss, from a boiler ex- 
plosion, a $10,000 policy, of course, 
would help some; but it hurts him five 
times as much when he has to liqui- 





M. L. MORELAND 
Strate AcEntT Hartrorp Steam Borer, CHIcaco 


date some of his assets or else go down 
to the bank and borrow that other 
$50,000 with which to restore his de- 
stroyed property. This great big 
U. S. A. is full of plants with just. such 
protection. The business man does not 
desire that kind of protection. It surely 
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is a state of affairs that you or I do not 
desire. It can be remedied very easily 
by a very small amount of educational 
work by us, and will add very materi- 
ally to your premium account, and you 
will at the same time render a valuable 
service by giving your assured the 
adequate protection which he really 
needs and desires, 

It would be very interesting to know 
iow many agents there are in Iowa 
who have boiler insurance agencies in 
their office, and who way down in their 
hearts are not very sure about the 
value of this inspection and insurance 
for heating boilers, and yet we know 


accident than the power boiler. If the 
agent knew just how much more he 
would be an ardent believer in this 
service for heating boilers. 

Let me show you the difference in 
the performance between a sold and an 
unsold agent. A representative of the 
Hartford called on his agent in a small 
town where there were seven factories 
and one laundry. In answer to the 
special’s inquiry the local man said 
that everything was fine in a steam 
boiler way in that town as every boiler 
was insured except the one in the laun- 
dry and that the laundry owner would 
not consider insurance under any cir- 

















that a heating boiler is more liable to (Continued on Page 14) 


RESOLUTIONS ADOPTED 


BY IOWA ASSOCIATION OF INSURANCE AGENTS 


Good Practices 


Whereas, fire insurance conditions in Iowa demand more than ever the 
earnest, active cooperation of the agents in promoting good practices to eliminate 
unsatisfactory competitive methods, by which a legitimate business is seriously 
menaced, be it 

Resolved, That we urge, recommend and ask all members of this association 
to lend individual efforts to conform with the generally accepted principles of 
good practice in the solicitation of business. 


Curbstone Brokers 


Whereas, some companies have in the past made a practice of appointing 
larger property owners agents, thereby creating one of the most injurious con- 
ditions to the local agency business, by making the business a curbstone prop- 
Dsition, instead of a legitimate business for legitimate agents, be it 

Resolved, That it is the sense of this convention and we recommend and 
— the companies doing business in Iowa to stop this practice, and be it 
urther 

Resolved, That a copy of this resolution be sent to all of the companies and 
that acknowledgment and expression of intention be asked of them. 


Agents’ Qualifications 


Whereas, it has been made clearly evident that the interests of the assured 
and of legitimate agents will be better conserved by the enactment of an agent’s 
qualifications law, be it 

Resolved, That we recommend to the state legislature the enactment of this 
legislation and hereby instruct our legislative committee to place the matter 
before the authorities for consideration. 


Appreciation of Joel Tuttle 


Whereas, through the process of commercial activity, it has come to pass 
that our co-worker, Joel Tuttle of Des Moines has retired from active agency 
work, thereby severing his personal connections with the work of the state 
organization, be it 

Resolved, That in appreciation of his sterling worth and manhood, con- 
structive, conscientious work in behalf of our business, his loyalty and self- 
sacrifice, we extend to him our heartfelt thanks and wish him a long life of 
success and health. 


Agents in Service 


Whereas, a number of our fellow agents of the state of Iowa have been 
called to the colors and are now in the trenches fighting our battles, be it 

Resolved, That we will pledge ourselves not to disturb any of the business 
of the aforesaid agents, and use our best efforts to see that the business of these 
agents shall be renewed in the same agency as originally written during the 
period of the war. 


Ownership of Expirations 


Whereas,’ the executive committee reports that some companies are chang- 
ing agencies and furnishing the new agents with a list of the oid agents’ expira- 
tions thereby causing a disturbanec and hard feeling among the local agents, be it 

Resolved, That the local agent get a contract from every company in his 
office agreeing that they will not disturb his expirations in case they change 
agencies and take the company out of his office. 

We would also recommend to the secretary to have contracts prepared and 


' printed copies furnished to local agents at their request. 


Non-Partisan League 


Whereas, the Non-Partisan League has become very active in Iowa and the 
only means of combating it is through the Greater Iowa Association, be it 

Resolved, That we recommend and request that every member of the Iowa 
Association of Insurance Agents take out an associate membership in the Greater 
Iowa Association 


Local Organizations 


Whereas, It has been called to the attention of this committee that a num- 
ber of agents in different towns in Iowa belong to the state organization and 
do not belong to their local organization and depend upon securing local busi- 
ness through the violation of the local agents’ rules, be it 

Resolved, That we urge, recommend and ask all members to join the local 
organization and abide by their rules so that in case we have trouble with the 
companies we can point to a clean record among ourselves. 


War Work 


Whereas, The local auents Fy Iowa have been very active in the three 
Liberty Loans, Red Cross and Y. M. C. A. drives, be it 

Resolved, That this organization reaffirm its loyal allegiance to the chief 
executive of these United States and with most positive assurance that there 
are no more earnest supporters of his efforts to bring about an honorable peace 
throughout the world than the insurance men of this country, and that we hold 
ourselves unceasingly ready to perform any and every duty which we may be 
called upon to accomplish and particularly the War Savings Stamp drive which 
is to be pushed June 28, 1918. 
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COINSURANCE 


AWN the coinsurance clause be dis- 
( cussed too much? The person 

who has studied it will answer 
no. So the Iowa agents considered it 
at their meeting last week. They heard 
a comprehensive paper on the subject 
by E. W. Tinsley, state agent of the 
Aetna, and went home from the meet- 
ing more convinced of its value in and 
to the business and better able to dis- 
cuss the subject with buyers of insur- 
ance. The paper, in part, which was 
read by E. S. Phelps, state agent of the 
North America, for Mr. Tinsley, fol- 
lows: 


W E are experiencing a great many 
changes in all lines of our busi- 
ness at this time; new ideas are being 
brought forward and old ones are tak- 
ing on added importance. Never in the 
history of the insurance business have 
we, as local agents and company repre- 
sentatives, been confronted with the 
problems which are presented to us 
daily. New lines are being offered and 
new coverages sought by the assured 
and accepted by the companies, which 


but a few years ago would not have 
been given serious consideration, by 
any reputable company. But times 
have changed and our business has 
undergone a great transformation in 
the last few years, one of the greatest 
of these being the increasing use of 
coinsurance, the subject upon which I 
have been asked to address you. 


THE latest edition of the Encyclo- 
pedia Brittanica says, “The direc- 
tion in which fire insurance as a social 
institution calls most pressingly for im- 
provement, is the extension of coin- 
surance. The importance of this can 
only be understood by remembering 
that the aggregate losses of the com- 
munity by fire are chiefly made up of 
innumerable small fires and not of 
sweeping conflagrations.” 


BEFORE the coinsurance or reduced 
rate average clause can become a 
part of an insurance contract in this 
state the assured must make request 
for its application, which must be writ- 
ten or printed upon a single sheet of 
paper, containing nothing but the re- 
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quest, and this must be signed by the 
assured and a copy left with him by 
the agent at the time the application 
for the insurance is made. In his re- 
quest for the application of the co- 
insurance or reduced mate average 
clause, the assured must state that he 
has read both the application and the 
clause and that he fully understands 
that in case he shall fail to maintain 
insurance to the extent which he 
agrees to maintain, then in the event 
of loss or damage, the insuring com- 
pany shall not be liable for a greater 
percent of the loss or damage to said 
property than the amount of insurance 
which he carries, bears to the 
percent which he agrees to carry, of 
the actual cash value of the property 
at the time said loss occurs. 

You will observe that there are three 
conditions of the coinsurance or re- 
duced rate average clause as above set 
out: 

ist. There is a stated consideration 
for its use. 

2nd. The assured, for this con- 
sideration, agrees to maintain insur- 
ance upon the property insured to a 
certain agreed percent of the actual 
cash value thereof at the time of the 
fire, and that failing to do so shall be- 
come a coinsurer to the extent of the 
deficit. 

3rd. The clause is attached to the 
policy and made a part thereof on the 
written request of the assured. 

You will note also that the clause 
provides that the percentage of insur- 
ance agreed to be maintained shall be 
based upon the actual cash value of 
the property insured at the time of the 
loss and not when the building was 
erected or the stock purchased. It is 
very important, and particularly so at 
this time, that this condition of his 
policy be called to the attention of 
every assured whose policy contains the 
coinsurance clause. You will find that 
as a general proposition, this is over- 
looked by the assured, and that in the 
event of a partial loss, where the clause 
operates, he is almost certain to be- 
come a coinsurer. Agents can render 
a very valuable service to their policy 
holders by presenting this matter to 
them, and in many instances can se- 
cure a substantial increase in lines by 
so doing. 





SOME time ago, the Iowa Manufac- 
turers Association sent out a bulle- 
tin to all of its members urging upon 
them the importance of checking their 
insurance values and_ ascertaining 
whether or not they were living up to 
the conditions of their policies. It 
urged those who were not carrying the 
coinsurance clause to take advantage of 
it in order to obtain the savings in their 
premiums which could be made by its 
use; and those who were using the 
clause, to be sure that they were 
carrying enough insurance not to be- 
come coinsurers in the event of loss. 
I was in the office of a prominent local 
agent in this state when he received a 
telephone call from one of his policy 
holders, stating that he had just re- 
ceived this bulletin, and on checking his 
values and the amount of insurance 
carried, found that he was underinsured 
to the extent of $80,000, and asking the 
agent to protect him for this amount 
immediately. This assured had failed 
to keep up with the rapidly increasing 
values of his plant and had he suffered 
a partial loss before receiving this 
bulletin, would have been a heavy con- 
tributor to same. No doubt, each of 
you have policy holders who are in this 
condition and would appreciate having 
you call their attention to this im- 
portant matter. 

The companies have endeavored to 
relieve the honest insurer from all un- 
necessary trouble and inconvenience in 
the settlement of small loss, by per- 


Conditions of the Clause, How 
It Operates, Who Should Have 
It and How It Reduces Rates 


mitting the use of the 5 percent ex- 
emption or waiver of inventory clause 
where the coinsurance clause is made 
a part of the policy contract. This 
clause provides that in ‘the event the 
aggregate claim for loss does not ex- 
ceed 5 percent of the total insurance 
upon the property at the time of the 
loss, no special inventory or appraise- 
ment of the undamaged property shall 
be required. This clause is now in gen- 
eral use in connection with the coin- 
surance clause. 


THERE is no question in the under- 
writing mind but that the coinsur- 
ance or reduced rate average clause is 
beneficial both to the companies and to 
the assured; to the former because it 
requires the assured to carry a fair 
amount of insurance to value; and to 
the latter because he is better protect- 
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ed and with the very liberal reduc- 
tions from the published rates which 
are allowed by the companies, in many 
cases he can carry 70 percent or 80 per- 
cent insurance to value with the clause 
for the same premium which he would 
have to pay for 50 or 60 percent with- 
out the clause. If all insurers were 
forced to carry the 80 percent clause, 
which is a fair amount, the companies 
would be enabled to grant very much 
lower rates than are now obtainable. 
There are a number of things which 
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must be taken into consideration by 
the local agent before he recommends 
to his policy holder the use of the co- 
insurance or reduced rate average 
clause. I believe that there is no ques- 
tion in the mind of any of you gentle- 
men, but that on _ buildings and 
equipment you are reasonably safe in 
recommending to your assured, the use 
of coinsurance. The actual replacement 
value of buildings and equipment can 
be so closely computed that the as- 
sured takes very little chance of be- 
coming a coinsurer if he exercises 
ordinary care. 

By referring to the table of credits 
as published by the lowa Service 
Bureau, you will find that very liberal 
reductions have been allowed for the 
use of the different coinsurance clauses. 
These run all the way from 64 per- 
cent for the 90 percent clause on fire- 
resistive buildings in cities and towns 
with waterworks and fire department 
protection, down to 15 percent for the 
same clause on ordinary joisted brick 
buildings in unprotected towns. 

W HEN it comes to the question of 

the advisability of using the co- 
insurance clause on stocks of goods, 
there is, I know, a wide difference of 
Opinion, and I shall be glad to hear this 
subject fully discussed by the members 
of this association. My personal 
Opinion is, that it is a matter where the 
agent must be governed exclusively by 
the business methods of the assured 
and the susceptibility of the value of 
the stock to fluctuation. If market 
values are changing rapidly, the more 
care will the assured have to exercise 
in keeping up with the value of his 


stock in order not to become a co- 
insurer in case of partial loss. The fol- 
lowing incident which was recently 
brought to my attention will explain 
my idea. A prominent field man was 
adjusting losses on two adjoining 
risks. When he visited the first assured, 
whom we will call Smith, he found 
that the records were kept in such an 
intelligent manner that it took him a 
very short time to ascertain the value 
of the stock and it developed that Smith 
was carrying approximately 95 percent 
insurance to value. 

After leaving Smith’s place of busi- 
ness, he went to see the other assured, 
whom we will call Jones. Jones kept 
no records of any practical use and the 
adjuster was unable to arrive at a 
value of his stock until he had gone 
through all of the invoices, cash and 
bank books, and even then the values 
were only approximate. After the ad- 
justments had been made, the field man 
went back to Smith, explained the co- 
insurance clause to him and told him 
of the reduction in his premium which 
he could obtain for its use. He advised 
Smith to attach the clause to his 
policies and being a shrewd business 
man, Smith took the advice and at- 
tached the 90 percent coinsurance 
clause to his policies and obtained the 
20 percent reduction in his rate, to 
which he was entitled. Naturally, Smith 
told Jones what he had done and be- 
fore the field man got out of town, 
Jones came to him and asked him why 
he did not tell him about the coinsur- 
ance clause which he had recommend- 
ed to Smith. The field man was 
obliged to tell him that owing to the 
unsatisfactory manner in which his 


records were kept that he did not 
think it advsiable to have the clause 
placed on his policies, as by so doing, 
there would almost certainly be 
trouble in the event of loss. There 
were two assureds, in practically the 
same business, to one of whom the 
field man recommended the use of the 
coinsurance clause, while to the other 
he not only did not recommend its 
use, but advised against it. 


| HAVE found from personal experi- 
ence that the general public does 
not understand the meaning of coinsur- 
ance and have confused the coinsurance 
clause with the three-fourths clause and 
the three-fourths loss clause and it is 
a very difficult matter to overcome this 
erroneous impression. 

Coinsurance is in universal use on all 
marine coverage under the name of 
“Average” and its use there is recog- 
nized as indispensable. 

In France and several of the Euro- 
pean countries, the coinsurance clause 
is embodied in all fire policies, while 
in Great Britain its use is compulsory 
by law on all floating policies. I might 
add just here that in those countries 
where the coinsurance clause is made 
a condition of all fire policies, the 
average rate is Very much lower than 
it is in this country where its use is 
optional. 

One of the strongest arguments 
which I have seen for the use of coin- 
surance is that in states where the 
clause is prohibited the average rate is 
much higher than it is in the states 
where the use of the clause is per- 
mitted. The last figures obtainable on 
this subject, and they are not recent, 


show that in the former states the 
average rate was $1.20 per hundred 
dollars of insurance, while in the lat- 
ter it was 96c per hundred dollars of 
insurance. This certainly is an ex- 
pensive lesson to the people of the 
states which prohibit the use of coin- 
surance. 


ISCONCEPTION of coinsurance 

by the insuring public has been the 
cause of most, if not all, of the adverse 
criticism and legislation against its 
use. When you mention coinsurance 
to the average insurer, he conceives 
the idea that he is paying for the 
amount of insurance stated in the face 
of his policy when he can recover only 
a stipulated percent of this amount. 
When we are able to eradicate this 
erroneous idea, and can educate the 
public to the value of coinsurance, I 
believe its use will become general. 
This can be done if the agent will take 
the time and trouble to explain fully 
to the asured, the meaning of the coin- 
surance and reduced rate average 
clause and the reduction he can obtain 
in his insurance premium for its use. 
I have visited agencies where practical- 
ly every assured whose property was 
eligible, was carrying the coinsurance 
clause, both for the increased protec- 
tion and the savings in his premiums 
which he made by so doing. 

In this state, all sprinklered rates 
are based upon the use of the 80 per- 
cent coinsurance clause under specific 
form of policy, or the 90 percent clause 
on blanket policies. If the assured 
wishes to carry the 90 percent clause 
specific, a credit of 10 percent from the 
published estimate can be obtained. 
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MANY BOILERS 


Uninsured or Underinsured 
(Continued from page 11) 


cumstances. The special mentioned 
four places where he thought there 
might be boilers and asked the local 
men about them. His answer to this 
query was that those were just merely 
heating boilers and the people out in 
his town would not insure heating 
boilers. That special agent saw the 
light and got an idea at the same time. 
His local representative was not sold 
and of course could not sell anyone 
else, but to be sure that he was not 
mistaken he asked him what he 
thought about this service for heating 


.boilers and he got the half hearted 


answer that he guessed maybe it was 
alright if people wanted it. The special 
finally induced the local man to go over 
and introduce him to Prospect No. 1. 
Now Mr. Prospect No. 1 had been a 
little bit uneasy about his boiler for 
quite awhile and wanted inspection; he 
was easy. Prospect No. 2 to start with 
thought that a heating boiler could not 
explode; he was a hard one but was 
finally convinced and signed on the 
dotted line. Prospect No. 3, once had 
steam boiler insurance in his store 
building when he was located in an- 
other town. He knew it was a good 
thing, saved worry and was a fine 
check on the janitor. The local agent 
by this time knew the most direct 
route to office of Prospect No. 4. 
When they ‘arrived at this office, the 
special agent was too slow to suit the 
local man and so he took a hand; in 
fact, he took all the hands there were 
and about all the special agent had to 
do the remainder of the afternoon was 
to quote rates on the different heating 
boilers around that town. He was a 
sold salesman and when he was once 
sold he could out-special the special. 
The farther he went, the more boilers 
he could think of that needed insurance, 
I have forgotten the exact number, but 
as I remember it now, that little cam- 
paign resulted in twelve new appli- 
cations, 

That is the difference in the perform- 
ance of a sold salesman and one that 
is unsold. Right then and there that 
special agent made a promise to him- 
self that ever after he would tell his 
boys what the article is that he wants 
them to sell. 


HE reason why many people do not 

have steam boiler and fly-wheel in- 
spections and insurance is because they 
do not know or understand what the 
benefits are which are to be derived 
from it. Now, what are some of the 
benefits which the steam boiler owner 
may reasonably expect to derive from 
this inspection and insurance? From 
the insurance side, it is, in connection 
with other lines of insurance a great 
stabilizer in the business world. In 
the event of an explosion, it furnishes 
capital with which the assured may re- 
place his destroyed plant without con- 
suming his reserve, liquidating his 
assets or being forced to go down to 
the bank to borrow it on his good will 
and future prospects. 

Now, as to the inspections; of what 
value are they to the boiler owner? 
As a fuel economy proposition, a steam 
boiler owner cannot afford to be with- 
out this service. I will tell you of an 
incident which illustrates its impor- 
tance. Last year several states had 
skilled engineers going from plant to 
plant telling their owners how they 
could economize in fuel. One of these 
engineers walked into the office of a 
large building and announced his mis- 
sion. The owner told his caller that 
if he could suggest means whereby he 
could save some fuel he would be glad 
to listen to him, but that he thought 
the fuel economy man was wasting time 
at that place, because he had the best 
boiler plant in the state; but ‘Since the 
economy man was there, he thought 
he might as well take a look at the 
boiler plant-and so was shown down 
into the basement where it was located. 
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Sure enough he found all outward ap- 
pearances in a condition which a lay- 
man would have pronounced perfect. 
It is not uncommon to find plants 
which appear to the laymen to be per- 
fect, but which the specialist would at 
once detect as serious waster of fuel 
and a dangerous hazard. That is just 
what the fuel economy man found in 
this case. Without telling his reasons 
for doing so, he requested the fireman 
to call the owner of the boilers. He 
came down rather chesty, and began 
bragging at once, saying that he took 
a great pride in his boilers and gave 
them a:‘great deal of his personal care. 
When the economy man at last secured 
an opening, he broke in with the sad 
and startling news, that he had some 
slight suspicion that this plant was not 
just what its owner thought that it 
was; in fact, he was quite sure that 
the plant was not only not the best, 
but as a fuel waster, it was the worst 
in the state. ‘Then he began pointing 
out some of the most glaring faults to 
the astonished and chagrined owner. 
He even went so far as to suggest that 
the steam boiler inspector had been a 
little lax in his duties, as these were 
things which an inspector would ordi- 
narily point out to the assured. The 
owner said, that his boilers were low 
pressure and that he had not needed 
insurance on them and for that reason 
had had no inspection except by the 
local plumber. It was not a part of the 
fuel economy man’s duty to sell him 
steam .boiler insurance but he did tell 
him that if he did not correct the con- 
ditions pointed out that he would need 
coal a long time before he secured de- 
livery of any more. 

et ta 
STEAM boiler inspection is also a 

conserver of boilers and boiler re- 
pair material. This if of unusual in- 
terest at this time, as it is one of the 
serious problems with which our gov- 
ernment is now confronted; in fact, 
both of these items are economies 
which should secure ‘our most careful 
attention. By careful inspections prop- 
erty is preserved from destruction and 


long disastrous interruptions to busi-/ 


ness are avoided. Prevention of the 
loss of human life is also an item of 
the greatest impdértance and there has 
been no period in the history of Amer- 
ica when the preservation of the lives 
of our skilled workmen are of more im- 
portance than today. To sum up— 
steam boiler inspections conserve fuel, 
boilers and boiler repair material, prop- 
erty, human life and prevent disastrous 
business interruptions. 


USE AND OCCUPANCY 


(Continued from page 6) 


present warrant at least an annual re- 
view of use and occupancy risks. For 
such reasons I would not be surprised 
if the companies would in the near fu- 
ture materially restrict the present 
term privileges. 

It is my firm conviction that the prin- 
ciple of the valued form for use and 
occupancy insurance is as improper 
and unjustifiable as it is in a straight 
fire policy. We are all agreed as to the 
viciousness of this doctrine and as to 
its antagonism to the fundamentals of 
property insurance. We have been 
taught that our business is one of re- 
imbursement for actual loss only;.that 
no one should profit by reason of loss 
and that all elements of speculation be 
carefully avoided. How then can we 
sistently condemn this principle upon 
one class of coverage and approve it 
upon another when both forms of pro- 
tection probabally cover the same prop- 
erty with the same ownership and in- 
demnifies against the same hazard. 

The continued use of the valued form 
will endanger the very foundations of 
our business as it has been conducted. 
It i is up to you agents to assist the com- 
panies in the proper education of our 
mutual clientele on this as other vital 
questions of the business. 


THE following reasons” have been 
found to be “bell ringers” in at- 
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tracting attention and arousing inter- 
est. 

The destruction of a single machine, 
the burning of a single belt, the inter- 
ruption of a single department in a fac- 
tory or business might delay progress 
sufficiently that the legitimate recovery 
would equal or exceed the annual pre- 
mium upon a policy. 

There is always a consequential loss 
following a fire that the fire insurance 
policy does not cover. 

During any shutdown period profits 
are suspended. Many expenses, how- 
ever, will continue. In order to keep 
an organization intact important em- 
ployes, some of whom may be under 
contract, such as department managers, 
foremen and traveling salesmen must 
be taken care of. 

Taxes, interest upon borrowed money, 
royalties upon machinery or processes, 
premiums upon other forms of insur- 
ance, heating, lighting and advertising 
contracts will all continue. 

Time, energy and experience have all 
contributed to place the business upon 
a dividend paying basis. A use and 
occupancy policy provides for the con- 
tinuance of such dividends. Without 
such a policy only a partial loss may 
mean the passing or material reduc- 
tion of such dividends for the year. 

The responsibility of a president or 
manager of a prosperous business does 
not end with his protection of the prin- 
cipal in his charge. He is not com- 
pletely safeguarding his trust unless he 
also protects the earnings of such prin- 
cipal. His own position, in fact, might 
depend upon the continuance of such 
earnings uninterrupted. 

A use and occupancy policy is a 
valuable addition to other assets and 
manifestly strengthens the credit of any 
concern for loan purposes. 


O determine the proper amount of 

insurance to carry, a prudent man 
should estimate his probable net profits 
for the ensuing year, using his last 
year’s experience as a basis. To this 
sum should be added amounts to cover 
the fixed charges before mentioned, all 
of which may be specified and itemized 
in the policy form. The total sum 
should be divided by 300 or 365, as the 
case may be, to arrive at the per diem 
amount up to which he may collect for 
actual loss sustained for each working 
day of idleness. ; 

With a goodly portion of the whole 
world engaged the past three years in 
wholesale destruction of material, as 
well as precious lives—unprecedented 
demands for the replacement of ma- 
terial in the shortest time possible has 
naturally followed. Abnormal, un- 
dreamed of profits, have been and are 
being made by many industries. 
_ Concerns in this class have instinct- 
ively taken all precautions to protect 
these unusual earnings. As such they 
have been liberal buyers of use and 
occupancy insurance. 


After the war there will be a radical 
readjustment of business. Some of our 
now largest and most prosperous con- 
cerns will wither and die—some of the 
now small firms will. grow big. 

The government’s restrictions upon 
the output of certain commodities called 
nonessentials, will place in the doubtful 
and undesirable class certain industries 
within the near future. I would not 
advise you at this time to make any ef- 
fort to secure use and occupancy insur- 
ance upon plants manufacturing men’s 
silk underwear or poker chips. 

Intelligent foresight upon the writing 
of use and occupancy insurance is going 
to be even more necessary than pre- 
viously to prevent “hard luck” for some 
of the companies. 

I speak of these things not to be pes- 
simistic, to see only the hole in the 
doughnut or to cross any bridges be- 
fore we reach them, but té help prepare 
you for the inevitable declinations and 
even cancellations by the companies 
upon what now may be some of your 
pet risks. 

As a closing thought keep in mind 
use and occupancy is an entirely sound 
and justifiable form of insurance. It is 
certain to be more generally carried 
than in previous years. Establish your 
prestige with the prominent assureds in 
your locality by repeatedly calling their 
attention to its merits. Your reward 
will be in direct ratio to your activity. 


No Legislative 
Work During Year 


John Ruhl, of Davenport, as chair- 
man of the legislative committee, said 
that no meeting had been held during 
the past year and that no complaints 
had been received from agents that 
were worthy of note. He called atten- 
tion to the fact that Ernest Moore, 
lieutenant governor of Iowa, asked the 
association at its meeting in Dubuque 
last year to keep its hands off the legis- 
lature for the time being. 

Agents as a rule, he said, were exert- 
ing themselves to put the insurance 
business on a higher plane, were avoid- 
ing the practices that brought trouble 
and were otherwise conducting their of- 
fices and business in an honorable way 
so that really very little legislation 
would be needed in the future. 


NOT A SINGLE GRIEVANCE 


Fred Werentin, Jr., of Davenport, 
wrote, as chairman of the grievance 
committee, that he had no report what- 
ever to make. Not a single complaint 
has been filed with his committee dur- 
ing the past year. 


The resolutions committee consisted 
of John Hynes of Davenport, S. W. 
Dorsey of Des Moines, and Carl John- 
son of Oskaloosa. 
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If you are a fieldman who has and can continue to make good— 
and possess organizing ability 


HERE IS YOUR OPPORTUNITY 


Our Home Office knows fieldmen—field conditions—and your general needs are provided for. 
Your unusual requirements are met promptly and intelligently. 
Your Company relations will every day affirm that this is the place for you. 


Our Golden Anniversary Policy 


has brought an immediate increase in business of 20% — you can increase your income 
one-fifth on that policy alone. 


Our Five Point Policy 


covers, in one contract, Life, Accident, Sickness, Total Disability and Old Age income insurance. 





100,000,000 DOLLARS IN FORCE 
A HALF CENTURY OF REAL SERVICE 


National Life Insurance Company Write fully to 


4 e ROBERT D. LAY, Secr 
of the United States of America 29 South La Salle Street 


ALBERT M. JOHNSON, President Chicago, Illinois 


- 
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